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Greatest Number 
of Insurance Bills 
in Years at Albany 


Not Since 1913 Have So Many 
Insurance Amendments Been 
Presented 


IMPORTANT RATING’ BILL 





Fire and Casualty Companies On 
Multiple Lines for Auto- 
Aircraft Risks 





The session of the New York legis- 
lature now drawing to a close has be- 
fore it a greater number of amendments 
to the insurance law than at any time 
since 1913. In all there are thirty-four 
more or less important insurance meas- 
ures up for consideration directly 
amending the insurance law. 

Probably the most important of the 
measures and the one that caused the 
greatest amount of discussion at the 
hearing in Albany on Tuesday, is 
Assembly No. 1415 by Chairman Hutch- 
inson relating to the investments of in- 
surance companies other than life. A 
separate story of the developments at 
the hearing will be found on another 
page. 

One of the most important is As- 
sembly bill No. 1721 introduced by Mr. 
Hutchinson, chairman of the Assembly 
insurance committee, amending Sections 
141, 141-a, 141-b, relative to rate making 
associations and regulation of rates, pro- 
viding that such associations must adopt 
reasonable rules for limiting agencies 
and regulating cOmmissions. This fea- 
ture of the bill will probably be with- 
drawn, leaving those sections applying to 
the rates as affected by the testing of 
devices and the costs of such tests, 
which would affect the Underwriters 
Laboratories. A hearing on this bill 
was held by Superintendent of Insur- 


ance Stoddard on Monday and a further 
hearing will be held early next week. 


Multiple Auto-Craft Lines 


One of the most important bills from 
the standpoint of the companies is As- 
sembly bill No. 1219 amending various 
sections so as to permit fire insurance 
companies to write the casualty lines for 
automobile and aircraft risks and per- 
mitting casualty companies to write the 
fire insurance risk. Marine companies 
are also brought under the same pro- 
visions. This is another step in the di- 
rection of the writing of multiple lines 
by one company, a development that has 
the endorsement of Superintendent 
Stoddard. 

Many of the bills are introduced for 
the purpose of remedying defects in 
existing law, effecting administration 
powers and harmonizing the insurance 
sections generally. 

There has been a marked difference 


(Continued on page 16) 
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PHCENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A coryoration which has stood the test of time! 
successful business operation. 


Excellent service and facilities. 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 
nado, Sprinkler Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


indemnity Company 
75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary and Theft, Accident & Health, Golfers, Plate Glass. 
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World wide interests. Absolute 
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and Interest. 


service. 





LOOK! 


Here is graphic evidence of Penn Mutual progress in 1923: 


Paid-for 


$190,320,529 
157,193,448 
136,509,538 
174,931,411 
159,711,554 


A forward leap of $33,000,000 in a single year does not “just happen.” 
There was a cause! 


Service and equipment profitably improved and added to in 1923. 
Other improvements in 1924, including effective increase in Dividends 


here’s comradeship between Home Office and Field in Penn Mutual 


A good organization to work for and with. 


The Penn Mutual Life Insurance Company 


Philadelphia, Pa. 


Organized 1847 
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SAFETY 
SERVICE 





Founded 1867 


SAFETY, SERVICE AND STABILITY 


Attract Prospects and Increase Agents’ Clientele 


Guaranteed by careful selection of risks and 
investments. 


Provided 


by an efficient and progressive 


organization. 





STABILITY Assured by conservative business policies. 


Home Office: 
Des Moines 


Insurance in Force Over $350,000,000 


For Information Concerning Contracts Address Agency Department 
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Metropolitan’s New 
“Group Insured 
Thrift System”’ 


Incorporates Thrift Plan in Con- 
, nection With Group Life 
Contracts 





" CONTRACT IN THREE PARTS 


Plan an Outgrowth of Request 
by Prospect for Group 
Insurance 


The Metropolitan Life has perfected 
the use of a new form of group life 
known as “Group Insured Thrift Sys- 
tem.” The purpose of the plan is to 
provide a definite thrift program in con- 
nection with group insurance. It orig- 
inated in an interesting way. A Metro- 
politan manager at Wilmington solicited 
the Bancroft Co. for group insurance. 


The head of the concern said that he 
would be interested if the plan included 
a feature whereby the periodic payments 
or part of them could be returned to 
the men to encourage thrift. The result 
was the “Group Insured Thrift System,” 
which is being sold now by all Metro- 
politan representatives. It is worked out 
as follows: 
What the Plan Is 

The contract used has three parts— 
pure endowment at age 60, basic group 
life insurance and increasing group life 
insurance. Each of these three forms 
of protection call for the payment of 
$1,000 under certain conditions. 

The pure endowment calls for the pay- 
ment to the employe of $1,000 if he 
attains age 60 and continues his de- 
posits up to that time. If death occurs 
before age 60, his beneficiary receives 
nothing from this source. 

But should death occur before age 60, 
the basic group life insurance comes 
into play, and the $1,000 is paid to the 
beneficiary as a death claim under this 
phase of the contract. 

As deposits continue and a fund ac- 
cumulates, the increasing group life 
likewise grows in value. It is arranged 
on a sliding scale that causes it to in- 
crease in face from zero at the time the 
contract is assumed, to $1,000 at the time 
the depositor attains age 60. It is from 
this phase of the plan that the return 
of deposits to the beneficiary is made 
possible in event of the depositor’s 
death. The scale of increase is so ar- 
ranged as to make this reserve always 
slightly in excess of the amount of the’ 
deposits. 

In case the employe lives to age 60, 
he receives $1,000 under phase No. 1;. 
under the other two, nothing. But if 
his death occurs before 60, his bene- 
ficiary receives $1,000 under phase No. 
- a varying amount under phase 

o. 3. 

Under the Bancroft contract, pay de- 
ductions are determined on a double 
basis—age at entry and length of serv- 
ice. The younger employes pay less in 
the beginning than their older fellows. 
But for each five years of service, a 


reduction in the amount of deposit is 
made. 
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FIRST POLICY WRITTEN SIXTY YEARS AGO 


On April 1st, 1864, The Travelers wrote the first accident policy on this continent. It thus 
became the pioneer in a great business, in which its record has never been equalled. In the week 
of March 24-April 1, the representatives and friends of The Travelers everywhere are aiming to 
give The Company at least one large accident risk and a collection of smaller ones in recognition 
of the anniversary. We invite you to this party! 
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Seven Thorsens Now In 
Life Insurance Field 


WORK HERE AND IN CHICAGO 





J. Mitchel and George S. Open Office at 
52 Vanderbilt Avenue; First Policy 
For $250,000 


When James B. Thorsen, head of 
James B. Thorsen & Co., Inc., a well- 
known Chicago agency, was sold the in- 
stitution of life insurance a quarter of 
a century ago, it proved to be a good 
thing for life insurance because Mr. 
Thorsen has six sons and everyone of 
them is now selling insurance. 

Associated with Mr. Thorsen in Chi- 
cago are his sons, Kenmore (the oldest), 





J. MITCHEL THORSEN 


Waldo, Ralph and Theodore Roosevelt. 
In this city George S. Thorsen has been 
selling insurance for five years. George 
S. and his brother, J. Mitchel Thorsen, 
have now opened a general insurance 
office at 52 Vanderbilt Avenue and will 
write all lines of cover except marine. 
J. Mitchel Thorsen had a preliminary 
training as an insurance man with his 
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GEORGE THORSEN 


father the first four years he was in 
business. He then became an advertis- 
ing man and recently has been asso- 
ciated in public relations work with 
Edward LL. Bernays, and these men were 
two of the best experts on the subject 
(Continued on page 6) 











JAMES MONROE 


(1758-1831) 


When we mention James Monroe, the fifth president 
of the United States, our mind instinctively reverts to 
The Monroe Doctrine (a policy which became famous 
instantly, and has so remained), upon which has pivoted 
much of the battling over the settlement of the present- 
day peace treaty. It was the big thing in Monroe’s life, 
and about the only large thing he left on history’s pages. 


That the American continents are henceforth not to 
be considered as subjects for colonization by any 
European power and that with the existing colonies or 
dependencies we have not interfered and shall not inter- 
fere for the purpose of oppressing them or controlling 
in any other manner their destiny. Such was, in effect, 
the doctrine, with the added suggestion that if any 
European nation viewed the situation differently it would 
be construed as a manifestation of an unfriendliness to 
the United States. 


James Monroe was another of the Virginia statesmen 
who are included in the galaxy of great leaders born on 
that soil. He was of Scottish extraction and abandoned 
his studies at William and Mary’s College that he might 
enter the army under Washington. He was wounded at 
the battle of Trenton, and after the war studied law with 
Thomas Jefferson. After service in the Virginia 
Assembly he sat in Congress for three years and was 
chairman of the committee which called the first con- 
stitutional convention in Philadelphia in 1785. From 
1790 to 1794 he was in the United States Senate, and 
although he bitterly opposed Washington, Hamilton and 
the other Federalists, he was appointed our first minister 
to France. 


While in Europe he effected the purchase by us of 
Louisiana, but failed to make Spain cede Florida. After 
serving once more as governor of Virginia, Monroe, in 
1816, was elected president of the United States, and 
four years later was re-elected. In 1825 he retired to his 
Virginia home, where he died, like his presidential 
predecessors Adams and Jefferson, on July 4th. 


While not a brilliant statesman, James Monroe was a 
fearless champion of every cause he believed to be right, 
and his services may be said to have been of rare worth 
to his country. 


The Prudential offers you many services of rare value 
in Industrial, Endowment and Monthly Income insurance 
policies. 


The Prudential 


Epwazp D. Durrizip, President 
Home Office, Newark, New Jersey 


Insurance Company of America 








Western Union Life 
Enters New York 


TO DEVELOP EASTERN FIELD 


Ralph K. Hubbard Appointed Vice- 
President in Charge of Eastern Terri- 
tory; Entering Other States 





Mention was made in The Eastern 
Underwriter last week of the admission 
to do business in New York State of 
the Western Union Life of Spokane, 
Washington, and the appointment of 
Ralph K. Hubbard as _ vice-president 
with supervision over the eastern terri- 
tory. This is the first outside life in- 
surance company to enter New York 
State in some years. The amendment 
to the New York insurance law last 
year permitting preliminary term valu- 
ation of business makes the New York 
conditions more acceptable to western 
companies. The expense limitations im- 
posed under Section 97 still are in effect. 

It is understood that under Vice- 
President Hubbard’s direction the West- 
ern Union Life will also promptly enter 
New Jersey, Connecticut, Pennsylvania, 
Ohio and Indiana and all of this terri- 
tory will be developed as promptly as 
possible. 

Several years ago the Western Union 
Life climinated all high commission 
agency contracts usual to young com- 
panies and voluntarily made changes to 
bring it within the strict requirements 
of Section 97 of the New York insur- 
ance law. At the close of 1922 the com- 
pany valued all of its business in force 
on the select and ultimate basis and 
since then the reserves have been com- 
puted on the American Experience 
Table, 3% per cent. full level premium 
method. 

This change was made on the recom- 
mendation of Vice-President and Gen- 
eral Manager True Uncapher with the 
endorsement of President R. L. Rutter. 
The soundness of the new policy is re- 
flected in the admission of the com- 
pany to New York State, the first of 
the younger outside companies to take 
the step. 

Vice-President Hubbard is well quali- 
fied to underta<e the development of the 
company in the east. Mr. Hubbard’s 
insurance training began in 1883 in asso- 
ciation with the late Sheppard Homans, 
compiler of the American Experience 
Table of Mortality. For twenty-six 
years he was connected with one New 
York company in various capacities, 
starting in as office boy and rising to 
be an executive. For the past dozen 
years he has been connected with the 
Alfred M. Best Co., of which he was 
vice-president in charge of its life in- 
surance department. 

Vice-President and General Manager 
Uncapher speaking of the new plans 
said: 

“We prevailed upon Mr. Hubbard to 
become affiliated with us and to direct 
our work in the East because we con- 
sider him eminently fitted and qualified 
by reason of his knowledge, experience 
and familiarity with local conditions. 
While we shall aggressively develop our 
business and persistently endeavor to 
familiarize the eastern public with the 
features of our policy contracts, we are 
above all concerned with laying a foun- 
dation of favorable impressions of our 
standards and of our methods, which 
we feel certain will redound to the ad- 
vantage of our company and those who 
may represent us.” 


EQUITABLE’S NEW RECORD 

The Equitable Society of New York 
had paid-for business during February 
amounting to $43,400,000, a gain of $7,- 
400,000 over the same month last year. 
The production for the two months of 
this year set a new record with a total 
of $16,500,000. 

Norman A. Howe has been appointed 
general agent for the Connecticut Gen- 
eral at Brattleboro. He has been with 
the company since 1916 in the same ter- 
ritory. 
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Combined Annual Statement 


FETNA LIFE INSURANCE COMPANY 


And Affiliated Companies 


fETNA CASUALTY and SURETY COMPANY AUTOMOBILE INSURANCE COMPANY 
of HARTFORD, CONNECTICUT 


MORGAN B. BRAINARD, President 


THE STRONGEST MULTIPLE LINE INSURANCE ORGANIZATION IN THE WORLD 


Total Assets - - - - - $260,152,435 
Total Surplus to Policyholders - - $38,625,875 
Total Income in 1923 - - - $108,277,180 
Paid Policyholders Since Organization - $ 562,338,293 


74th Annual Statement 
AETNA LIFE INSURANCE COMPANY 
Capital Stock $10,000,000 


Life, Accident and Health, Liability and Workmen’s Compensation Insurance 
Life, Accident and Health Group Insurance 


Assets - - - $224,647,296.06 

Liabilities - - $ 196,86 3,406.92 

Surplus to Policyholders $27,783,689.14 
Increase in Premium Income . . . .$ FiaT Tage 
Bacremetn Amets . . 1. * 5s ss 17,605,517 
Increase in Surplus to Policyholders . . 2,558,666 
Increase in Life Insurance in Force . . 259,560,242 
New Life Insurance Paid for in 1923 . 511,610,544 
Lite Insurance in Force January 1, 1924 — 1,593,588,750 
Payments for ‘Taxes in 1923 ean ns 1,742,987 
Payments to Policyholders during 1923 37,043,588 
Paid Policyholders since Organization - 492,917,232 


17th Annual Statement 11th Annual Statement 


JETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE CO. 


Capital Stock $2,000,000 Capital Stock $2,000,000 


Assets - - - - - $18,999,653.13 Assets - - - - - $16,505,486.30 
Liabilities - - - - 12,684,414.75 Liabilities - - - - 11,978,7 38.89 
Surplus to Policyholders 6,315,238.38 Surplus to Policyholders 4,526,747.41 
Increase in Premium Income $1,850,623 
Increase in Assets. . . 2,460,353 
Increase in Surplus... 707,760 


Increase in Premium Income $7,994,624 
Increase in Assets . . « 3,871,498 
Increase in Surplus... 264,263 


Automobile, Fire, Marine, and General Casualty Insurance- Fidelity and Surety Bonds 


ALTNA-IZE 
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Inheritance Taxes 
and Policy Proceeds 


SOME 





SITUATIONS ANALYZED 


How It Affects Peeve of Moderate 
Means; Named Beneficiaries Only 
Exempt 


It is customary to discuss inheritance 
taxes and their effect on life insurance 
proceeds as though the subject inter- 
ested only the rich, whereas it is equally 
important to the person of moderate 
means. How an inheritance tax case is 
analyzed with reference to life insur- 
ance is interestingly discussed by For- 
rest L. Morton of the New York Life 
in the following: 

To start with, he says, one should 
have two principles clearly in mind: 

(1) Life insurance proceeds payable 
to the insured’s estate are always sub- 
ject to inheritance tax. Such proceeds 
are placed in the same classification as 
all other assets of the insured, and 
therefore are included in his taxable 
property at death. 

(2) Life insurance proceeds payable 
to named beneficiaries are, generally 
speaking,, exempt from inheritance tax. 
At present there are but five exceptions, 
and in all jurisdictions but one, namely, 
Wisconsin, some form of exemption is 
allowed to such proceeds. The five ex- 
emptions follow: 

(a) Federal Government. Life in- 
surance proceeds payable to named 
beneficiaries are exempt under the Fed- 
eral Estate tax law only to the extent 
of $40,000, and the remainder is tax- 
able. 

(b) Arkansas. Life insurance pro- 
ceeds payable to named_ beneficiaries 
who are direct descendants, direct as- 
cendants, or the widow, are exempt un- 
der the Arkansas inheritance tax law. 
When payable to other named_ bene- 
ficiaries, such proceeds are taxable, ex- 
cept when based upon valuable con- 
sideration. 

(c) Montana. Life insurance  pro- 
ceeds payable to named beneficiaries are 
exempt under the Montana inheritance 
tax law only to the extent of $50,000, 
and the remainder is taxable. Where 
such proceeds are payable to several 
beneficiaries, the exemption of $50,000 
is apportioned among the beneficiaries. 

(1) Tennessee. Life insurance pro- 
ceeds payable to named_ beneficiaries 
who are near relatives, are exempt un- 
der the Tennessee inheritance tax law. 
When payable to collateral relatives or 
to strangers, such proceeds are taxable. 

(e) Wisconsin. Life insurance pro- 
ceeds payable to named beneficiaries are 
taxable in all cases under the Wisconsin 
Inheritance tax law. 

In any state except Wisconsin, one 
can see the application of the inherit- 
ance tax law of the state to men of 
moderate means. Mr. Morton worked 
out the following example illustrating 
the application of the New York State 
law: 

Statement.—Mr. Doe and Mr. Roe 
_are residents of New York State. Each 
has a wife but no children. Their es 
tates have a net value of $30,000 and in 
addition they carry life insurance in the 
amount of $20,000, making total net es- 
tates of $50,000 each. 

Example 1.—Mr. Doe has named his 
wife as the beneficiary of the $20,000 
life insurance policy. At his death this 
$20,000 will be exempt from the New 
York State Inheritance tax. His wife 
is also allowed a $5,000 exemption on 
the $30,000 worth of property, which 
makes up the ‘remainder of his estate, 
leaving $25,000 taxable at 1%—total tax 
$250. 

Example 2.—Mr. Roe leaves his $20,- 





MONTPELIER GENERAL AGENT 

Raymond A. Briggs has been ap- 
pointed general agent for the Con- 
necticut General at Montpelier. Mr. 
Briggs is a graduate of the University 
of Vermont and was formerly in agri- 
cultural extension work. He has made 
an excellent record as an agent. 


000 life insurance to his “estate.” In 
this case, the $20,000 insurance would 
be added to the $30,000, making the 
wife’s share $50,000. She is allowed an 
exemption of $5,000, leaving $45,000 tax- 
able as follows: 


Casualty Benefits 
In Life Contracts 


CANADIAN COMPANY PRACTICES 





S25008 .......<.. een eee 250.00 ©. E. Cole, Assistant Actuary, Conti- 
pee a. 400.00 nental Life, Toronto, Discusses Sub- 
Arey ject Before Insurance Institute 

"RUNGE (eae ou Seon nected wack $650.00 





Canadian life insurance companies 
have lagged several years behind com- 
panies of the United States in adopt- 
ing casualty benefits for use in life 
policies and the use of these benefits 
is only in its infancy, said C. E. Cole, 
assistant actuary of the Continental Life 

“Figure out how your own particular of Toronto, in an address before the 
State Inheritance tax law would work Insurance Institute of Toronto’ on 
in a similar case,” says Mr. Morton. casualty benefits in life insurance 
“Then when you are with your prospect, _ policies. 
ask him if he has any of his life in- The field for the use of such benefits 
surance payable to his estate and show is being continually discovered to be 
him that he can take out further insur- wider than supposed. No logical ob- 
ance without increasing his Inheritance jection can be raised, Mr. Cole said, to 
tax, by simply making it payable to a the incorporation of a total and_per- 
named beneficiary.” manent disability clause in a life insur- 


Result.—Simply by leaving his life in- 
surance to his estate instead of to a 
named beneficiary, Mr. Roe’s property 
will be taxed $400 more than Mr. Doe’s 
property, under the New York State In- 
heritance tax. 


FAMILY FINANCE 


Home life is happier for everyone when 
worry is eliminated. 

The Family Budget, developed through 
the co-operation of the whole family, elimi- 
nates unprofitable expenditures, increases 
savings, and banishes worry. 

The protection of the family, the educa- 
tion of the children, assured independence 
for old age, can all be made_ possible 
through the Family Budget. 


Those responsible for Family Welfare 
have always had these things at heart, but 
today are studying them with a deeper in- 
terest than ever, and the budget idea is 
vetting recognition. 

Make a trial of the JOHN HANCOCK 
FAMILY BUDGET AND ACCOUNT 
SHEET, which you may have for the ask- 
ing, also additional sheets, as needed. 

A month’s trial will help you. A few 
months’ trial will convince you that the. 
Budget helps you to make the most of your 
income. 


Address Publicity Department 


LiFe INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


Sixty-one years in business. Now insuring One Billion, 
Light Hundred Million dollars in policies 
on 3,250,000 lives 





ance policy. The clause fills an obvious 
need and has great social value. There 
has been some criticism of the reason- 
ableness of paying twice the sum as- 
sured in case of death by accident. It 
has been said with some force that the 
family of a man who dies after a linger- 
ing illness suffers much more pecuniary 
loss than that of one who is killed sud- 
denly. The answer is that very few 
men are over-insured and the double in- 
demnity benefit provides additional par- 
tial insurance at very small cost. 

A few companies grant a disability 
benefit in every policy but it is the gen- 
eral custom to make a special review 
of the various factors constituting the 
risk from the standpoint of the total dis- 
ability hazard. Except in the case of 
policies for small amounts issued on a 
non-medical application, a medical ex- 
amination is available in every case. 
Mr. Cole said that about 45% of all 
disability claims are due to tuberculosis. 
The other commonest causes are, paresis, 
insanity and cancer. 

Sub-Standard Rating 

Several American companies have 
commenced rating-up sub-standard as 
regards total disability on account of 
physical impairments, but that rating is 
still largely guess-work. The next im- 
portant factor is the occupation hazard, 
which can be fairly well determined. 

A man should not be able to obtain 
more than eighty per cent of his earned 
income while disabled and a much 
smaller percentage in the case of the 
higher incomes, Mr. Cole says. For 
some years the maximum amount of 
disability benefit Canadian companies 
would issue to an applicant was $250 a 
month. This was raised to $500 a 
month, or $6,000 a _ year. Disability 
benefits are usually granted to self- 
supporting women sometimes with a 
provision that they terminate at mar- 
riage. 

There are considerably more reliable 
data available for the determination of 
premiums for double indemnity than for 
total and permanent disability. Not- 
withstanding that, there has been more 
disparity in the net premiums obtained 
and the gross premiums used by differ- 
ent companies in the case of double in- 
demnity. 

There has been great variety in the 
disability clauses used by different com- 
panies. but a condition imposed by all 
Canadian companies is that disability 
must occur before age 60, though dis- 
ability benefits continue till the maturity 
of the policy if disability occurs before 
age 60. Some American companies set 
age 55, 65, or 70. as the limit and some 
have no age limit at all. Obviously, in 
the latter case, Mr. Cole said, everv 
policyholder who survived to age 75 
would become a disability claim. 

There are four principal types of dis- 
ability clause. A.—Waiver of premiums, 
under which the company automatically 
pays the premiums. B.—Waiver of 
premium and payment of the sum as- 
sured in installments. C.—Waiver of 
premiums and payment of annuity with- 
out decrease in the sum assured (six 
months’ clause). D.—Waiver of pre- 
miums and payment of annuity without 
decrease in the sum assured (three 
months’ clause). 





DISCONTINUE POLICIES 
Travelers and hates Drop Five-Year 
Term With Conversion To Whole 
Life Contract 


On March 1 the Travelers discon- 
tinued the issuance of a five-year term 
policy with conversion to whole life or 
with conversion to limited payment life 
policies. On April 1 the Aetna Life 
discontinues a similar contract. 

The action was taken because of a 
ruling of the New York Insurance De- 
partment that under Section 97, the law 
permits a payment of only fourteen re- 
newals. The policy in question was 
construed as being in reality two con- 
tracts, one part of which paid four re- 
newals and the other part fourteen re- 
newals, in other words, a double com- 
mission in some of its years. 
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State Assemblyman’ ~ 
License Cancelled 


REPRESENTED . ‘OHIO NATIONAL 


Said to Have Renceated Himself as 

From Insurance Department and 

Conducted “Twisting” Hearing 

Lloyd S. Little, an agent for the Ohio 
National Life, representative in the 
Michigan State Legislature and a mem 
ber of the insurance committee of the 
Legislature, was up before Insurance 
Commissioner L. T. Hands on charges 
the result of which was the cancellation 
_ of his license. 

Revocation of Little’s license follows 
hearing of charges that he represented 
himself as a member of the state insur 
ance department and conducted an 
illegal hearing at Alpena. A member ot 
the attorney-general’s department also 
was present at the hearing and it wis 
said that further drastic action against 
Little was planned. However, Com 
missioner Hands announced that no 
further action would be taken against 
Little than that of revocation of his 
agent’s license. 

iG F. Mck Voy, of Alpena, district 
agent for the Peoria Life, was the prin 
cipal witness against Little. It appears 
from the record that Litthe went to Al 
pena from Tawas City, his home, and 
told McEvoy that he was sent by the 
department to investigate a case of 
“twisting.” Meck voy submitted in evi 
dence a note written by Little to Me 
Evoy and signed “L. S. Little, Dept. Ins.” 

A resident of Alpena, according to 
the testimony, had a policy with the 
Ohio National, the company represented 
by Little, but dropped this policy and 
took out one with the Peoria Life. It 
was after this, McEvoy alleged, that 
Little came to Alpena for the “investiga 
tion.” McEvoy declares that Little 
called upon the policyholder and that 
after talking to him, Little was satisfied 
that there had been no “twisting.” 


AGAINST AGENCY CLUB TRIPS 
President Stevens, of Illinois Life, Says 
Pleasure Trips Do Not Further 
Objects of Meetings 
Following out its decision of a year 
ago that the company would not take 
a group of its representatives on a 
pleasure trip as a reward for producing 
a certain amount of business, the 
IHinois Life has set the annual meeting 
of its $100,000 club for August at the 
home office in Chicago. 
on this decision 

Stevens says: 

“The only legitimate reasons for an 
agency gathering, the expenses of which 
are in whole or in part paid by the com- 
pany, are: to elevate the standard of 
the representatives of the company; de- 
velop their productive powers and in- 
crease their earnings; and to bring them 
into as close personal relation with the 
home office of the company as it is pos- 
sible and practicable to maintain. We 
have learned from experience that en 
masse pleasure trips do not further any 
of the objects above stated.” 


Commenting 


President R. W. 


The Prudential “Weekly Record” 
Thirty Years Old This Month 
The Prudential “Weekly Record” is 
. thirty years old this month. The paper 
was started March 12, 1894. It was one 
of the pioneers among life insurance 
company papers devoted to service for 
the fieldmen. Typographically the paper 
has always been one of the best prod 
ucts put out by an insurance company. 
Strong selling points are used with 
poster illustrations as cover designs, so 
that the covers always have punch in 
stead of being merely pretty. An appre- 
ciation of the use of type faces also 
marks the “Weekly Record.” The paper 
is a product of The Prudential’s own 
printing department and reflects both the 
skill and thorough equipment of the 
company’s plant. 











MEASURES OF SERVICE 








service. 


managed. 


grow. 


good agents. 


_THE NEW YORK LIFE INSURANCE COMPANY has over a 
THOUSAND MILLION DOLLARS 


in securities and valid credits. 


WHY IS THAT IMPORTANT? 


Chiefly because this immense sum is a measure of the service which the Company is to 
render to the public in the future. 

If it had no money it could render no service. 
withcut rendering great public service. 


THE ROAD TO A BILLION DOLLARS IN ASSETS IS PAVED WITH MILLIONS OF 
SCIENTIFICALLY BENEFICENT ACTS. 
There is no charity anywhere in it. It is first a service in money. And then, too, it is a 
service in what may be called intangible values: In responsibility, in self-respect, in good 
citizenship, in obedience to the law, in integrity, in all the impulses that make a man 
stand on his own two feet and do a man’s part. 
I am not sure that the service rendered by this Company in seventy-nine years in in- 
tangible values has not been worth more to the public than its service in the two billion 
dollars already accounted for and the billion dollars now on hand. 

We are still doing business and have room for more good policy-holders and for more 


No life insurance company becomes great 
THAT'S the law of life insurance. 


THE NEW YORK LIFE 
has over FOUR THOUSAND MILLIONS of insurance in force. 


WHY IS THAT IMPORTANT? 


Chiefly because this is another measure of the Company’s service to the public. Stated 
differently, it means that it has contracted to pay, under certain definite conditions, in 
which the policy-holders must do their part, 
DOLLARS to its members. 


THE NEW YORK LIFE 


paid to, and on account of, policy-holders in 1923 over ONE HUNDRED AND SIXTY- 

F IVE MILLION DOLLARS and sinceorganization has paid on that account over TWO 
BILLION DOLLARS. 

WHY IS THAT IMPORTANT? 


Chiefly because this is the heart of the whole matter; this is the final measure of its 


THE NEW YORK LIFE 
paid policy-holders in dividends in 1923 over FORTY-SIX MILLION DOLLARS. 


WHY IS THAT IMPORTANT? 


Chiefly because those dividends reduced the agreed cost of insurance by so much. Divi- 
dends, so-called, are a measure of the economy with which a life company’s business is 


It’s ALL A QUESTION of service. 


Unless a life insurance company renders service it will not grow; it will not deserve to 


over FOUR THOUSAND MILLION 


\ 














NEW YORK LIFE INSURANCE COMPANY, 346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 














NEW INSURANCE PAPER 


Called “Texas Insurance”; Printed in 
Dallas; Don Coates 
is Publisher 

“Texas Insurance” is the name of a 
new insurance publication, printed in 
Dallas. It will be printed semi-monthly 
at $2 a year. The publisher is Don 
Coates, formerly in the advertising de- 
partment of The Insurance Field. The 
first number consists of twelve pages 
and the arrangement of the columns and 
heads is made to emphasize news fea- 
tures. In an announcement Mr. Coates 
says there are more than 70,000 people in 
Texas having insurance affiliations of 
one kind or another. The province of 
the paper will be to interest them. 


The New York ; izency of the Phoenix 
Mutual Life, L. H. Andrews, manager, 
wrote more than a million in new busi- 
ness in January. 


MARYLAND 1923 FIGURES 
Life companies operating in Mary- 
land have reported the following figures 
for 1923: 


New Business In Force 


Metropolits an Life.. ae ts 371,538 $82,325,685 
Union Central. ae | 519, 271 11,413,909 
Patuel TATE 66 cscc-<ans 9,234,564 57,030,533 
4 Seer 6,071,323 36,853,198 
New York Life. ....... 5,843,464 44,276,634 
Peoples Mutual ...... 5,205,879 7,541,923 
Continental Life ..... 5,029,600 25,238,679 
Massachusetts Mutual 3,798,959 1,722,900 
Fenn Mutual......... 2,500,156 13,431,449 
Provident Mutual 2,417,555 20,076,773 
Acacia Mutual........ 1,635,600 8,398,800 
Reliance Life......... 1,524,000 7,850,201 
National ef Vermont 1,403,340 9,675,809 
New England Mutual 1,448,945 12,495,373 
State Mutual. chene Ae 11,387,310 
Phoenix Mutual nig otis 1,185,000 6,667,176 
United Life & Accident 1,130,250 2,733,024 
Connecticut General... 1,087,578 4,323,500 


The Madison Branch of the Equitable 
Society in New York City, under Agency 
Manager Weiller, wrote over $1,000,- 
000 during February. S. Frank was the 
leader with $374,000 to his credit. 


VISITED RICHMOND 
T. Louis Hansen, president of the 
Guardian Life, spent a day or two in 
Richmond, Va., recently, the purpose of 
his visit being to look into the feasibility 
of moving the state agency of his com- 
pany from Newport News to Richmond. 


New Thorsen Agency 
(Continued from page 3) 
in the United States, having many im- 
portant clients. 

On the first day that the office at 52 
Vanderbilt Avenue was opened J. 
Mitchel Thorsen wrote a_ policy on 
which there was a_ $11,000 premium 
which was quite an imposing re-entry 
for him into insurance. The office also 


wrote a $1,000,000 policy on the life of 
T. E. Mitten, chairman of the board of 
the Philadelphia Rapid Transit Com- 
pany. Forty-three companies are carry- 
ing it and the premium is $72,000. 
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Berthold Has Produced 
Here for 14 Years 


HE LED AETNA IN YEAR 1921 





Manager of Weed & Kennedy’s New 
Department Will Also Keep His 
Own Office 





Frank A. Berthold, who has been ap- 
pointed manager of the new life insur- 
ance department which Weed & Ken- 
nedy, an old-established New York 
brokerage concern, has established, is 
one of the most successful life insurance 
men in the city; has a wide acquaint- 
ance with company executives and 





FRANK A. 


BERTHOLD 


specializes on trusts and estates insur- 
wnce. Mr. Berthold is to maintain his 
own office also. It is at 80 Maiden Lane 
and on May 1 he will move to larger of- 
fices at 120 Broadway. 

{n 1910 Mr. Berthold was with a stock 
exchange house. L. A. Cerf, manager 
of the Mutual Benefit, sent for him, in- 
duced him to try his luck as a seller of 


insurance, and after taking the Cerf 
course he became a leader with the 
Mutual Benefit. Later, he became a 


large producer for the Union Central, 
working in the agency then conducted 
by Perez F. Huff. When Mr. Huff be- 
came general agent of the Travelers 
Mr. Berthold in 1917 ran up a volume 
which made him leader of the agency. 
In 1918 he opened an office of his own 
at 55 Liberty, going to 80 Maiden Lane 
sometime thereafter. In 1921 he led the 
Aetna Life producers. His _ present 
volume is placed in a number of impor- 
tant companies, his largest production 
having been about $2,000,000 two years 
ago. 

Among his clients are some of the 
leading business men of the city. 





John Hancock Opens Weekly 
Premium Office at Davenport 


The John Hancock Mutual of Boston 
has opened a new weekly premium 
agency at Davenport, Iowa, and has ap- 
pointed Harry E Hermann superin- 
tendent at that point. Mr. Hermann 
has been located in St. Louis as assist- 
ont superintendent of District No. 2. 
He has been connected with the com- 
pany for a long time. 

This is the first weekly premium 
agency opened in Iowa, and it is un- 
derstood to be a fore-runner of addi- 
tional agencies in this branch to be 
opened up in other sections of the coun- 
try. 





EQUITABLE OF IOWA BUILDING 

The Equitable of Iowa will occupy its 
new home office building in Des Moines 
about May 1. The Equitable of Iowa is 
the oldest life insurance company west 
of the Mississippi River. 











the first of the year, 


program, will 
inaugurated. 


pay real 





In the same 
agents have found that they pay substantial returns to those who 


PAY THEIR OWN WAY 


The series of agency gatherings held in all parts of the country since 
and in 
have mingled with the Home Office officials in a three-day educational 
returns as 


Through these gatherings the idea of cold-blooded routine gives way 
to the personal touch of real friendship. 
There are practical sales demonstrations. 


way that these sectional meetings benefit the Lincoln National Life, its 


which Lincoln National Life fieldmen 


they have since the plan was 


Service ties are strengthened. 





Lincoln Life Building 
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The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


Now More Than $360,000,000 in Force 





Fort Wayne, Indiana 














W. L. CROCKER SAILS 





John Hancock President to Visit Medi- 
terranean Countries; John L. 
Wakefield With Him 


Walton L. Crocker, president of the 
John Hancock Mutual Life, accompanied 
by Mrs. Crocker, left New York March 
15 on the “Conte Verde” for a two 
months’ tour of Mediterranean and Eu- 
ropean cities. After touching at Naples, 
Athens and other Mediterranean ports, 
he will visit Switzerland, France and 
possibly Jugo Slavia. After a visit in 
England he will return to America. 

Mr. and Mrs. Crocker are accompanied 
by John L. Wakefield, of Dedham, vice- 
president of the John Hancock. 


A LEIGH HUNT LETTER 


Poet In 1814 Declined to Make Busi- 
ness Insurance a Condition of Part- 
nership Arrangement 


That business insurance is not a new 
development in life insurance was dis- 
closed recently by the publication of a 
‘etter written in 1814 by the poet, Leigh 
Hunt. 

Hunt had a relative by marriage who 
was in the publishing business and who 
offered to take the poet into partner- 
ship if he would insure his life in favor 
of the business. To make this a good 
life insurance story Hunt should have 
accepted the proposition, but he didn’t 
and his letter of declination was printed 
in “Saturdpy Night” of Toronto on 
March 8. His reason for refusing to in- 
sure was that it would have the result of 
“a person being perpetually at my el- 
bow asking me how I feel.” 


1924 RES EARCH PROGRAM 


The research program of the National 
Sureau. of Economic Research, New 
York, for 1924 will include the follow- 
ing subpects: Relation of business cycles 
and unemployment, transportation in 
the United States, America’s spending, 
America’s savings, the middle man, 
wages and salaries, fluctuating wealth, 
the American farmer, migration and the 
business cycle, trade unions in the busi- 
ness cycle, the labor factor in the busi- 
ness cycle, and international business 
survey. A business cycle handbook will 
be prepared. 





MOVE HEADQUARTERS 


The office of the secretary and counsel 
of the American Life Convention 
(Thomas W. Blackburn) has_ been 
moved to 312 Aquila Court Building, 
Omaha. W. R. King, editor of the con- 
vention’s legal bulletin, is also in the 
Aquila Court Building. 





ERNEST W. PHILLIPS WEDS 


Ernest W. Phillips on March 4 
married Miss Helen McLaughlin, daugh- 
ter of John James McLaughlin, Tor- 
onto. Mr. Phillips is a well-known Brit- 
ish insurance man and the couple will 
live in England. 


TRAVELERS NEW POLICY 


Life Contract De- 
signed for Unmarried Man Com- 
bining Savings Feature 
The Travelers has brought out a new 
twenty-payment life policy which is de- 
signed for the unmarried man who wants 
life insurance to include both protection 
the middle-aged 
wan who can afford to pay a little more 


Twenty-Payment 


and savings and for 
per thousand for protection in return for 
the liberal 
options at the end of twenty years and 
high cash and loan values. The policy 
is regarded as excellent in competition 
with participating contracts. 

The new policy overcomes several ob- 


increasing insurance features, 





jections that have been raised to the 
old twenty-payment life form. 
AGENCY BEGAN IN 1860 
The Philadelphia Agency of the 
Guardian Life Insurance Company of 


America is staging a Sixty-fourth Anni- 
versary Contest running from March 10 
to April 10. The company began busi- 


ness April 10, 1860. The agency per- 
sonnel is divided into two teams. The 
March Lion Team is headed by J. Ell- 


wood Barrett, captain, 
Cooper as associate captain. The other 
members of the March Lion Team are: 
George B. Donnelly, Miss Blanche Eis- 
enstein, I. Samuel Goldman, J. J. Mon- 
gan, C. G. Ringwalt, John A. Rusnock 
and Robert T. Stockton. 


with Miss M. B 


Valuable New Book 
by Joseph B. Maclean 


COVERS NON-SELLING FIELD 





Comprehensive Explanation of Business 
in Practical and Non-Technical 


Way for Students 





A new book on life insurance, offering 
a practical and non-technical explana- 
tion of the business to meet the needs 
especially of college students, employes 
of companies and others of similar in- 
terests, has been brought out by the 
McGraw-Hill Book Co., New York, as 
the first volume in its insurance series 
of which Professor Ralph H. Blanchard 
of Columbia University is editor. The 
author of “Life Insurance” is Joseph B. 
Maclean, assistant actuary of the Mutual 
Life, New York, who has conducted a 
course at Columbia University for sev- 
eral years on this subject. 

The book is an exposition of the prin- 
ciples and practices of life insurance, 
sufficiently complete to give a clear 
conception of the business as a whole, 
but not so exhaustive as to be of use 
only to the specialist. The book is based 
largely on Mr. Maclean’s lectures and he 
explains that most books on life insur- 
ance are either too elementary or too 
highly technical to meet the need. 

The book covers in an interesting and 
comprehensive way the entire ground 
of the subject, but it does not touch 
the field of selling. The various systems, 
methods and forms are discussed and 
freely illustrated with tables, charts and 
graphs. At the end of each chapter are 
reading references on the subjects treat- 
ed and appendices reproduce various 
forms, reports and other documents re- 
ferred to in the text. 

The book is a valuable contribution to 
life insurance literature and Mr. Maclean 
is peculiarly fitted by his experience and 
equipment to undertake the work. 


NEW SUPERINTENDENTS 
The John Hancock Mutual of Bos- 
ton has appointed three new superin- 
tendents in New Jersey. Charles Miller 
has been appointed superintendent at 


Orange. The resignation of Superin- 
tendent E. J. Rhodes, of Camden, has 
caused the promotion of Assistant 


Superintendent J. J. Kelly, of Philadel- 
phia, to this agency. Mr. Rhodes will 
return to the company’s service as soon 
as his health permits. 

A new appointment at 
Frank B. Graham, former assistant at 
Philadelphia, who becomes  superin- 
tendent at Trenton with Wilson Day as 
assistant superintendent. 


Trenton is 
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beginnings were small, 
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Seventy-Nine Years Ago 


the Mutual Benefit Life Insurance Company was 
organized and established in Newark, New Jersey, as a purely 
mutual institution for the benefit of its policyholders. 
but the foundation was firmly laid. 
‘company has grown steadily from year to 
present standing results from continued adherence to the pur- 
pose of the founders of the Company. 
issue simple, straight-forward policies of life insurance at the 
lowest possible cost consistent with absolute security and 
liberal treatment of policyholders. 


THE MUTUAL BENEFIT LIFE 


Newark, New Jersey 


Its 
year and its 


o 


That purpose was to 


COMPANY 
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Using “Motivation” 
Words in Selling 


AN IDEA OF JOHN B. DURYEA’S 


Our Language Built Around Instincts; 
Buyer Motivated by Use of Right 
Words 





No sale is ever made until the buyer 
is motivated. Motivation, in some of 
its multiplicity of forms, is necessary 
to any human action, except involuntary 
action. Upon this theory, John B. Dur- 
yea, general agent of the Penn Mutual 
Life at San Francisco, has prepared a 
list of words that have that significance. 
The theory is explained by Mr. Duryea 
as follows: 

As applied to the sale of life insur- 
ance, motivation is the process of caus- 
ing a proposition to be acted on through 
an appeal to the prospect’s instincts or 
emotions. There are three elements: 
Ist. The proposition which must be 
made clear to the prospect, by example, 
previous knowledge, or an explanation 
in a sales talk. 2d. After the prospect 
knows what the proposition is, his emo- 
tions must be aroused to a point where 
he has a feeling of want—a desire for 
the thing strong enough to overcome the 
sacrifice in time, energy or money nec- 
essary to get it. 3d. An easy channel 
for his aroused emotions to express 
themselves in action. Motivation is, 
therefore, the act of arousing his emo- 
tions to the point where he wants to do 
something about it. 

Our language has been built around 
our instincts, impulses, and emotions, 
and therefore perhaps a third, or a half, 
of all our words are susceptible of being 
use in such a way as to produce at least 
slight motivation. But there are a few 
words that appeal to our strongest in- 
stincts, and these are the class of words 
—or some modification of them—which 
we should weave into our sales talks. 

list of words which can be used 
as a basis for motivation follow. By 
using the various forms of these words 
you will be able to arouse the emotions 
and impulses that cause most prospects 
to take life insurance. This list is in- 
complete, but by adding to it you will 
soon have at your command a great 
wealth of motivating words—and that is 
what we want. Notice that these are 
all constructive words, not destructive; 
they are for building up, not tearing 
down. 


Ability Favorable 
Achievement Fellowship 
Admiration Food 
Advancement Foresight 
Affection Freedom 
Aid Friendship 
Approbation Fulfillment 
Aspiration Generosity 
Assistance Gladness 


Association 
Attainment 
Benefaction 
Benefit 
Betterment 
Brother 


Goodness 
Gratification 
Gratitude 
Greatness 
Ilappiness 
Harmony 


Capacity Health 
Caution Help 
Certainty Hlome 
Championship Iligh Spirits 
Charity Ilonesty 
Cheerfulness Honor 
Children llope 
Cleanliness Hospitality 


Clothes 
Comfort 
Companionship 
Compensation 


Ilunger 
Husband 
Imitation appeal 
Influence 


Compete nee Independence 
Completion Interest 

. Confidence Joy 
Congratulation Justice 
Consideration Kind-heartedness 
Consolation Kindliness 
Contentment Labor of love 
Cooperation 


Labor-saving 


Daughter Laughter 


Desires Leisure 

Devotion Light-heartedness 
Duty Love 

Ease - Loyalty 
Education Luxury 
Emergencies Maintenance 
Encouragement Mastery 

Energy Mercy 
Enjoyment Meri 

Enthusiasm Moral obligation 
Esteem Mother 

Excel Necessaries 
Expectation Needs 

Faith Obligation 
Family Peace 

Father Perfection 
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Pleasure Shelter 
Popularity Sister 
Possession Smile 
Optimism Son 

Praise Success 

Prize Superiority 
Profit Support 
Prominence Surplus 
Recognition Strength 
Recompense Sympathy 
Refinement ‘Tenderness 
Regard Thankfulness 
Rejoice Thoughtfulness 


Reinforcement 
Relaxation 


Relief Uprightness 
Remedy Usefulness 
Remembrance Utility 
Repose Vacation 
Respect Value 
Responsibility Vigor 

Rest Virtue 
Reward Warm-heartedness 
Safety Warmth 
Satisfaction Wealth 
Savings Welcome 
Security Wife 


Self-control 
Self-reliance 
Self-respect 


Truth 
Unselfishness 


Wish 
Wish-fulfillment 
Worth 


Self-support Worthy 
Service You 
Zest 


MEET IN LOS “ANGELES 


The sixth sectional agency meeting of 
the Lincoln National Life of Fort 
Wayne, Indiana, was held in Los 
Angeles, March 3, 4 and 5, and was at- 
tended by more than fifty of the com- 
pany’s representatives from the states 
of California, Utah and Arizona. 


Manhattan Bank’s New 
Book On Railroads 


IMPORTANCE TO. PROSPERITY 


“The American Ways” Tells Why It Is 
Fundamental That Railroads Should 
Be In Healthy Condition 


The Bank of the Manhattan Co., of 
New York, which brought out the book- 
let, “The Greatest Family in the World,” 
telling the story of life insurance, has 
issued a second volume in the series, 
“The American Ways,” which is de- 
voted to American railroads and _ their 
*conomic importance. The book is very 
attractively done and is a product of 
the Brearly Service Organization. 

It is pointed out that the healthy con- 
dition of the railroads is essential to the 
economic prosperity of the American 
people. Discussing ownership of the 
railroads the book says: 

Who owns the railroads? 

Not the officials of the railroads but 
the owners of the stocks and bonds. 

Who own the stocks and bonds? 

There are listed about two million in- 





THE GUARDIAN LIFE 
INSURANCE COMPANY 


OF AMERICA 


Established 1860 under the Laws of the State of New York 





Annual Statement. 


Admitted Assets. . 


The continued progress of the Company during 1923 
is shown by the following figures 


abd Gow Dieon, GEES. ono. n cn kdcccccccccves $43,772,689.00 


An Increase of $8,350,196 


Insurance in Force, Dec. 31, 1923.............. $228,479,842.00 


An Increase of $22,169,042 
$45,339,283.55 Liabilities. . 
Surplus and Dividend Fund. .. 

An Increase of $150,524.94 


Dividends to Policyholders Apportioned for 1924 $1,797,518.34 


An Increase of $317,008.96 


from the 64th 


$39,423,508.34 
$5,915,775.21 








For information concerning Agency opportunities, 
address 


T. LOUIS HANSEN, Vice-President 


Home Office: 
50 Union Square, New York 








dividual owners, the great proportion of 
whom are small investors, including 
many thousands of railway employees. 

3ut two million people form less than 
two per cent. of the American public; 
are there any others? 

Two billion dollars worth of railroad 
securities is owned by the forty million 
people who compose the life insurance 
companies, because the members of this 
“greatest family in the world” are the 
actual owners as well as the policy- 
holders of these companies. One quar- 
ter of the funds in the “family’” reserve 
is invested in such securities, and these 
forty millions are looking to this in- 
vestment to secure themselves and their 
loved ones against want and _ suffering. 

Furthermore, the people of the United 
States have put $17,300,000,000 into their 
savings banks. This vast sum_ repre- 
sents the thrift and self-sacrifice of a 
quarter of our population. Over one 
billion of the savings bank fund is in- 
vested in railroad securities. 

The fire insurance companies, with 
their thirty million policies protecting 
most of the property in the United 
States and sustaining the credit, and 
thereby the means for furnishing em- 
ployment, of most of the Nation’s busi- 
ness houses, also are large owners. 
And there are many others. 

Thus we find that more than 50,000,- 
QOO individuals are the actual owners— 
in short, that “Main Street’? not “Wall 
Street” is the real owner of the railroads 
of America. 

The average person: may have a life 
insurance policy and a fire insurance 
policy; he may also have an account in 
a savings bank, but he is aware that 
there are no railroad securities in his 
strong-box, and therefore overlooks the 
fact that he himself is one of the rail- 
road) owners. He would immediately 
realize it, however, if through con- 
fiscation by the Government or some 
other great catastrophe the values of all 
raliroads were suddenly and completely 
to be destroyed. Immediately, every 
railroad stock, bond or note would be- 
come a mere “scrap of paper.’ Sup- 
pose that some morning’s newspapers 
should announce this to have happened. 
The afternoon papers would tell about 
the financial embarrassment or perhaps 
the crash of insurance companies and 
banks, including the collapse of credit 
in general and the incidental ruin’ of 
many forms of business. 


LOWELL ASSOCIATION MEETS 


The meeting of the Lowell Life Un- 
derwriters Association last week was 
devoted to talks on “Conservation of the 
Interest of the Policyholders” and among 
those who partic ipated were N. J. Be- 
noit, Prudential, W. C. Donnelly, John 
Hancock, L. E. + a John Hancock, 
A. G. Foster, Aetna and Messrs. Me 
Carty, Metropolitan, Twitchell, Pru 
dential, Hackett, Metropolitan and Eno, 
Prudential. President James P. Heron 
presided and Secretary M. J. Brady an 
nounced the plans for the National Asso- 
ciation convention in Los Angeles in 
July. 


Dividends on Non-Participating 
Paid by Volunteer State Life 


The Volunteer State Life of Chatta 
nooga, Tenn., which operates on the 
non-participating basis, has decided to 
pay a dividend on each policy which is 
fully paid-up for its face amount, the 
dividend to be apportioned on the an- 
niversary date falling between Marct. 
1, 1924, and March 1, 1925. While this 
action applies only to the period stated, 
the company hopes that it’s experience 
will justify similar action from year to 
year. It applies only to the group of 
fully paid-up policies. 





FIDELITY LEADERS MEETING 

The Fidelity Mutual Life’s leaders 
convention this year will be held at 
Greenbrier Hotel, White Sulphur 


Springs, West Virginia, September 14 to 
17. 
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Tax Questions Most 
Frequently Arising 
COMPILED BY MUTUAL LIFE 





Fundamentals Concerning Application 


of Tax That Should be Familar to 
Every Agent 





The Mutual Lite of New York has 
compiled a list of the tax questions most 
frequently arising in life insurance work. 
The company says that every agent 
should know them and their answers. 
The questions and answers follow: 


Questions 

1. How much of a resident’s estate is 
exempt from taxation under the Federal 
Inheritance Tax Law? 

2. How much life insurance is exempt 
under the Federal Inheritance Tax Law? 

3. If a man leaves an estate of $100,- 
000, of which $60,000 is life insurance 
payable to a designated beneficiary 
does $10,000 of such insurance go to 
make up the $50,000 exempted and is 
$50,000 of such insurance in such case 
exempt? 

4. (a) Can more than $40,000 of life 
insurance (in cases in which the out- 
right $50,000 exempted is composed of 
personal property) be made exempt from 
Federal tax? 

(b) Can existing insurance be made 
exempt ? 

5. Are annuities taxable? 

6. Is the income receivable under 
Settlement No. 1 in our policies taxable 
under Federal law? 

. Is the income receivable under 
Settlement 3 in our policies or under 
Life Income policies taxable under Fed- 
eral law? 

8. Are the premiums paid by a corpo- 
ration on a policy on the life of a guar- 
antor of a debt to the corporation 
chargeable as a business expense in the 
corporation’s income tax return? 

9. Is policy loan interest deductible 
as an expense under the Federal In- 
come Tax Law? 

10. If a creditor to whom a policy is 
assigned as security pays premiums on 
the assigned policy in order to protect 
himself, are such premiums deductible 
as a business expense under the Federal 
Income Tax Law? 

11. Are the premiums paid by a cor- 
poration on a policy upon the life of 
an officer in which the corporation is 
not a beneficiary in any sense deductible 
by the corporation as business expense 
under the Federal Income Tax Law? 

12. (a) Are premiums paid by a part- 
ner for life insurance on the life of his 
partner deductible as a business ex- 
pense under the Federal Income Tax 
Law? 

(b) Under what circumstances may a 
partner deduct (as an expense) pre- 
miums paid on a policy in favor of a 
partner? 

_13. Are premiums paid by a corpora- 
tion upon a policy insuring the life of 
an officer of the corporation for the 
purpose of protecting the corporation 

rom loss in case of such officer’s 
death deductible under the Federal In- 
come Tax Law? 

14. May premiums be deducted when 
paid for life insurance in which the 
beneficiary is a charitable organization 
and exempt from taxation because of 
its character? 

15. Can any type of Monthly Income 
policy be so arranged that the entire 
Income to the beneficiary be made ex- 
empt from Federal taxation? 

16. Who pays the income tax on (a) 
revocable trust income distributed to 
beneficiary donor, trustee or bene- 
ficiary; on (b) irrevocable trust income 
distributed? Which of these types of 
trust is taxable as inheritance upon 
death of the donor? 


Answers 
1. $50,000. This personal exemption 


applies to residents of the United 
States. 


2. $40,000, if payable to a designated 
beneficiary. 

3. Yes; because to the sum of $40,000 
cash and $20,000 insurance comprising 
the gross estate is applied the personal 
exemption of $50,000, leaving a net tax- 
able estate of $10,000. 

4. (a) Yes, under present Federal Es- 
tate Tax Regulations 63, article 27, the 
proceeds will not be included in the in- 
sured’s estate if the premiums were in 
fact paid by the beneficiary from his 
own funds. (Blue form of application 
should be used in cases in which bene- 
ficiary is to pay premiums.) 

(b) All life insurance absolutely as- 
signed by insured (no right therein re- 
tained by insured) upon which abso- 
lute assignee or beneficiary pays from 
his own money all premiums becoming 
due after the assignment, is exempt. 
The taxing authorities will probably 
give close scrutiny to cases such as 
these if assignments are given for a 
nominal consideration. 

5. When the annuitant has received 
under the annuity a sum equal to the 
sum paid for the annuity, the income 
thereafter received is taxable under 
Federal law as income in the year in 
which such income is paid. 

6. Where election is made by insured, 
and payee has no right to commute, 
proceeds so paid on death of insured 
are all proceeds of life insurance and 
exempt from Federal Income Tax. 

7. No, but if beneficiary has the right 
to demand proceeds in cash, but accepts 
a different mode of settlement, any 
amount received in excess of the cash 
proceeds (commuted value) is taxable 
income in the year of receipt. 

8. Yes. 

9. Yes. 

10. Yes. 


11. Yes, they may be, but the pre- 
miums are taxable income to the officer 
so insured, except in the case of Group 
Insurance. 

12. (a) No. 

(b) If a partner takes insurance upon 
his own life (paying premiums thereon 
from his own money) and names _ his 
partner as absolute beneficiary as a 
condition made by partner (beneficiary) 
of continuing partnership, he may de- 
duct premiums paid as a business ex- 
pense in his personal return, provided 
proceeds of policy will not be applied 
in payment of taxpayer’s obligations. 

13. No, but the proceeds of the policy 
when paid as a death claim are exempt 
from Federal Income Tax. 

14. Yes, if the insured has not reserved 
the right to change such beneficiary and 
if the sum of the annual premiums, plus 
other allowable charitable contributions, 
do not exceed 15 per cent. of the tax- 
payer’s net income. 

15. Yes, by means of an agreement 
providing for income on death of in- 
sured, beneficiary having no right to 
commute instalments or to withdraw 
principal fund. 

16. Beneficiary under both types pays 
tax on income received. The trustee 
makes return: for information only. <A 
revocable trust might be subject to tax 
as part of:taxable estate of donor. Its 
taxability would depend upon facts and 
circumstances in each case. 





MADE ASSISTANT MANAGER 





James P. Graham, Jr., Goes With Mowry 
& Reinmund at 100 William Street, 
New York 
James P. Graham, Jr., has been ap- 
pointed assistant manager of the office 
of Mowry, & Reinmund, New York 
managers of the Aetna Life. Mr. 
Graham is an insurance man of experi- 
ence and capability. He began his in- 
surance career with the Travelers eleven 
years ago after a preliminary selling ex- 
perience in another line and in June, 
1922, went with the office opened by 
the Aetna Life at 110 East 42nd Street. 
He is a graduate of St. John’s College, 

Brooklyn. 

















ACCIDENT 
INSURANCE-— 


A Source of 
Extra Profit for the 
Missouri State Life Agent 


Accident Insurance is the logical 
running mate of Life Insurance. 
Buyers of Life policies quickly 
see the wisdom of safeguarding 
their incomes, which pay the 
premiums. Life Agents place 
Accident policies along with Life 
policies by applying very slight 
additional sales effort. 


Accident Insurance renews read- 
ily with full commissions to the 
Agent. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Home Office: Saint Louis 


LIFE ACCIDENT HEALTH GROUP 
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Honor M. E. Singleton 
On Fifth Anniversary 


UNIQUE CAREER AS PRESIDENT 


Missouri State Life’s President Born In 
Texas Log Cabin; Was Big Suc- 
cess In Former Business 

Marvin E. Singleton has been presi- 
dent of the Missouri State Life five 
years this month and on the occasion of 
his anniversary, the directors of the 
company met and passed a resolution 
which recounted the growth of the com- 
pany during those years and “We recog- 
nize that the credit for the company’s 
marked growth and heightened stability 
has been due to his zeal and interest.” 

Mr. Singleton became president of 
the Missouri State Life in March, 1919, 
when the company’s admitted assets 
were $19,895,000 and insurance in force 
was $176,746,000. Today the admitted 
assets are $45,989,000 and the insurance 
in force is $475,735,000. The company’s 
expansion commenced with Mr. Single- 
ton's presidency, during which it has 
entered thirty principal cities and added 
accident and health and group insur- 
ance, 

Mr. Singleton’s position as the direct- 
ing head of a life insurance company 
is unusual if not unique in that he came 
direct to this post after making a great 
success in other fields. He was born in 
a log cabin in Texas in 1872. He en- 
tered the cotton seed business and 
eventually organized in St. Louis the 
largest enterprise of its kind in the 
country. 

“My only” regret,’ says President 
Singleton “is that I did not enter 
the life insurance business earlier. It 
appeals to me particularly because I can 
see no other business that accomplishes 
such great good.” 
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ianurten Prospect 
With Small Means 


MISTAKES OF SOME AGENTS 





Program Plans and Income Insurance 
Protection Not Confined to Man 
of Large Means 





The advantages of the program plan 
and of income insurance are proportion- 
ately as great for the insured of modest 
means as they are for the insured of 
large means. Many agents, especially 
those new to the business, make the 
mistake of concentrating on so-called 
“big cases” in selling either the program 
idea or income insurance. Either of 
these insurance plans applies to the man 
with a $2,500 income as it does to the 
one with a $25,000 income. 

Discussing the uses of income insur- 
ance recently, the State Mutual Life re- 
cently pointed out that all the advan- 
tages of income insurance apply to the 
small income, but it must be remembered 
that it is possible to do a great injustice 
to the beneficiaries if the income is 
made too small to be of practical value. 
In some rural communities $25 a month 
may be sufficient to provide shelter or 
food. Even $25 a month, then, may be 
a grocery or a rent policy and if con- 
tinued for a sufficient period to provide 
protection until the youngest child is 
old enough to support himself will be 
of real value and assistance to that 
family. How much easier it will be for 
that mother to provide an additional 
£25 or $30 a month than for her to earn 
the full $50 or $60. 

In a city an income of $25 a month 
might be all too small for any practical 
purpose and it would be better to pro- 
vide $50 or more a month until the chil- 
dren were all going to school and taken 
care of for a greater part of the day. 
The question of limiting the protection 
proposed to the ability of the prospect 
to make the deposits constantly arises, 





and is a great stumbling block if an- 
swered incorrectly. The best a great 
many men can do is to provide for a 
part of the income necessary, perhaps 
enough for the necessities of life for 
a limited period. 

The program idea, the presentation of 
insurance to establish trust funds, to 
pay inheritance taxes, to protect the 
business, have made it easier to sell in- 
surance for $50,000 to some men than it 
would otherwise be to sell $10,000 to the 
same prospects. So, too, the program 
idea, a definite provision for the future 
which is within the power of the pros- 
pect to carry, will make it easier to 
sell $6,000 or $7,000 to some men than 
to sell them $2,000 or $2,500 of lump 
sum insurance. The thought of in- 
come insurance will be an innovation to 
most prospects of this kind. Scientific 
salesmanship can be applied to the man 
of small income. 

Innumerable combinations of short 
time incomes are possible. For example, 
an income may be arranged to pay $25 
for five years, $25 for ten years and $25 
for twenty years or for life, thus pro- 
viding an income of $75 per month for 
five years, $50 per month for the next 
five and then $25 for the next ten years 
or for life. The reduction of the 
inonthly income may be planned to 
coincide with the graduation of chil- 
dren from grammer school or high 
school or the first reduction may be 
planned to take effect after the youngest 
child is able to go to school. 


The small income provides no great 
luxury, but it does provide safety and 
inore often accomplishes the purpose in 
the mind of the insured than the lump 
‘um policy. In any event, the inter- 
view with the emphasis placed on needs, 
the proposition based on a sound pro- 
gram of insurance, will result in the sale 
of insurance in larger amounts. That 
fact has been and is being proved every 
day. The program has a definite place 
in a solicitation of that vast number of 
people whose accumulations are the 
very life of our business. 


MUTUAL PAYS BIG DIVIDEND 





Pays Rodman Wanamaker $276,504 as 
Twenty Year Distribution on Policies; 
He Carries $4,500,000. 

The Mutual Life has just paid to Rod- 
man Wanamaker what is probably the 
largest individual dividend payment 
ever made by a life insurance company. 
It was for the sum of $276,504 and was 
the twenty year distribution on or- 
dinary life policies taken out by Mr. 

Wanamaker twenty years ago. 

Mr. Wanamaker is one of the most 
heavily insured men in the country as 
he carries $4,500,000 life insurance. His 
father, the late John Wanamaker was 
for years the largest carrier of life in- 
surance. 





GREAT-WEST LIFE’S GROWTH 

The Great-West Life of Winnipeg, 
Canada, had the best year in its thirty- 
one years’ experience in 1923 at the 
end of which it had in force more 
than $351,400,000, which was an_ in- 
crease over 1922 of $35,280,000. The 
company’s assets at the end of the year 
were $56,235,000, an increase of $7,000,- 
000. The income during the year 
amounted to $14,866,000, a gain of over 
$2,000,000. 

The. company had a surprising low 
mortality experience—being only 394%2% 
of the expected. 








ROYAL UNION MAKES PROGRESS 


The Royal Union Life of Des Moines 
which is the result of a merger between 
the Royal Union-State Life of Iowa, 
makes substantial progress, notwith- 
standing the handicap of the many de- 
tails pertaining to the consolidation of 
the two companies. The combined is- 
sued business, President Tucker advises, 
for January and February, exceeds $4,- 
000,000.00, and the agency organization 
promises the Company that it will ex 
ceed $25,000,000.00 for the year. 
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In Total Insurance in Force. . 


Julian Price, President 





FINANCIAL STATEMENT 
December 31, 1923 


ieadtesealgantn $23,217,318.93 





pennheakenee $23,217,318.93 


LIABILITIES 
§Wreansiceed $20,849,072.51 


Reserves .......... ee 


Dividends for Policy- 
eee ore 
Capital and Surplus. . 


.$1,163,142.88 
1,205,103.54 2,368,246.42 





GAINS FOR YEAR 1923 


There is a humanness and a spirit of good-fellowship 
permeating our entire Organization that contribute to the 
peace of mind and happiness of our men. 


“Ask a Jefferson Standard Man!” 


JEFFERSON STANDARD LIFE INSURANCE COMPANY 


GREENSBORO, NORTH CAROLINA 


OVER $215,000,000 IN FORCE 


.....9 3,516,450.70 
.. 2... $35,035,324.00 


$23,217,318.93 
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Differ As To Where 
Thalman Signed App 


LEGAL STATEMENTS CONFLICT 








Banker Says He Signed In New York; 
International Says He Signed In 
New Jersey 





Additional papers were filed on Tues- 
day and Wednesday of this week in the 
case of the International Life vs. Paul 
Thalman. Mr. Thalman is the interna- 
tional banker who applied for $1,000,000 
insurance. Two of the policies issued 
by the International Life that company 
wants returned, charging deceit and mis- 
representation in the application. The 
case is before Justice O’Malley, Part 4, 
Supreme Court, and the legal papers of 
plaintiff and defendant contain allega- 
tions which are in decided conflict. 

The International claims that Thal- 
man concealed the alleged fact that he 
had been suffering from nervous 
diseases; it charges that William L. 
Royall, the agent, had represented to 
Julius Bohm, general agent of the In- 
ternational in New Jersey, that Thalman 
had been passed and examined by reput- 
able physicians as a standard risk on 
whom the New York Life had issued a 
policy for $150,000. The International 
further claims a conspiracy on the part 
of Thalman and Royall, alleging that 
the New York Life had rejected Thal- 
man as a standard risk but had accepted 
him as a subnormal risk. The Interna- 
tional alleges that Royall has threatened 
to sue it for commissions on the case 
and has also preferred charges against 
the company with the New Jersey In- 
surance Department. It tendered a re- 
turn of the premiums, $4,953 on one 
policy ; $1,651 on the other; and declares 
that Royall is not entitled to any com- 
missions in the case. 


The Banker’s Affidavit 


Thalman says he was examined in 
Royall’s office in New York by three 
doctors, O’Neil, Hanson and Gahagen, 
and made applications to twenty com- 
panies for which Royall was agent, one 
of the companies being the Interna- 
tional. Thalman says he signed the ap- 
plications in the office of Royall, 12 East 
44th Street. Two policies of insurance 
were delivered and check paid. Thal- 
man says ten days later the plaintiff 
raised some questions about the policies 
and he applied to Royall, asking whether 
he had had authority to deliver them to 
Thalman. Royall stated that he had. 

Thalman says he is not interested in 
the question whether the defendant, 
Royall, is or is not paid the commissions 
upon the issuance of the policies. De- 
fendant winds up as follows: 

“While making an affidavit in this 
case, although my counsel advises upon 
the present motion, the question is im- 
material. I cannot refrain from deny- 
ing in the most positive terms all and 
singular the charges made against me 
and I am prepared also to reaffirm the 
correctness of the representation made 
by me. 


Bohm’s Affidavit 


In an affidavit Julius Bohm says that 
Royall had no authority to solicit in- 
surance for the International outside of 
New Jersey or Pennsylvania; that the 
application for Thalman’s insurance 
came to him by the United States mail; 
and it was stated that the application 
was issued to Thalman in Newark. 

The lawyers for the banker this week 
submitted a long brief on his motion to 
dismiss the complaint on the ground 
that it does not state facts sufficient to 
constitute a cause of action in that he 
alleges the company has no legal ca- 
pacity to sue “since policies were ap- 
plied for by the defendant wholly in the 
city and state of New York; said de- 
fendant was examined wholly in the 
state of New York; policies were de- 
livered in this state; premiums received 
from defendant in this state without the 
plaintiff having procured a certificate to 
operate in the state.” 











MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 


{ncorporated in 1851 


Unexceiled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with al) that is best in life insurance. 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers 


JOSEPH CC. BEHAN, Superintendent of Agencies 


During the seventy-two 

















CENSURED IN WISCONSIN 

Albert C. Olson, an agent of the 
Northwestern Insurance Company was 
mildly censured by the Wisconsin in- 
surance department for statements 
which he made in a letter in the Masonic 
Tidings against the Acacia Insurance 
Company. 

The complaint against Mr. Olson is 
dismissed, after he had made certain re- 
tractions of his statements. 





MASONIC LIFE BUSINESS 


The Masonic Life Association of Buf- 
falo, N. Y., had a gross business in 1923 
of $8,175,500, which exceeded the gross 
business of 1922 by $722,000. The insur- 
ance in force at the end of the year 
amounted to $39,874,000. The lapse ratio 
of the association was extremely low 
last year, being only 7.62%. The busi- 
ness of the organization is on the step- 
rate or modified natural premium plan. 
The association is in its fifty-second 
year. 


POLICY ON BALLPLAYER 

Charles W. Skelton, agent for the 
American Central Life of Indianapolis, 
with offices at Princeton, Ind., has just 
written up a large twenty-year endow- 
ment policy for [Eddie Roush, star out- 
fielder of the Cincinnati Reds. Mr. 
Roush has been in baseball more than 
twelve years, and recently signed a con- 
tract with the Cincinnati club for $17,000 
a year. 


ELECT WALKER PRESIDENT 

J. A. Walker, for seventeen years sec- 
retary and treasurer of the Missouri 
Life & Accident, St. Louis, has been 
elected president of that company suc- 
ceeding W. A. Johnston. 

Jay S. Graman, manager’ western 
Pennsylvania for the American Life of 
Detroit, led all agencies of the company 
for January. 


FRATERNAL MEETING 

The meeting of the Fraternal Ac- 
tuarial Association, held in Chicago, 
showed that there are now sixty-three 
active members and forty-two associate 
members. The Association was formed 
in 1916. At the Chicago meeting, Ed- 
ward B. Fackler read a paper on “Pay- 
ment of Expenses From Benefit Funds.” 
The paper of James H. Woodward on 
sickness benefits was discussed by the 
convention. 


ALLEMANIA TAKES GROUP 

The Allemania Fire of Pittsburgh has 
taken a group policy in the Metropoli- 
tan Life covering each of its fifty em- 
ployes for a minimum of $1,000, increas- 
ing $250 for each year of service until 
a maximum of $3,000 is reached. New 
employes come under the protection 
after six months’ service with the com- 
pany. 


MRS. H. W. JOHNSON DEAD 

Mrs. H. W. Johnson, wife of the presi- 
dent of the Central Life of Illinois, died 
in Chicago, Saturday, March 8. She was 
in attendance from year to year at the 
meetings of the American Life Conven- 
tion, of which Mr. Johnson was presi- 
dent in 1920, 


MADE ASSISTANT MANAGERS 

C. Delan Ames, agency special for the 
Missouri State Life at Baltimore, has 
been appointed assistant branch man- 
ager, and D. L. Drake, agency special 
at Los Angeles, has been made assist- 
ant branch manager at that office. 


COMPANIES TO MERGE 
The Continental Life of St. Louis has 
obtained control of 80 per cent. of the 
stock of the First National Insurance 
Co. of Pierre, S. D. and a merger of 
the two is planned. 











gage or other debts. 





Life /nsurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 


The new policy contracts of the Provident Mutual make it easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirably adapted to an Insurance Pro 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- 




















Drops $300,000 Libel 
Suit Filed In Denver 


SHOUP GETS $2 IN DAMAGES 


Governor of Colorado Had 
Been Accused of Favoring Moun- 
tain States Life 





Former 





The feud between Oliver H. Shoup, 
former Governor of Colorado, a multi- 
millionaire, and prominent members of 
the Denver life insurance fraternity, is 
now a matter of history. The Governor 
had been charged in a pamphlet with 
alleged unlawful tactics in favor of the 
Mountain States Life, which the under- 
writers’ association had been fighting in 
part because of a Stock with Policy 
proposition fathered by the insurance 
company. In the document the Gover- 
nor had been referred to as “‘Madame 
X” and the “‘Madame X” controversy 
took up a lot of space in Denver news- 
papers. 

Shoup filed suit for $300,000 against 
insurance people, including J. Stanley 
Edwards, and the Colorado Herald Pub- 
lishing Co. Now the case has been 
dropped. The former Governor’s at- 
torneys said he was’ only seeking pro- 
tection of his name and vindication; he 
was not after money. Attorneys for 
both sides addressed the court that it 
was entirely satisfactory to vacate the 
trial order; that judgment be entered in 
the cause in favor of Shoup; and that 
damages be assessed in the sum of $1 
for each of two causes of action. 


The following is the charge to which 
the defendants signed, and to which 
each pleaded guilty: 

“The said defendants and each of them, well 
knowing all the said facts and premises, and 
wickedly and maliciously contriving and intend 
ing to injure and ruin the said plaintiff in his 
good name, fame and credit, and to impeach 
his honesty, integrity and reputation, both as a 
man and citizen and as a public official, to wit: 
the governor of the state of Colorado, as afore 
said, and thereby to expose him to public hatred, 
scorn, contempt, disgrace, infamy and ridicule, 
and to cause it to be believed and suspected by 
plaintiff’s acquaintances, neighbors and all worthy 
citizens of the state of Colorado and of other 
states of the United States, that the said 
plaintiff was and is guilty of dishonesty, fraud, 
graft, misfeasance and malfeasance in office, 
violation of his official oath of office as governor 
of the state of Colorado and that he is guilty 
of official corruption in the use of his high 
position and office of trust as governor of the 
state of Colorado for his own pecuniary gaa 
and profit and for the pecuniary gain and profit 
of his friends, and that he is guilty of partici 
pation in an alleged fraudulent and crooked in 
surance promotion enterprise, and otherwise to 
harass and oppress said plaintiff, did, on or 
about to wit: the fourteenth day of November, 
1921, at the said city and county of Denver, 
Colo,, wickedly and maliciously print and pub 
lish and caused to be printed and published of 
and concerning the said plaintiff in connection 
with his said office and official position as gov 
ernor of the state of Colorado, as aforesaid, in 
said printed circular, pamphlet or publication, 
known and styled as ‘Hill’s Monthly, Madame 
X Edition,’ those certain false, vicious, scan 
dalous and defamatory paragraphs, articles or 
matter therein set forth and contained.” 


It is understood that the old line com- 
panies involved in the case have satis- 
fied the Mountain States Life and that 
there will be no trial for damages. 


NEWARK GENERAL AGENT 

William Munson, for the past twelve 
years associated with the general agency 
of the State Mutual Life at Buffalo, has 
been appointed general agent for the 
company at Newark, N. J., succeeding 
Marcus L. Glazer, who has resigned to 
devote his entire time to personal pro- 
duction. Mr. Munson has been a mem- 
ber of the company’s agency club every 
year since it was first started. 


THREATEN FRATERNAL 


As the result of a joker in a bill en- 
acted a year ago by the Tennessee legis- 
lature, the tax on the income in that 
state of 24%2% on fraternal societies was 
cancelled. The insurance commissioner 
has threatened to cancel the licenses of 
the societies not paying it. Fraternal 
men fear similar trouble in other states. 


ARTICLE ON GROUP 


I’. W. Fairchild has a short article on 
group insurance in the current issue of 
“System.” 
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LIVE HINTS FOR BUSINESS GET TERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















At a recent agency 


How Much conference at the 
Time To Des Moines agency 
Selling ? of the Equitable So 


ciety of New York, 
the question of the amount of time 
spent in actual interviews by each rep- 
resentative was discussed at length. Do 
you .realize that there are many men 
who spend only a few minutes a day 
in actual selling? The biggest part of 
their time is spent in visiting, getting 
to and from prospects, preparing the 
material, and in general conversation 
about life insurance, and very little time 
in presenting the service required by 
the needs of the individual case. 

\ certain amount of time must 
necessarily be devoted to preparation 
for the interview, and in travel. But 
bear in mind that it is the closing of 
the sale, the signature on the dotted 
line, and the check in settlement that 
measure the real value of your day’s 
work, 


* * * 


He Sold The following story, 
Roof juoted from the book 

2 entitled “One Hund 
red Ways of Can 
vassing,” tells of an 
interview that a certain agent had in 
the smo ing compartment of a Pullman 
car with a traveller named Benson: 

fhe man in the corner looked intelli- 
gent and well-to-do, so [ got next to 
him, and soon discovered that his name 
was Benson. He took me for a sales- 
man, and finally said, “What’s your 
line?” “My business,” said I, “is to fol- 
low up people who buy houses.” Then 
1 took a newspaper from my _ pocket 
and pointed to an advertisement recom- 
mending a certain brand of metal roof- 
ing. 

Then.I said, “I don’t sell roofs. I go 
to the people who have bought houses, 
and sell them my roof‘protecting de- 
vice.” 

“What kind of roofs? 
son, ” 

“Any kind,” I replied, “tile, 
copper, tin” 

“If it prevents leaks,” said Benson, 
“I may be interested. I have a bunga- 
low in the country, and last summer 
we used to take our umbrellas to bed 
with us when it looked like rain.” 

To this I replied, “I offer much more 
than that. I guarantee the absolute, 
complete, permanent protection — of 
any roof. I can point to many peo 
ple who are living in comfortable houses 
that are protected by my device. I can 
indicate as many more who have re 
fused to buy my device and haven't any 
roof over their heads. 

“You have a city home as well as 
your bungalow, haven't you? And 
when you have paid off the mortgage on 
tnat house it will be free and clear for 
your wife and children? Good 

How do | know your house is mort 
gaged? O, I'm a mind reader, and I 
know also that you often lie awake 
at night and wonder whether if you die 
before that mortgage is paid off your 
wife and children will be able to keep 
‘a roof over their heads, 

x * 


Preservers 


” 


inquired Ben- 


shingle, 


It has been demon 
Where to Get = strated by 
The Biggest ful 


Volume 


success 
producers — that 
people carrying life 
insurance are easier 
to sell than people who are not policy- 
holders, the Missouri State Life points 
out. The man with dependents who is 
not insured is either prejudiced against 
life insurance or is unable to get it. If 
he does not believe in life insurance, it 
does not mean that he can't be sold. 
but the same effort required to convert 
him will produce more results when used 


in interviewing men who already carry 
insurance. 

Policvholders not only believe in in 
surance but have demonstrated their 
ibility to get it, and to pay the premi- 
ums. The problem is to convince them 
ol their need for additional coverage. 
If the agent creates a strong desire for 
more life insurance, the prospect usually 
will be able to arrange for the premiums. 

\n agent’s own policyholders not only 
believe in his company, but they have 
demonstrated their belief in the agent. 
The way is paved already toward get- 
ting their additional business. 

Suppose that the agent heads his pros- 
pect list with the names of his present 
policyholders. With the program meth 
od of selling in mind, much additional 
business may be obtained from. this 


source. 
kk ok 
One of the most 
A Good opportune times to 
“Baby” solicit a man for life 
Letter insurance is when a 


new member of his 
To approach the proud 
father on this auspicious occasion, some 
life underwriters make use of “baby 
letters.” 

Here is one that Arthur C. Pearson, 
district manager at Duluth for the 
Guardian Life, sends to the new arrivals 
in the homes of his prospects: 

“| heard of your arrival in our city 
and am writing to welcome you. 

“T'll bet you're right at home by this 
time and that those two little wide open 
eyes of yours have taken in a lot more 
things than your mother and daddy 
dream of. 

“Is your daddy proud of you? He 
should be! And you are just as proud 
of him, aren’t you? Every time you 
look up at him in that trusting little 
way of yours, you're telling him that 
you know you can count on him, while 
you gurgle and chuckle all your little 
secrets to your mother. 

“But try to tell him that his respon- 
sibilities are much greater now—that 
you're looking to him to give you a 
good start in this big world that’s so 
new to you, and the only way he can 
mae absolutely sure of doing this, no 
matter what happens, is to see that he 
has sufficient Life Insur: ance. 

“Between us two, lots of daddies in- 
tend to be real daddies and yet they 
overlook this. So give him a great big 
serious look that will say, ‘Don’t take 
any chances on my future, daddy.’ 

“Tell your daddy that I am going to 
call on him some day. Then I'll get a 
chance to see you, and I really would 
like to have the pleasure of meeting you. 

“Wishing you a contented babyhood 
and a happy and prosperous life.” 

x Ok Ok 


family arrives, 


Some agents make 


Uses of use of scrap books 
A Scrap and Bruce Sweet, of 
Book the State Mutual 


Life, describes in the 
following how he made use of them: 
In selling life insurance we all have 
our own pet methods,—one man_ will 
work on change of age,—another will 
follow new incorporations, while | still 
another may specialize on monthly in 
come. The plan that I have worked 
out for myself was following out. the 
endless chain method, coupled with 





FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur | Building 
indianapolis, ind. 
Hubbell Building 
Des Moines, lowa 











specializing in vocations,—by that I 
mean following a class of people en- 
gaged in the same line of work,—such 
as doctors, dentists, contractors, etc. 
In following up the line of doctors, 
for instance, I found that a list of phy- 
sicians already insured in the State Mu- 
tual had much influence in making the 
sale. JI also learned that a testimonial 
letter, given by a physician already in- 
sured with us, had much effect on the 
prospective buyer of insurance, espe- 
cially if he knew the writer of the tes 
timonial letter. Jor that reason I car- 
ried for quite a while a list of policy- 
holders in one of the large State Mutual 
envelopes, together with many _ testi- 
monial letters. I soon learned this was 
a very unsatisfactory way to carry the 
information. It soon became soiled and 
torn so | decided to purchase a loose 
ieaf binder holding 8'%/’x11” sheets, in 
which [| pasted the letters and placed 
the various lists of policyholders. From 
then on | collected clippings, pictures 
and statistical information until I fi- 
nally had such a mass of information 
that 1 decided to classify and arrange 
ii in three meer loose leaf binders.” 


NOW SOLE GENERAL AGENT 


Benjamin B. Snow has been appointed 
xeneral agent for the State Mutual Life 
at Worcester, Mass., succeeding the 
firm of Barrett & Snow. Mr. Snow has 
heen associated with the company as 
general agent for about fifteen years 
wnd knows the territory of the com- 
pany’s home office city thoroughly. 





A whale 
of a 
chance 


FEW Go-Getters who 

know what great possi- 
bilities there are in General 
Agency building, and who 
have the gumption to build 
Agencies of their own, have 
a whale of an opportunity to 
connect with a company that’s 
right, in a territory that’s 
right, under the right kind of 
a contract. 


Openings in: OHIO, 
PENNSYLVANIA, WEST 
VIRGINIA, KENTUCKY, 
ILLINOIS, INDIANA, 
MICHIGAN. 


Address in confidence 


THE CLEVELAND LIFE 
INSURANCE COMPANY 


WM. H. HUNT, President 
Home Offices Cleveland, Ohio 





WANTED 


the address of E. A. Muerman supposed 
to have been recently employed in some 
New York insurance office. Will be to 
his interest to advise Hoffman, 618 
City Hall, Cleveland, Ohio. 








CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opporvenity 
for work with this Company in goou ter 
titory—men who can collect the preaauums 
as well as write the applications Why 
not make inquiry sow? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 





Address: 
ALBERT E.AWDE, Supt. of Agencies 














HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 
Premiums received during 
the year W928 scsvccccscvess $7,686,855 
Payments to Policyholders 
and their Beneficiaries in 
Death Claims, Endow- 
ments, Dividends, etc...... 


5,871,544 
2,401,507 


Increase in Assets.......00. 
Actual Mortality 56% of the 
amount expected. 


Insurance in Force.......... 247,373,210 
Admitted Assets .......4. . 48,655,222 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 


























Build Your Own Business 


under our direct general agency contract 





Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY | 
66 BROADWAY NEW YORK 
Organized 1650 











to develop and hold their business. 
John Barker, Vice-President 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
WINTHROP M. CRANE, JR., President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 

Has always rendered the highest grade of service to its policyholders. 

Its policy contracts give to each individual insurer full protection, safeguarding, at 
the same time, the interest of all its policyholders. 

Has always extended reasonable assistance and encouragement to its representatives 


Frederic H. Rhodes, Vice-President 
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20 Payment vs. 
Ordinary Life 


By Albert G. Borden, Inspector of 
Agencies, Equitable Society 





We hear much these days about the 
relative advantage of one policy form 
as against another. Oftentimes these 
discussions do not take into considera- 
tion at all the situation of the policy- 
holder. One of these claims is that a 
man ought to buy only Ordinary Life 
insurance—that the 20 Payment Life 
policy is a mistake. Unfortunately, this 
is sometimes said in a sufficiently se- 
ductive manner to do great harm to ex- 
isting insurance. The plea as presented 
by many of the so-called “Insurance Ad- 
visors” is that if the difference in pre- 
mium between the Ordinary Life and 
the 20 Payment Life is invested at say 
5 per cent. or 6 per cent. interest, the 
policyholder would be much better off 
at the end of 20 years, to say nothing of 
having this difference in the bank in 
the event of prior death. There are 
many cases where the Ordinary Life 
policy is the better policy, and there are 
likewise many cases where the 20 Pay- 
ment Life is the better policy; but where 
a change in plan in existing insurance 
is sought, it only too often is for the 
primary purpose of selling the man new 
insurance. 

Equitable policies are designed to fit 
the different needs of the insuring pub- 
lic, and where an existing policy on the 
20 Payment Life plan is changed to 
the Ordinary Life plan, we feel that our 
policyholders have been harmed unless 
there is a pressing need for the change. 
The following will show the fallacy of 
the argument as generally used in such 
cases. 

The Average Case 

For illustration, we will take the aver- 
age case of a policyholder insured at 
age 35. 


Cash Value 

Premium 20 Yrs. 
20 Payment Life........ $38.34 $609 
Ordinary tte ....<605 28.11 327 
A difference of..... . $10.24 $282 


The “insurance expert” says: Invest 
this $10 difference at 5 per cent. com- 
pound interest and you will have at the 
end of 20 years—$347. 

The “twister” in his statement fails 
to take into consideration the fact that 
dividends are being paid. If the divi- 
dends are taken into consideration the 
result is quite different. On the basis of 
the Equitable’s 1924 dividend scale, the 
difference in net premium cost (premium 
less dividend) between the 20 Payment 
Life and Ordinary Life at age 35, would 
amount on the average to less than $7.50 
a year. 

Tf the ‘actual difference each year 
were invested at 5 per cent. compound 
interest, at the end of 20 vears it would 
amount to $275. 

Whereas the difference in cash values 
at the end of the 20 vears in favor of 
the 20 Payment Life policy is $282.00. 


A Good Investment 


From the above it will be seen that 
the small additional net amount paid 
each vear under the 20 Payment Life 
policy in itself turns out to be a very 
rood investment—in addition to which, 
of course, there is the fundamental fact 
that manv men desire to so arrange 
their affairs that after 55 or 60 vears 
of age, their financial obligations will 
be reduced to a minimum. The paid up 
20 Payment Life policy not only means 
a contract on which there are no further 
payments to be made, but a_ profitable 
contract that will be increasing in value 
each year, and that each vear will he 
bringing in a welcome dividend. 

These figures are given not for the 
purpose of proving that the 20 Payment 
Life is a better policy than the Ordinary 


Life; but rather to refute the fallacy 
that the Ordindty Life policy is the only 
policy that should be sold. 

It is not without interest to know that 
one of the leading underwriters of the 
Equitable, and one of the best author- 
ities on insurance, who has sold a num- 
her of policies for a million dollars and 
more, not so long ago had a client who 
insisted on buying Ordinary Life insur- 
ance for $1,000,000 as against our repre- 
sentative’s effort to have him buy it on 
the 20 Payment Life plan, the policy- 
holder claiming that he would save the 
difference in premium each year for in- 
vestinent in his business. At the end of 
four years the policyholder admitted 
that with the exception of the first year 
he had failed to put by this difference 
as contemplated, and that he had made 
a mistake, whereupon he put up the dif- 
ference of approximately $40,000, and 
had the policies changed retroactively 
to the 20 Payment Life plan. This is 
quoted merely as one of many illustra- 
tions of the fact that the 20 Payment 
Life in many cases is preeminently the 
policy that the client should have. 





THE QUESTION BOX 


The following questions asked by 
representatives of the New York Life 
are answered by the actuarial depart- 
ment: 

Question—If a policyholder is draw- 
ing disability benefits as provided by his 
policy, will the disability benefits be con- 
tinued if he surrenders his policy for its 
cash value? 

Answer—If a policy is 
for its cash value, the owner of the 
policy accepts the cash value in full 
settlement of all claims under it, and 
there can be no further disability pay- 
ments. 

The. cash value in such a case would 
be no larger than the cash value stated 
in the policy. No policy has ever been 
surrendered under these circumstances. 
It would not only be unwise for the in- 
sured who is disabled to give up his 
disability income for ‘an immediate cash 
value, but equally unwise to give up the 
insurance payable to his beneficiary. 
The insured who is in dire immediate 
need of money may borrow on his 
policy. 

It is a different case where an in- 
sured under the Endowment at age 60 
or 65 is in receipt of a disability income 
when the policy matures. In that case 
the insured may accept the face of the 
policy at maturity, and income pay- 
ments will be continued under the terms 
of the policy during the continuance of 
total disability until death or recovery. 

Question—(a) In case of disability 
occurring to an insured who has 
changed from one occupation to another 
more hazardous, would the income pay- 
ments be affected? 

Question—(b) Should an agent if he 
has knowledge of the fact, notify the 
Company of change of employment to a 
more hazardous form of work? 

Answer—(a) No. (b) No. 

But if an applicant is accepted on any 
untruthful statement with respect to 
his occupation, his exact duties or his 
intent to change his occupation, it is 
the agent’s obvious duty to notify the 
Company as soon as he learns the facts. 

A policy must not be delivered if any 
change has occurred in the occupation 
of the applicant since the day of his 
medical examination. 

The present policy form states that 
the policy is free of conditions as to 
occupation except as provided under dis- 
ibility and double indemnity benefits. 
The only condition as to occupation un- 
ler disability benefits is that the disabil 
itv benefits will not apply if the disabil- 
ity of the insured shall result from mili- 
tary or naval service in time of war. 
The only conditions as to occupation 
under double indemnity are that the 
provision for double indemnity will not 
apply if the insured’s death resulted 
from military or naval service in time 
of war, or from engaging as a passenger 
or otherwise in submarine or aeronautic 
operations, 


surrendered 








New Insurance 


Insurance in Force 


Insurance Record, 1923 | 


2. . $ 96,148,025 


Increase of $58,623,876 which is 
61% of the New Business 


New England Mutual Life Insurance Co., 


Boston, Mass. 


| 
719,421,634 | 

















Beer 
Liabilities 
Capital and Surplus. 
Insurance in Force....... 
Payments to Policyholder 
Total Payments to Policyholder 


JOHR G 











INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal] formg of ORDINARY Policies from $1,000.00 to $50,000.00. 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $1250 to $1,000.00. with premiums payable weekly 







8 since Organizatio: 
WALKER President 


. $36,916,613.75 
32,373,207.24 
; 4,543,406.51 
. 255,168,568.00 
2,696,034.43 
32,747,895.35 

















BONUS BILL PASSES HOUSE 


Senate Expected to Oppose Insurance 
Features; Veto by President Coolidge 
Looked For 

The soldiers’ 
House on Tuesday by a vote of 355 to 
54, party ignored in the 
alignment. Indications are that a fight 
will be made in the Senate to substitute 
cash for the insurance features. The 
house bill provides $50 cash for short 
term veterans and twenty year endow- 
ment for others. It is still predicted that 
President Coolidge will veto any bonus 
bill at this time. 


bonus bill passed the 


lines being 


VAN DE LINDA’S PAMPHLET 

The Lloyd B. Van de Linda Agency 
of the New England Mutual Life, St. 
Louis, has issued an interesting 
pamphlet, entitled: “The Dollars You 
Take to Your Grave.” It outlines fully 
the taxes that must be paid to the state 
and nation from a man’s estate at death. 

A record since the extension of time 
for ex-service men to reinstate their 
government insurance is claimed by the 
St. Louis Veterans’ Bureau in the sale 
of $2,700,000 worth of such insurance in 
February. A. S. Julian is district in- 
surance officer in St. Louis and has 
jurisdiction over Missouri, lowa, Kansas 
and Nebraska. 











34 Nassau Street 








THE MUTUAL LIFE 


The Mutual Life Insurance Company of New ork 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as | 
a profession are invited to apply to | 


The Mutual Life Insurance Company 
of New York 

















New York 
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The Human Side of Insurance 











This newspaper is owned and és pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpor- 
ation office and place of business 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 
newspaper. Telephone number: Beek- 
man 2076. 


Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
5, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








UNANIMOUS ABOUT INTERFER- 
ENCE BY STATE 


That the insurance business must solve 
its problems internally and not through 
the agency of the insurance commis- 
sioners’ convention was the keynote of 
the mid-year meeting of the National 


Association of Insurance Agents in 
Washington this week. It was sounded 
by most of the speakers. One of the 


most interesting of the talks was by the 
new president of the Fidelity & Deposit, 
who echoed the thoughts of insurance 
men everywhere when he stated that 
should not be clothed 
with power to interfere with private 
business. It was his initial address as 
president of the Fidelity & Deposit and 
was a good one. 


commissioners 


INSURANCE ATTRACTS ATTEN- 
TION OF IMPORTANT PUB- 
LISHERS 


It took a long time but leading book 
publishing concerns have finally begun 
to recognize that the insurance field pre- 
sents opportunity for the development 
of authors who can present various as- 
pects of the subject in volumes which 
will interest the general public. Thus 
some time ago Harper & Bros. began 
the publication of an insurance series 
and now the McGraw-Hill Book Co., 
which issues books covering the great 
world of industry and engineering, has 
‘started the McGraw-Hill Insurance 
Series. 

It made a good beginning by choosing 
for its consulting editor, Prof. Ralph H. 
Blanchard, of Columbia University, who 
is also author of the article on insurance 
in the Encyclopaedia Britannica. The 
first volume is from the pen of Joseph 
B. Maclean of the Mutual Life. Others 
are in prospect or in preparation, one of 
them to cover automobile insurance. 
Another important publishing house is 
looking for an author who can write a 
book on fire insurance which the public 
can comprehend. 

There is a crying demand at the pres- 
ent time for books on various phases of 
casualty insurance. Several good ones 
have been written lately in England and 
are now on file in the Insurance Society 
of New York, but what is particularly 


William H. Kingsley, vice-president of 
the Penn Mutual Life, is upon his 
fortieth year of service with that com- 
pany, and in honor 
of the event agents 
are dedicating their 
efforts to making 
a particularly good 
showing with pro- 
duction, the com- 
pany having desig- 
nated this as Kings- 
ley Month. In an- 
nouncing this fact 
the Penn Mutual 
refers to him as be- 
ing known in every 
nook and cranny of 
the field for his 
knowledge of life 
insurance, his com- 
manding qualities as 
a leader, his genial 
character as a man 
and his readiness 
of sympathy and 
completeness of un- 
derstanding as a 
comrade of the 


~ 





field  representa- 
tives of the com- 
pany. 

Mr. Kingsley’s 


academic educa- 
tion was received 
at Girard College 
in Philadelphia, and 
when fifteen years 
old he entered the 
Home Office of the 
Penn Mutual. 
Eleven years later 
he was made West- 
ern financial representative with head- 
quarters in Denver. There he had 
charge of the investments in a large 
section of the country and his ability 
was so marked as to lead him eventually 
to a still higher position. That was 
when he was made secretary and treas- 
urer of the company in 1903. His elec- 
tion to second vice-president came in 
1906, and in May, 1922, he was made vice- 
president, with full charge of the field 
branch. 

Among his outside activities is mem- 
bership on the board of directors of 
the Independence Indemnity Co- and 
the United Firemen’s Insurance Com- 
pany of Philadelphia. He is also a mem- 
ber of the board of City Trusts of Phila- 
delphia, a board which supervises the 
operation and transactions of trusts of 
which the city of Philadelphia is the 
beneficiary, the largest of these trusts 


being that of the Girard Estate. It will 
be recalled that Stephen Girard left 
his entire fortune to Philadelphia. 


Girard College, which he founded, comes 
under the supervision of this trust. Mr. 
Kingsley had the distinction of being 
the first alumnus of Girard to be elected 
to a seat with the directors of City 
Trust. From June to December, 1918. 

Mr. Kingsley served in Washington 
as assistant director of personnel in 
the Red Cross. He belongs to the 
Union League and a number of other 
clubs in Philadelphia. 

x *k * 

J. C. Cummins, executive advisor of 
the Equitable Life of Iowa, completes 
this month thirty-three years of serv- 
ice with the company. It is that many 
years since he was elected secretary of 
the company. He has seen it grow 
from $3,000,000 insurance in force to 
over $350,000,000. 

oa * + 

Burt N. Mills, publicity manager of 
the Bankers Life of Des Moines, and 
Mrs. Mills are receiving congratulations 
upon the arrival of a baby boy. 








wanted are volumes from the American 
insurance viewpoint and these will not 
only have a sale to laymen but in the 
business itself. 


. E. Forrest, vice-president of the 
North’ American Accident, is having a 
birthday this month and agents are de- 
voting unusual energies to turn in a 
good volume of business in honor of the 
event. Under the guise of “My Con- 
fession,” Mr. Forrest makes the follow- 
ing statement in “Pepativity,” the organ 
of the North American Accident, an- 
nouncing the Forrest Month: 

“IT have never worked—my whole life 
has been devoted to play, a passion for 
play took possession of me at twenty- 
one. Golf was unknown, poker was a 
night obsession. A play called insur- 
ance intrigued me and I succumbed— 
became oblivious for many years to all 
other amusements. Desperately I buried 
myself in the, to me, most entertaining 
of all games Ran the gamut of human 
emotions from the worst, Fear, to the 
highest, Exultant Confidence. 

“Always striving, as I played, to per- 
fect myself as a player, always getting 
the maximum in joy that comes only 
when one loves the game. My com- 
pany launched, I found joy in soliciting 
applications. Matching my persuasive 
powers against the combating ignorance 
on the part of men whom I sought to 
henefit—found pleasure in writing up 
policies each evening—excitement in see- 
ing business come in from others at- 
tracted to the game—and as the years 
rolled into decades and each year added 
to the size and strength of the NAAIC, 
T got a new thrill.” 

x * * 


Arthur W. Hicks, of Summit, N. J., a 
local fire agent, and formerly president 
of the New Jersey Association of Un- 
derwriters, was recently looking over 
the diary of his great-grandfather, who 
one hundred vears ago was secretary of 
one New York insurance company and 
president of another. As a sample of 
their worries, Mr. Hicks quoted the 
following under date of Wednesday, 
March 2, 1825: “Several of the officers 
of the fire companies attended at my 
office respecting the danger of gas.” 
This was evidently the result of a fire 
at 1:30 A. M., on Sunday, February 27, 
which destroyed several buildings in 
Sloate Lane. In those days real under- 
writing worries were something as yet 
unrevealed to human understanding. 

* * Ok 


W. W. Berry, resident manager of the 
Globe Indemnity at Philadelphia, was a 
civil engineer prior to his entry into 
the insurance business. He graduated 
from Pennsylvania State College in 1906 
and entered the employ of the Delaware 
& Hudson as assistant engineer. Sub- 
sequently he was with the New York 
Central. He entered the employ of the 
Travelers in 1911 in its pay-roll audit 
department and in 1916 was appointed a 
special agent. In 1917 he became assist- 
ant manager of the Philadelphia depart- 
ment. In March of last year he joined 
the Globe Tndemnity as resident man- 
ager. Included in the staff he has gath- 
ered around him are J. FE. Bouichou 
and A. R. Melville, assistant managers; 
W. J. Brown, underwriter of the 
burglary department and B. F. Ferriers, 
underwriter of the compensation depart- 


ment. 
a, 


Robert Ware Walker, who represents 
the Travelers at the 23d street office, 
has fixed his 1924 minimum allotment 
at $600,000 new life and $5,000 new ac- 
cident premiums. That he has gotten 
off to a good start is proven by his Jan- 
uary record of well over $50,000 of new 
life and some $400 of new accident pre- 
miums. This is Mr. Walker’s second 
year in the business. 

* ok 


S. S. May has been promoted from 
manager, life, accident, and group lines, 
in the Charlotte Branch Office of the 
Travelers, to agency assistant, life, ac- 
cident, and group departments in the 
home office at Hartford. 





Lafayette A. Hancher, Baltimore man- 
ager of the Hooper-Holmes Bureau, Inc., 
of New York, joined the Bureau after 
the war as inspector in the New York 
City department. He is a native of the 
South, had long made his home in 
Baltimore, and when the office in Balti- 
more was opened in June, 1922, he was 
selected as Manager. His territory in- 
cludes Maryland, Diiace. Virginia and 
the District of Columbia. During the 
war Mr. Hancher served as_ chief 
pharmacist’s mate in the United States 
Navy, and later for about ten months 
was attached to the safety and compen- 
sation department of the Bethlehem 
Shipbulding Corporation. 

ee & 


W. L. T. Rogerson, vice-president of 
the Life Insurance Company of Virginia, 
accompanied by Mrs. Rogerson, sailed 
from New York the other day for Eu- 
rope. He plans to tour several of the 
continental countries winding up the 
trip by visiting relatives in Rome. 

* * * 

George G. Frelinghuysen, brother of 
the late Frederick Frelinghuysen, for- 
mer president of the Mutual Benefit 
Life, has been elected to the board of 
directors of the company. 

* * * 


R. O. Davidson, superintendent of the 
accident and health department of the 
Royal Indemnity, is on an agency trip 
in the West. 

* * * 

_Edmund A. Keller, who is now asso- 
ciated with Greene & Goetschius, Inc., 
managers of the Northwestern Casualty 
& Surety, the Fireman’s Fund and Home 
lire & Marine, in its liability depart- 
ment, is one of the old time liability un- 
derwriters and is both well and favor- 
ably known on the _ street. His 
identification with the liability business 
has been lengthy and complete. He was 
for eight years with the Massachusetts 
Bonding & Insurance and left that con- 
cern to go with the United States F. 
& G., where he was connected for four 
years, latterly in the capacity of super- 
intendent of the liability department in 
the New York office. 

* * * 
_ George I. Lawyer, who has become 
identified with the brokerage firm of 
Cox & Cox, New York, in charge of the 
life department, was formerly with the 

L.. A. Cerf agency as a solicitor. Prior 
to this he was employed as a salesman 
by the American Sugar Refining Co. 

* ok Ok 


Joseph R. Wilson, manager of the de- 
velopment division of the Maryland 
Casualty, is the author of a new book 
called “Surety and Casualty Salesman- 
ship” that will soon be published. 

x 


David S. Barry, sergeant at arms of 
the United States Senate and a brother 
of James Victor Barry, fourth vice- 
president of the Metropolitan Life, is 
bringing out through Little, Brown & 
Company, a volume entitled “Forty 
Years in Washington.” 


FORMING NEW COMPANY 





General Motors Cereaiey of New York 
to Have $300,000 Capital and 
$600,000 Surplus 


Walter B. Renton, of New York, is 
organizing the General Motors Casualty 
Co. which will have $300,000 capital and 
$600,000 surplus. Mr. Renton said that 
the company will probably be ready for 
operation in about ninety days. Officers 
will be announced later. It is reported 
that the vice-president will be a promi- 
nent automobile underwriter. The stock 
is to be marketed mainly to automobile 
owners. 

A feature of the proposed company is 
that, its policies are to contain an auto- 
matic twenty day cancellation clause for 
non-payment of premium. Business will 
be transacted through agents and 
brokers. 
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of companies so financed. doing business in other states of the Home Office, One Liberty Street 
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The object of the amendment is to 
bring the domestic branch office of the 
foreign company on a par with the state 
company. 

Mr. Doyle then brought out the 
fact that interlocking investments were 
permitted in this state for upwards of 
twenty-five years and practically the 
only companies to survive the San 
Francisco conflagration were those com- 
panies which had such support. 

Both Mr. Doyle and Mr. Thacher 
sought a modification of the law 
which would restore most of the condi- 
tions as they existed prior to last year 
when direct ownership of the capital 
stock of another insurance corporation 
was substituted for the indirect or in- 
terlocking plan to provide for direct 
or indirect investment with stated safe- 
guards regarding percentages of invest- 
ments in each other’s stock or securi- 
ties and a provision that nothing shall 
require insurance companies to dispose 
of stock of other insurance companies 
which they now hold. 

_A conference was had last week in 
Mr. Stoddard’s New York office and 
as a result Colonel Thacher presented 
a number of proposed amendments 


anty Corporation, Ltd.; John J. Scully, 
representing the same company; Lamar 
Hill, General Counsel, Continental In- 
surance Company; B. M. Harris, Secre- 
tary Fire Marine & Liability Brokers 
Association City of New York, R. Moot 
and W. W. Trench of the General 
Electric Company, Schenectady. 

The Assembly has passed a resolution 
for adjournment on April 10 which it is 
expected the Senate will adopt shortly- 
This means that the hearings held next 
week, March 25, will about wind up the 
activities of the Insurance Committee 
this year. Assembly 1415 will not be 
reported out in its present form. As 
to whether the committee will adopt the 
amendments suggested could not be 
determined today, but it seems entirely 
likely that some sort of relief will be 
granted along the lines requested by 
the companies affected. 





GUNN WITH THE QUEEN 


Charles B. Gunn, one of the most ca- 
pable automobile underwriters in New 
York, has been made home office spe- 
cial agent of the Queen’s automobile 
department. 
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CHARLES HOYT SMITH 


OR 


Telephone 8271 
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Agents for the Globe Indemnity Company. 
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Qualification Bill 
Killed in Virginia 


AUTO TITLE LAW IS' PASSED 
Bill Broadening Powers of Companies 
Goes Through; Review of Measures 
Passed and Killed 
The agents’ qualification bill was 
killed in the House a few days before 
the General Assembly of Virginia con- 
cluded its biennial session March 8. The 
measure had previously passed the Sen- 
ate with easy sailing and it was gen- 
erally presumed that no particular oppo- 
sition would be encountered in the lower 
branch, but the vote against it was al- 
most two to one when it came up on 

final passage. 

A bill admitting mutuals to the stock 
rating bureau met defeat earlier in the 
session, being indefinitely postponed in 
committee Another measure that died 
in committee was one providing for an 
investigation of rates in Virginia with a 
view of determining whether there was 
any discrimination in the several sub- 
divisions of the state. This bill was 
sponsored by Delegate Wilbur C. Hall 
of Loudoun, a close political ally of for- 
mer Governor Westmoreland 
who hails from the county. 

None of the 


Davis, 
insurance legislation 
recommended by the commission of sim- 
plification and economy of state govern- 
ment passed. Among the recommenda- 
tions was one to the effect that the state 
bureau of insurance be “restored to its 
proper place as a division of the state 
corporation commission.” Another 


recommendation was that the state carry 
its Own insurance on its property. All 
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insurance bills based on recommenda- 
tions of the simplification and economy 
commission went down to defeat early 
in the session. 

A bill broadening the scope of com- 
panies so as to give necessary protec- 
tion by writing allied lines was enacted 
into law. This merely legalizes a prac- 
tice which they have been already fol- 
lowing with the authority of the com- 
missioner. A revenue bill was also 
passed increasing the tax on gross prem- 
iums by one-eighth of one per cent. It 
is estimated that this will add approx- 
imately $60,000 to the state’s revenue. 
The tax is applicable to all classes of 
companies except fraternal beneficial 
associations. 

A bill authorizing Commissioner But- 
ton to procure all insurance carried by 
supervision over it went through the 
Senate with flying colors, but en- 
countered a snag in the House a day or 
two before the session came to a close. 
The measure was amended with the pro- 
vision that the commissioner should re- 
quire all necessary insurance to be pro- 
cured, thus practically leaving this priv- 
ilege in the hands of the various boards 
which have hitherto been placing the in- 
surance themselves. With this amend- 
ment, the measure was sent to confer- 
ence. No agreement was reached, and 
that was the end of it. 

Senate bill No. 176, correcting an 
error in the code and permitting the 
standard policy to be used in Virginia, 
was passed. 

One of the insurance bills which pass- 
ed the Virginia General Assembly be- 
fore it adjourned last week was one pro- 
viding for the registration of certificates 
of titles of motor vehicles as a precau- 
tion against theft. The bill is modeled 
after a law already effective in a num- 
ber of states. Another bill which passed 
provides that a third party who is in- 
jured by a party carrying indemnity in- 
surance shall be subrogated to the rights 
of the party insured, and the company 
shall be liable up to the amount of the 
cover carried by the party causing the 
injury. It is provided, however, that 


judgment must first be obtained against 
the insured. <A_ bill designed to pre- 
vent companies from contesting policies 
in case of theft or fire when the motor 
number is given in the application for 
the factory number was defeated in the 
Senate after passing the House. The 
measure stipulated that the number ap- 
pearing in the policy should be con- 
strued as words of description and not 
of warranty. 


Liquidation Bureau to Sue 
Mutual Auto Policyholders 


The Liquidation Bureau of the Insur- 
ance Department of the State of New 
York, is bringing several thousand ac- 
tions against the policyholders and 
members of seven automobile mutual in- 
surance companies. These are: the 
United States Mutual Automobue Cas- 
ualty, the United States Mutual Auto- 
mobile Fire Insurance, the Motor Car 
Mutual Fire, the Motor Car Mutual 
Casualty, Mutual Automobile Liability 
Insurance, Standard Mutual Automobile 
Casualty, and the National Automobile 
Mutual Casualty. 


Albany Bills 
(Continued from page 1) 


in the procedure adopted at Albany by 
the insurance committees of the as- 
sembly and the senate. Chairman 
Hutchinson of the Assembly committee 
has followed the practice of not report- 
ing a bill until a hearing had been had 
upon it. Until March 11 the Senate had 
no insurance hearings, that one being 
devoted chiefly to the unemployment in- 
surance proposal of the Metropolitan 
Life. As a result, because of the late- 
ness of the session, the Senate will 
have to act, if at all, upon the informa- 
tion in the hands of the Assembly com- 
mittee. 

There is a bill in the Assembly com- 
mittee that authorizes the  superin- 
tendent,of insurance to require appli- 











ATTENTION. 
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cants for certificates of authority to act 
as public adjusters to submit to a per- 
sonal examination, oral or written, such 
as provided for agents and_ brokers. 
This measure passed the Assembly and 
is in the hands of the Senate insurance 
committee. 


Two Marine Bills 


Two marine insurance bills were in- 
troduced in the Senate by Senator 
Byrne. One provides that the franchise 
tax in respect to premiums for marine 
insurance shall be equal to five-tenths 
of 1% and shall include all premiums 
for marine insurance in the United 
States not reported in any other state. 
A similar bill failed of passage last year. 
The other marine bill makes various 
changes in the sections and consolidates 
portions of the law affecting taxation of 
insurers, licensing of brokers and other 
changes. 


FEDERATION COMMITTEES 
Chairmen and vice-chairmen of the 
committees, which will handle the de- 
tails of the convention of the Insurance 
Federation of Pennsylvania in Pitts 
burgh, May 20 and 21, have been an- 
nounced. A. FE. McCloskey, of Bair & 
Lane, Pittsburgh, is general chairman. 
Chairmen of various committees are: 
Finance, Harry C. Fry, Logue Bros. & 
Co.; Program, H. C. McKelvey, of 
Edwards, George & Co.; Publicity, 
Charles A. Reid, Wallace M. Reid & 
Co. with N. C. Riviere as vice-chairman; 
Banquet, R. J. Trimble, secretary of the 
Soard of Fire Underwriters of Al- 
legheny County, with W. L. Clark as 
vice-chairman. 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, Presideat 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 
Wells T. Baseett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital .. .$2,250,000.00 
Reserve Rein- 
{ surance Fund 
and Reserve 
for all other 
liabilities .. 9,004,301.01 


Net Surplus 4,436,386.20 


Total ....$15,690,687.21 


Policyhelders Surplus, 
$6,686,386.20 








Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretar) 
A. H. Hassinger, Secretary 
Welle T. Bassett, Seeretary 


: THE 
Girard F. & M. 
INSURANCE CO. 


ef Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital .. .$1,000,000.00 

Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities 2,665,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 

















Nea] Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$ 600,000.00 
Reserve Rein- 
surance Fund 


and Reserve 
for all other 





liabilities 1,916,251.22 
Net Surplus 945,537.10 
Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 











H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 

Capital ...$1,000,000.00 

Reserve Rein- 

surance *“und 

and all other 

liabilities ..... 1,829,033.00 


Net Surplus 1,452,589.00 
Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 
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Earthquake Didn’t Damage 
Tokio M. & F. Building 


City Being Slowly Rebuilt; Tokio’s Strong Position; 
Report of Proposition of Government to Loan 
Insurance Companies $40,000,000 


Advices from Tokio are to the effect 
that the city is being slowly rebuilt and 
the helpful attitude of the Government 
towards the insurance companies, 
coupled with the oversubscription in 
America of the Japanese loan, has 
brightened the financial and insurance 
situation materially, 

One of the most interesting sights in 
Tokio after the shock of the earthquake 
had subsided and the people were fa- 
miliar with seeing their capital almost 
flattened out has been those buildings, 
constructed on the American plan, which 
safely withstood the earthquake. One 
of the most impressive of these build- 
ings, and the largest commercial 
structure in the Far East with possibly 
one exception, is the home office of the 
Tokio Marine & Fire. The Eastern 
Underwriter prints herewith a picture of 
the Tokio Marine & Fire building just 
received in this country. It will be seen 
that there was practically no damage. 
Some windows were broken, but not 
much else happened, while there was no 
loss of life in the structure. 


The Insurance Situation 
It is believed that 70 per cent. of the 
property insured in Tokio and Yoko- 
hama was destroyed by the earthquake 
and fire, but the Tokio easily emerged 


irom the disaster an unusually strong 
financial institution. The head office 
statement for 1923 is not due until a 


couple of months, but at the end of 
December, 1922, the company had a net 
surplus of about $42,000,000. The com- 
pany is so powerful that it could pay the 
full face value of every policy outstand- 
ing in the earthquake district, without 
any pa for salvage or partial loss 
only, and still have left about $24,000,000 
of surplus over and above every item of 
liability, counting capital in with the 
liabilities. 

The insurance situation in ‘Tokio and 
Yokohama is not yet adjusted. Follow- 
ing the announcement by the Far East- 
ern Division of the Department of 
Commerce of this country that twenty- 
seven Japanese companies agreed to pay 
on a basis of 10 per cent. of their losses 
resulting after the earthquake, the an- 
nouncement being made after the Jap- 
anese Government had agreed to extend 
long-time loans (over a period of fifty 
years with interest at not more than 2 
per cent.), not much information has 
reached this country. Most of the 
recent information has come via return- 
ing Americans who have been visiting 
the Far East. 

These reports are to the effect that 
while the Tokio Marine & Fire, by far 
the largest company of Japan, is paying 
the 10 per cent. losses the arrangement 
has not been satisfactory to many of 
the other companies by reason of the 
fact that it is not always known with 
whom the settlements should be made. 
For instance, the question is asked who 
is entitled to payments—the assured or 
the mortgagee? Then, too, there has 
bobbed up the que stion of Government 
aid to those unfortunates who carried 
no insurance and who have asked: 
“What is the Government going to do 
for us?” Naturally, these questions 
which constitute the most important 
issue now before the Japanese public 
have taken on a political tinge with the 
result that a cabinet or two has fallen. 

At the present time The Eastern Un- 
derwriter is informed that the Govern- 
ment has a new proposition which has 
been presented to insurance companies 
and which is to make them a bulk loan 


of $40,000,000 at 4 per cent. interest. 


Praise for Japanese Government 
_ Which ever way the situation is ad- 
justed there is widespread praise for the 


attitude of the Japanese Government in 
standing behind the insurance com- 
panies, in extending to them its best 
co-operation and encouragement. This 
led one commentator to say: 

“The Japanese Government wants its 
insurance companies to be well and 
favorably known. Unless they meet the 
views of the Japanese public on loss 
payments their reputation would be gone 
for many years to come. 3ut to insist 
that the companies pay the earthquake 
losses for which they are distinctly not 


earthquake liability. This risk can only 
be covered on the special request of the 
insured by separate policy, or endorse- 
ment, and on payment of a special rate. 
The conditions of the policies issued in 
Japan must be submitted and approved 
by a Government department. 

“There can be no moral obligation on 
an insurance company to undertake re- 
sponsibility for losses resulting from a 
risk for which it has not received the 
additional Premiums to which acceptance 
of that risk would have entitled it,” was 
a paragraph ofa statement issued after 
a meeting of companies. 


The $40,000,000 Loan Proposal 


The question of reinsurance is said to 
be still largely unsettled. The Japanese 
companies had spread their risks by re- 
insuring up to about 50 per cent. of their 
risks in foreign companies. These re- 
insurance policies carry the earthquake 


clause and the insurers are not legally 
liable. 








TOKIO M. & 


liable under the written contract would 
be admittedly and manifestly unfair, im- 
moral and improper. Hence, what seems 
to be the attitude of the Japanese Gov 
ernment is this: Figure out some plan 
by which the people will get their 
money, the fire companies will get the 
credit for paying what they don’t strict- 
ly owe and yet the fire companies will 
not suffer any eventual loss.” 
The Losses and Resources 

The following table gives the assets 
of Japanese insurance companies as of 
1921, and the amount that it would take 
to pay off 10 per cent. of their outstand 
ing earthquake losses: 


Estimated Assets 

To Be at End 

Paid Out of 1921 

Name of Company Yen Yen 
Tokio Marine & Fire.6,209,000 86,599,000 
TORVOUEING ccccecees 4,858,000 10,004,000 
Meiji Fire ........... 6,683,000 14,114,000 
Nippon Fire ......... 8,656,000 17,359,000 
Teikoku Marine .....1,683,000 10,553,000 
Yokohama Fire ..... 6,050,000 13,829,000 
Tokyo Marine ...... 173,000 = 3,085,000 
"FODO Pit@ 0.665 oe ses 2,138,000 = 1,937,000 
Toyokuni Fire ...... 2,408,000 = 3,586,000 
Chiyoda Fire ........: 3,694,000 5,550,000 
TAWNON PIPE cciecdeccva 2,094,000 — 1,628,000 
WD OSM FICC 5.6 6 cees a 1,090,000 1,545,000 
Mitsubishi Marine ..4,261,000 3,793,000 
Bae FONE cease aso earls 444,000 = 1,855,000 
stint Nippon ........ 536,000 1,525,000 
Fuso Marine ........ 806,000 5,628,000 


Position of Foreign Companies 

A considerable portion of the losses 
in the Japanese disaster—about 17 per 
cent.—were in foreign companies oper- 
ating in Japan. Some of these were 
British companies. At a special meeting 
in London of British offices relative to 
the Japanese disaster it was unanimously 
resolved to adhere to the conditions 
common to all policies exempting the 
offices from liability for damage caused 
by earthquake or its consequences. This 
condition appears in these policies in the 
most precise and definite terms, and 
more particularly so since the San 
Francisco disaster. In Japan companies 
are prohibited from issuing policies 
which do not specifically exclude the 








Fk. BULLDING 


The Japanese Advertiser said relative 
to the $40,000,000 loan: 

“Decision to advance fire insurance 
companies 80,000,000 yen at 4% interest 
to be paid back in 50 years was reached 
at an extraordinary meeting of the 
Cabinet held yesterday afternoon. The 
meeting was called by Premier Kiyoura 
at the request of the Department of 
\griculture and Commerce which had 
reached an agreement with the Depart- 
ment of Finance regarding the total 
amount of the loan to the fire com- 
panies. 

“The decision of the cabinet as to the 
interest which the loan will bear is a 
compromise between the position taken 
by the Department of Finance which 
has been insisting on 5% and that of 
the Department of Agriculture which 
called for 3%. The outstanding feature 
of the loan to insurance companies, as 
approved by the cabinet, is its character. 
The law which requires such loans to be 
treated as purely a debt by the debtor 
companies will not apply in the case of 
the present loan which therefore will 
not appear on the balance sheets of the 
companies benefited by the financial ar- 
rangement. 

“As for the repayment of the loan, 
the debtor companies are to be required 
to pay back each year a certain amount 
from their net earnings.” 


AD TROPHY JUDGES 


The following have been named judges 
for the insurance advertising trophy by 
the Insurance Advertising Conference: 
Festus J. Wade, president, Mercantile 
Trust Co., St. Louis; E. T. Meredith, 
publisher, Des Moines, and P. L. Thomp 
son, publicity manager, Edison Electric 
Co., New York. Applications for ex- 
hibit space at the International Adver- 
tising Exposition in London in June 
must be in the hands of the committee 
of the conference by May 22 as the 
steamer sails May 28. Applications for 
space should be made to Stanley F. 
Withe, chairman of the London Exhibit 
Committee of the conference, care of 
the Aetna Life, Hartford. 


Trust Companies 
Barred As Agents 


CONNECTICUT DEP’T RULES 
State Prohibits Writing Except To Pro- 
tect Loans Made in Course of 
Business 








rank E. Healy, attorney general of 
Connecticut, has given Commissioner 
Dunham a ruling that trust companies 
cannot engage in the insurance busi- 
ness. This is his interpretation of one 
of the chapters of the revised statutes 
ol Connecticut. 

lt was at one time the policy of Con- 
necticut to grant charters to trust com- 
pamies containing provisions allowing 
such companies to write policies as part 
ot their regular business. In 1907, on 
account of the hazards connected with 
the insurance business, the public policy 
of the state was changed by the enact- 
ment of Chapter 201, Section 3947 of the 
yeneral statutes. 

In imterpreting this statute the at- 
torney general says that “as the statute 
does not in terms, nor is it a necessary 
implication irom the language of its 
provisions to prohibit a trust company 
irom doing the business of an insurance 
agency, 1 advise you that in so far as 
this particular statute 1s concerned a- 
trust company could legally engage in 
this particular line of business. 

Broad Question Asked 

“But the question raised in your let- 
ter is broader than the construction of 
this particular statute and involves the 
chartered powers of the several trust 
companies of this state. 

“What the general powers of a par- 
ticular trust company are can only be 
determined by an examination of the 
provisions of its charter. 

“In so far as this line of business is 
done as a means of protecting loans to 
borrowers of funds of the trust com- 
pany, it would be an incident connected 
with its regular business and in accord 
with the custom which financial institu- 
tions in this state have followed for 
years. 

“Since 1913 all trust companies have 
been organized under the general law, 
and the enumerated powers granted to 
such companies under Section 3955 of 
the General Statutes do not include the 
right to become an insurance agency. 

“Il am therefore of the opinion that no 
trust company organized under the gen- 
cral law, nor any specially chartered 
trust company unless given the authority 
in its charter, can legally become an 
insurance agent, except for the sole 
purpose of writing insurance to protect 
loans made by it in the regular course 
of its business.” 


GET BRITISH AMERICA 

Kimball & Pollock, Inc., of this city, 
have been appointed metropolitan agents 
of the British-America for fire lines by 
Crum & Forster, United States man- 
agers of the company. Although less 
than four years old the Kimball & Pol- 
lock agency has been progressing at a 
splendid rate and in addition to its lat- 
est acquisition also represents the Supe- 
rior Fire, National Union, Pittsburgh 
Underwriters and Lloyd Plate Glass. 


America Pes Handball Wizards 

Secretary C. W. Pierce, in charge of 
the engineering activities of the Amer- 
ica Fore Group, and engineers Gardner, 
Steele and Beirne of his staff were vis- 
itors on Thursday evening, March 6, at 
the Squadron “C” 101st Cavalry Ar- 
mory, Brooklyn, N. Y. 

Wallace L. Clapp of this paper, a 
imember of the 10lst, was dinner host 
to the party at the Cavalry Club, after 
which the men adjourned to the Armory 
for a tour of inspection and three excit- 
ing games of handball. 





The Philadelphia Fire Underwriters 
Association announces the discontinu- 


ance of the agency of Albert Hall, Inc., 
for the Liberty Fire of St. Louis. 
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The Right Time 
Doing the right thing at the right time has accounted 


for the success of many men. 





Now is the right time for local agents to actively de- 
velop their automobile prospects. New cars and new 
owners mean new business for someone. Make it your 
business to get that business. 

A policy in The Home of New York provides the 
protection of America’s Largest and Strongest Fire 


Insurance Company. 
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Mid-Year Meeting of Agents at Washington 


Union-Bureau Separation and Commission’s Situation Has Airing; EK. M. 


de 


Allen Against Single Organization; Moffatt Sees Solution in Local 
Boards; Commission Survey Suggested; Deadlock in Con- 
gressional Committee on Fitzgerald Bill 


Washington, March 18—Congressman 
J. H. Underhill of Massachusetts proved 
the sensation of the first day’s session 
of the mid-year meeting of the National 
Association of Insurance Agents, held 
at the Washington Hotel this week, 
when he appeared to speak in opposition 
to the Fitzgerald monopolistic state 
fund bill now before Congress. Mr. 
Underhill is a member of the sub- 
committee in the House now consider- 
ing the Fitzgerald Bill. He was intro- 
duced by past-president E. M. Allen 
of the National Association. 

Declaring the Fitzgerald Bill an enter- 
ing wedge for the nationalization of 
the insurance business Mr. Underhill 
outlined some of the arguments against 
the bill, most of which have been pub- 
lished before. The convention then 
went into executive session for the 
balance of Congressman Underhill’s ad- 
dress. It was learned, however, that 
of the five members of the committee, 
two are for and two against the bill, 
while one has abstained from voting. 
It is reliably predicted that the bill 
will soon be reported out and the fight 
carried to the floor of Congress. 

Large Attendance 

Next in importance was the discus- 
sion by several leading members of the 
National Association, including President 
Bell, T. C. Moffatt, Tom Braniff, Fred 
J. Cox, E. M. Allen and others rela- 
tive to the Union-Bureau commission 
squabble. 

Irom the attendance standpoint the 
convention is a decided success. Over 
two hundred members of the associa- 
tion registered on the opening day, a 
1arge number for a mid-winter meeting. 

Mr. Moffatt, chairman of the execu- 
tive committee, reported on the work 
of that committee since the Buffalo con- 
vention. The proposed code of ethics is 
being studied by a sub-committee and 
during the next six months something 
concrete will probably be brought forth. 
Regarding suggested changes ‘in the 
National Association’s constitution Mr. 
Moffatt said a few minor alterations 
might. be advocated, but no major 
changes are under consideration. 

Turning to the burning question of 
the day among agents, the commission 
problem, M ig Moffatt reiterated the asso- 
Ciation’s position against agents receiv- 
ing or companies offering different com- 
missions in the same agency. This state- 
ment was received with hearty applause 

Mr. Moffatt urged all state officers 
to encourage the formation of local 
boards in the cities and towns of their 
districts for in the final analysis nego- 
tiations between companies and agents 
will be carried on through local boards. 
Both the Union and the Bureau, he said, 
have agreed to uphold local board rules. 
Gifts in the form of bonuses, trips and 
the like are not received with favor, 
said Mr. Moffatt, as they tend to break 


down uniformity in commissions that 
otherwise exists. 

Neither commissions nor expenses are 
too high, the speaker continued. “I 
would rather see an expense ratio of 
80% and a loss ratio of 20% than an 
expense ratio of 20% and a_ burning 
ratio of over 100%,” was a statement 
he made. Mr. Moffatt denied that the 
Wells resolutions at the Commissioners’ 


Convention in December had in any way 
been inspired by the agents although 
some papers had printed reports to that 
effect. “Such an allegation is a libel on 
Wells,” Moffat declared, “and an in- 
sult to the agents’ intelligence.” 

Although the Chicago mandate of the 
commissioners on uniform commissions 
has been blocked by the Indiana in- 
junction, nevertheless, Mr. Moffatt 
warned the agents to be on their guard 
against a flood of bills in the 1925 ses- 
sions of the legislatures which would 
authorize the commissioners to procede 
with their plans. 


Regional Meetings 


Frank L. Gardner, president of the 
New York State Association, opened 
the general discussion, with a review of 
the successful regional meetings held in 
that state as a substitute for one or two 
general meetings. In these meetings of 
small groups intimate problems come 
up which effect each agent present and 
a common understanding is reached that 
would not be possible in a large diversi- 
fied group of agents. 

Referring to the bill now before the 
legislature at Albany legalizing limits 
on commissions and members of agents 
in ascertaining proper rates, Mr. Gar- 
dner said the New York state associa- 
tion would try to convince the legislature 
against the measure. 

C. H. Biddle, president of the Pennsyl- 
vania association, described the several 
regional meetings held in his _ state, 
which have proved successful. The 
drive for 1,000 members of the Pennsyl- 
vania Association has so far netted 
nearly 60% of that number according 
to Biddle. 


The Union-Bureau . Controversy 


On the recommendation of Fred J. 
Cox, Perth Amboy, the convention re- 
verted to the Union-Bureau Commission 
controversy. George Oppenheimer, presi- 
dent of the Kansas City local board, 
suggested a national survey by the na- 
tional association in conjunction with 
companies and commissioners to evolve 
a graded scale that would apply auto- 
matically to any particular territory. 
This would succeed the present arbitrary 
formation of excepted cities. President 
Ware, of the Minnesota Association, 
said he had information that the com- 
panies are willing to stand the expenses 
of a survey in the Western territory. 

The Afternoon Session 

T. C. Braniff, Oklahoma City, opened 
the afternoon session with some ob- 
servations on the Union-Bureau situa- 
tion based upon his twenty-three years 
in the insurance business. He called the 


troubles today “playthings” compared 
with the fights of a score of years ago. 
The biggest improvements in the conduct 
of fire insurance have come, he said, 
since the formation of the Union and 
Bureau. He attributed the present bréak 
in the company agreement to a differ- 
ence in personalities rather than in 
principles. 

When the Union abrogated the con- 
ference last year the companies had no 
idea of the damage that would ensue, 
Mr. Braniff thought. It has developed 
into a nasty drawn-out fight. As for a 
solution he did not think the formation 
of a single company organization would 
be beneficial. Any arrangement that 
would produce a monopoly, Mr. Bran- 
iff believes would be a tremendous mis- 
take. There is little ground for differ- 
ences between the Union and the Bureau 
except with regards to mixed agencies, 
Mr. Braniff continued. Even then the 
differences in commissions scales are 
confined to a relatively few schedules. 

“T feel that anything that disrupts 
the scales of commissions adhered to 
for years by the Union and the Bureau 
is a violation of pledges to agents,” as- 
serted Mr, Braniff. As to charges that 
one organization or the other is secretly 
paying excess commission Mr. Braniff 
believes such violations are negligible. 
He regretted a condition that now makes 
the agents suffer continuous hardships. 

Any settlement of the difficulty cannot 
be a victory tor either the Bureau or 
Union in the opinion of Mr. Braniff. 
Pride alone will keep the companies from 
assenting to anything except a com- 
promise. 


Insurance Can Solve Its Own Troubles 

E. M. Allen expressed the opinion that 
the insurance business can surely solve 
its own problems without calling in the 
commissioners to take charge. It is up to 
the agents to urge their companies to 
get together and restore harmony in the 
field. The agents do not want separa 
tion, Mr. Allen said forcefully. 


Walker Taylor’s Views 


Col. Walker Taylor, of Wilmington, N. 
C., followed with the declaration that the 
Union-Bureau break came because cer- 
tain agents violated the agreement by ac- 
cepting the offers proffered them by the 
companies, 

“We talk one thing and, practise 
another,” Col. Taylor said, “and it’s up 
to the agents to stand together against 
wrong practises if you want the com- 
panies to act fairly. When the companies 
realize that the agents won’t accept 
differential commissions then there will 
be no separation and disruption of 
agencies.” 








FOR SALE 


100 Hanover Fire Ins. Co. 

100 Continental Ins. Co. 

25 Globe & Rutgers Fire Ins. Co. 
20 Niagara Fire Ins. Co. 

25 Home Ins. Co. 

50 Glens Falls Ins. Co. 


J. K. RICE, 


Telephone: John 4000 








INQUIRIES INVITED 


Our weekly quotation list will be sent weekly upon request. 


NEW YORK 


WANTED 


500 Westchester Ins. Co. 
25 Great Amer. Ins. Co. 
25 Pacific Fire Ins. Co. 
100 U. S. Fire Ins. Co. 
100 North River Ins. Co. 

200 N. J. Fire Ins. Co. 


JR., & CO. 


36 Wall Street 














H. C. Brearley, of the Brearley Serv- 
ice Corporation, which handles the Glen 
Falls and Independence Indemnity 
advertising, spoke briefly on the 
necessity for constructive work in bring- 
ing together the dissenting forces within 
the insurance business. 

L. T. Dobie, president of the Vir- 
ginia Association, moved for a rising 
vote of thanks for the officers and mem- 
bers of the National Association execu- 
tive committee who worked with the 
companies in the attempts to restore 
harmony. This was passed unanimously. 


Maiden Address as President 


President C. R. Miller of the Fidelity 
& Deposit, who was elected head of the 
company last week, made his maiden ad- 
dress before the agents’ convention. On 
legislative functions Mr. Miller said he 
did not think commissioners ought to be 
clothed with power to interefere with 
private business which did not directly 
affect the public. The right of contract 
between company and agent ought not 
to be the subject of legislature regula- 
tion, he said. 

“If you remove initiative through 
legislation,” according to Mr. Miller, 
“You destroy the foundation upon which 
the insurance business rests.” 

Bertram G. Gennon, president of the 
Washington Insurance Club, spoke 
briefly during luncheon welcoming the 
convention to the city. The local club 
provided the luncheon. 

Among the company men attending 
the convention were James _ Victor 
Barry, Metropolitan Life; Spencer Wel- 
ton, Fiedlity & Deposit; Vincent 
Gallagher, America Fore; E. L. Sulli- 
van, Home Insurance Company and J. 
G. Mays of the Royal Indemnity. 

A large delegation of Ohio agents ar- 
rived in Washington on a special train. 

Washington taxi-cabs are carrying 
large placards stating “Fewer Accidents 
Will Bring Lower Insurance Rates,” 
signed by the Washington Safety Coun- 


il. 

The Washington Insurance Club took 
the entire convention on a tour of the 
city following the close of the first 
day’s session. 





Cc. A. RICH A VISITOR 
Says Business of ‘Underwriters Adjust- 
ing Co. Made Increase of 23% 
Last Year 


Clarence A. Rich, manager of the Un- 
derwriters Adjusting Co., Chicago, and 
formerly a well-known field man in this 
state, was in New York this week. He 
said that the Underwriters Adjusting 
Co., which now has twenty-six branch 
offices, increased its business 23 per cent. 
last year. In a new booklet the com- 
pany describes its purpose as “to serve 
every insurance company in the adjust- 
ment of its claims, faithfully and 
efficiently, without regard to its affilia- 
tions or connection and to accord 
claimants courtesy, fairness and justice.” 

In’ the East the companies using the 
Underwriters Adjusting Co. are supposed 
to have strictly Western Insurance Bu- 
reau affiliations, but Mr. Rich, in re- 
sponse to a question, said that there 
are Western Union companies which 
also use its service. 





MUTUALS CAN ASSESS 


Mutual fire insurance companies in 
Wisconsin can assess against the policy 
holders for company deficits, Attorney 
General Herman L. Ekern held in an 
opinion to W. Stanley Smith, commis- 
sioner of insurance, on Tuesday. The 
question arose over assessments of two- 
thirds of premiums for a year by the 
Capital City Fire Insurance Company of 
Madison. 


C. A. FLEMING SECRETARY 


C. A. Fleming has been appointed sec- 
retary of the San Francisco Insurance 
Brokers’ Exchange succeeding Carleton 
D. Babcock who resigned this week to 
become manager of the National Auto- 
mobile Club, promoted by Pacific Coast 
automobile underwriters. Mr. Fleming 


was formerly connected with the Amer- 
ureau. 


ican Cities 
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Agents Demand End 
of Commission War 


THROUGH WESTERN TERRITORY 


Annual Convention to Be Held in Mil- 
waukee; Coolidge Receives Heads 
of National Association 


Washington, March 19—Demanding 
that the Western Union and the Bu- 
reau immediately conciliate their dif- 
ferences and declaring that state inter- 
ference cannot solve business problems, 
the National Association of Insurance 
Agents today forcibly asserted itself in 
a resolution passed unanimously at the 
mid-year convention, meeting at the 
Hotel Washington. Following the adop- 
tion of the resolution, Past-Presidents 
Fred J. Cox and James L. Case ex- 
horted the agents to return home and 
through their local boards and regional 
meetings to carry the truth about in- 
surance problems to every local agent 
and to the public. 

The text of the resolution on the 
Western break follows: 

“We deeply deplore the failure of 
The Union and the Western Insurance 
Bureau to compose their differences 
militating against the proper function- 
ing of the fire insurance business in this 
country. We are convinced that the 
welfare of the business demands an im- 
mediate adjustment of their differences. 
These problems can be solved. 

“A situation which moves the state to 
interfere in contractual relations be- 
tween companies and agents is intoler- 
able. State interference cannot solve 
business problems. 

“Recognizing the heroic task that has 
confronted the administrative officers of 
the National Association in the move- 
ments they have made in the interest of 
peace and harmony, we commend their 
efforts in our behalf and approve and 
confirm the work they have done. We 
cordially express to them our full con- 
fidence and pledge our continued sup 
port.” 

Milwaukee was selected as the place 
for the 1924 annual convention of the 
National Association. It will be held 
probably during October. 


Coolidge Receives Agents 


President Calvin Coolidge received the 
officers and executive committee 9f the 
National Association at the White 
House during the noon hour. Commis- 
sioner Burt Miller of the District of 
Columbia introduced the delegation, 
President Coolidge shaking hands with 
each member. 

Most of the agents attending the con- 
vention availed themselves of the oppor- 
tunity to visit the Capitol and bombard 
their congressmen with arguments 
against the Fitzgerald state fund bill. 

James L. Madden, manager of the in- 
surance department of the United States 
a of Commerce, who is working 

1 close touch with the agents in edu- 
tiihoas the public on insurance matters 
and opposing inimical legislation, was 
the principal speaker at the Wednesday 


to their legislators opposing the monop- 
olistic bill now being considered. 

The principal contention of state fund 
proponents, according to Mr. Madden, 
is that existing service does not justify 
present costs. To refute this allegation 
is the aim of the Chamber of Com- 
merce, but nevertheless, insurance men 
must give more service after complet- 
ing their sales instead of centering all 
efforts on new business. There is still 
great room for improvement in insur- 
ance service, he said. 

Three of the four winners of the in- 
tercity fire waste contest conducted by 
the United States Chamber have insur- 
ance agents as chairmen of their com- 
mittees, Mr. Madden announced. The 
names ‘of the winners will be revealed 
in May at the annual meeting. In clos- 
ing, Mr. Madden urged fire and casualty 
agents to display greater activity in 
local business associations. 

President Biddle, of the Pennsylvania 
State Association, read several letters 
from company executives on the sub- 
ject of compulsory automobile insurance. 
One prominent company took the stand 
that companies and agents together 
should oppose compulsory coverage. A 
bill authorizing such insurance is cer- 
tain to be introduced next year in the 
Pennsylvania legislature. 

3urt Miller, for twenty-five years an 
insurance agent or executive before 





coming to W achingion two years ago, 
described the insurance law of the Dis- 
trict. He instituted agency qualifica- 
tion requirements, he said, without any 
law to back him up. To set examples 
for other states to follow, Mr. Miller 
prepared a model code of insurance 
laws containing low tax features, agency 
qualifications, fair marine provisions and 
other improvements. This bill is now 
out of committee and on the calendar 
of the House. 

Switching to the matter of uniform 
commissions and interference by the 
commissioners, Mr. Miller supported 
heartily President Bell’s contention that 
the commissioners should keep out. He 
blamed the companies for these present 
troubles, calling them greedy and ava- 
ricious for business which leads to mul- 
tiplicity of agents and poor underwrit- 
ing. As a remedy he advocated the 
limitation of agencies, especially in large 
cities. 

J. A. Giberson, of Alton, Ill, former 
president of the Hlinois Automobile As- 
sociation, described at the Wednesday 
morning session the attempt of the Na- 
tional Motorists’ Association and the 
Automobile Association of America to 
combine. He predicted that there would 
be no amalgamation and no entrance 
of the former association into the re- 
ciprocal insurance — business. Clubs 


(Continued on page 25) 








The Beginning 


of The 


WORLD 


Fire and Marine Insurance Co. 


HARTFORD, CONN. 





Capital, $1,000,000 Surplus, $1,000,000 





RALPH B. 


IVES, 


President 





NEW AGENCIES now 
being ESTABLISHED 





‘Then give to the World the 
best that you have and the best 
will come back to you.” 











Or 





EPISODES 





<No.|- The Gota Crusade. 


the FORTIES 


Reviewing events which occurred during the period when the 
Springfield Fire & Marine Insurance Company was founded. 


morning session of the National Asso- 
ciation convention. 

A thorough examination of insurance 
taxes has just been completed this week 
by the Chamber of Commerce, declared 
Mr. Madden. At the annual meeting in 
May special efforts will be made to fea- 
ture insurance taxes in order to arouse 
opposition to the continual increasing 
of these imposts on policyholders. 


Must Justify Costs 


Over regulation of the insurance busi- 
ness and the tendency toward monopo- 
listic insurances are two additional 
great dangers now threatening insur- 
ance, said Mr. Madden. Insurance, oF 
which is an economic service, cannot be f 
legislated out of existence although cer- 
tain carriers can be excluded. If pri- 
Vate enterprise can give better service 
than state funds, then private enter- 
prise will survive. In New York fifty- 
one local chambers have communicated 


1849 California became, almost overnight, the mint of the world. Gold, so 

teeta that it could be picked out from the veins in the rocks by the aid of an 
Cc ordinary hunting knife drew some 50,000 crusaders to the gold fields within the 
space of a few short months. 
Hardy pioneers braved the hardships of the trail in an overland migration under the 
Prairie Schooner. These were the days of the red shirted miner, of romance, of immense 
fortunes quickly made. 
Yet out of this mad exodus, the qualities of energy, self-sacrifice and persistence which 
formed the fibre of the pioneer, gave birth to a new order. The day of the prospector 
passed, the era of material prosperity began, under the calm and experienced leadership 
of those who had endured. 


SPRINGE IELD FIRE & MARINE INSURANCE CO. 


SPRINGFIELD, MASSACHUSETTS ' 
~ Sy 1849 --~ 1924 ape a 
Bee ae 75 years of Property Protection ke 
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Selectivity 


Those insurance men who 
separate the careful, consci- 
entious property-owners 
from the ones who are 
indifferent to suggestions 
conducive to preventing 
fires, are building up their 
business because of this dis- 
crimination. American agents 
have always se/ected their 
risks, and are finding the 
plan a remunerative one. 
The public wants Frre 
Prevention. 


The American 
INSURANCE COMPANY 


Western Dept. Home Office 
ROCKFORD, ILL. NEWARK, N. J. 
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INSURANCE REIMBURSES— NOT RESTORES : 
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Bay State Reciprocal 
Bill Doomed to Fail? 


SO SAYS NEW ENGLAND REPORT 








Text of Its Provisions Regarding Lia- 
bility of Subscribers; to Substitute 
New Bill 





The Massachusetts reciprocal bill, now 
before the Legislature at Boston, is 
doomed to defeat in its present form, 
according to reports from New England. 
It is proposed to substitute a new Dill, 
requiring the attorneys-in-fact of all 
reciprocals admitted to Massachusetts to 
have their residences in that state. The 
purpose of this step is to prevent cer- 
tain so-called Western wildcats from en- 
tering the state without a responsible 
local representative. 

The bill contained this section rela- 
tive to the liability of subscribers: 

Sec. 10. The commissioner shall de- 
termine the liability of the subscribers 
of every exchange upon their policies 
of insurance, other than policies of in- 
surance against loss or damage from 
accident to or injuries suffered by any 
person for which the insured is liable, 
and the amount the attorney-in-fact 
shall hold as a reserve for reinsurance, 
by charging 50 per cent. of the pre- 
miums written in the policies or the ac- 
tual unearned portions of such _ pre- 
miums. 

He shall compute the reserve for 
outstanding losses under policies against 
loss or damage from accident to or in- 
juries suffered by any person for which 
the insured is liable as provided in sec- 
tion 12 of said chapter 175. 

He shall also charge, besides the re- 
serve herein provided for, as a liability 
all unpaid losses and claims for losses, 
and all other debts and liabilities. 

He shall charge the guarantee fund 
as a liability and shall allow as a credit 
only such assets as are available for the 
payment of losses in this common- 
wealth, including all assets deposited 
with other states of the United States 
for the security of the subscribers of 
such exchange. 

Sec. 13. The service of process upon 
the commissioner as attorney of the at- 
torney-in-fact or the subscribers shall be 
made by leaving the process in duplicate 
in the hands or office of the commis- 
sioner. QOne of said duplicates certified 
by the commissioner as having been 
served upon him shall be deemed suf- 
ficient evidence thereof, and service on 
the commissioner shall be deemed serv- 
ice upon the attorney-in-fact or the sub- 
scribers. 

When legal process is served upon 
the commissioner, he shall, if the at- 
torney-in-fact or the exchange is named 
as defendant therein, forthwith forward 
or cause to be forwarded one of said 
duplicates, by mail, postage prepadi, to 
the attorney-in-fact, addressed to him 
at the last address specified on his rec- 
ords, or, if any subscriber is named as 
defendant therein, he shall forward one 
of said duplicates, as aforesaid, to such 
subscriber, if his address is known to 
the commissioner, and if unknown to 
him, he shall forward said duplicate as 
aforesaid to the attorney-in-fact who 
shall forward it to such subscriber. Fail- 
ure of a subscriber or the attorney-in- 
fact to receive said process shall not 
affect or impair the validity of the serv- 
ice. 


DINE IN PHILADELPHIA 


T. B. Donaldson was toastmaster at 
the Blue Goose dinner in Philadelphia 
on Monday night. Among the guests 
were John B. Morton, Fire Association; 
0. J. Prior, Standard; S. P. Rodgers, 
Insurance Co. State of Pa.; and C. L. 
Purdin, of the L. & L. & G. Messrs. 
Sullivan, of the Home; and Kelly, of the 
Yorkshire, made hits with clever reminis- 
cences. Tom Donaldson was toast- 
master. General Butler, of the police 
department, did not interfere with the 
pond, although it was wet. 


NEW HANOVER PRESIDENT 


C. W. Higley has been elected pres- 
ident of the Hanover. He is now man- 
ager of the Western department and in 
view of his long connection with that 
department he will continue in active 
supervision of it, spending a portion of 
his time in Chicago and part of his time 
here. In addition to being an under- 
writer of the first rank, Mr. Higley is 
svilled in financial matters. 


FORMER N. Y. FIELD MEN 


Dine at the Crescent Athletic Club In 
Jolly Annual Event; Many Now 
Prominent 


Once humble field men up-state and 
now including in their ranks many in- 
surance celebrities sixty-one insurance 
men dined at the Crescent Athletic Club 
on Tuesday night. From New England 
came a distinguished delegation, includ- 
ing President Bulkley, Springfield; 
Charles H. Post and R. C. Christopher, 
Scottish Union & National; and W. C. 
Roach, Aetna: Mr. Post, who made the 
principal talk, was elected chairman of 
the executive committee. It was a jolly 
and clubable affair. 








A. R. MONROE, President 





Chartered 1811 


| NEWARK 


FIRE INSURANCE COMPANY 


Newark, N. J. 


ASSETS 
$5,207,441 


SURPLUS TO POLICY HOLDERS 


$1,921,968 


A Company With a Continuous and 
Unblemished Record of Over a Century 


Agents Wanted Where Not Represented 


T. L. FARQUHAR, Vice-President & Secretary 








and April. 


vour business. 


HENRY EVANS 


NEW YORK 





CHICAGO 


Certain forms of insurance are seasonal. 
times of the year during which, because of climatic or other 
conditions, they sell most readily. 


CASH CAPITAL 


Four Spring Lines 


That is, there are 


Hail Insurance, Tourist Baggage, Tornado and Windstorm and 
Automobile insurance are the most common, and all of these 
forms have their easiest market in the spring. 

Hail Insurance on growing crops is written from about March 
first to July—Tourist Baggage can be written best during the 
vacation periods; a great majority of the year’s new crop of auto- 
mobiles is bought during the spring and early summer; the most 
serious tornadoes and windstorms do their destruction in March 


Spring, then, should be the season for building and enlarging 
Drives for the above named side lines will net 
a surprising increase in your commissions. 


“Ask The Continental Special” 


Write to the Advertising Department for a copy 
of our latest folder, “Your Personal Effects.” 


The CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,NY. 


TEN MILLION DOLLARS 


CHAIRMAN OF THE BOARD 


MONTREAL 


NORMAN T. ROBERTSON 
PRESIDENT 


SAN FRANCISCO 
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Ohio Farmers Insurance Co. 


ES, Ohio Farmers Insurance Company! Fire, windstorm and 
hail insurance for farmers in Ohio and in other states. Satis- 


factory insurance since 1848. 


Seventy-six years ago, when this Company was organized 
its writings were confined to farm property. As time passed 
other lines were added. Farm business is no longer of. major 


importance but still the Company Is proud to be known as 


the Ohio Farmers. 


Farmers in Ohio all know and honor the Old Man on the 
Fence. The Company is almost a tradition with them. With 
the farms and homesteads is handed down, from father to son, 


faith in the grand old Company. 


Present day conditions have brought about the abondonment 
of agriculture by many who were brought up to look with pride 
upon the tilling of the soil. But when these erstwhile sowers and 
reapers betake themselves to the towns and cities they know that 
they want an Ohio Farmers policy on their town property because 


they have had satisfactory insurance for generations. 


And farmers, as a class, are not easy to satisfy. 


OHIO FARMERS 
INSURANCE CO. 


ORGANIZED 1848 LEROY, OHIO 


AON BOR ft A POOR AMERICAN INSURANCE 
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SEPARATION SPEEDED UP 





Union Special Agents Working in 


Western Field to Clear 
Mixed Agencies 


While awaiting further developments 
that may lead to negotiations for peace 
the Union and the Western 

Bureau’ the separation of 
mixed agencies in the West continues as 
rapidly as Union special agents can 
hasten the tas‘. That process has by 
no means ceased although it was discon- 
tinued for awhile during the armistice 
period when it was thought possible that 
the end of the controversy was near. 
Now it is going on with renewed vigor 
as the Union firmly believes that the 
one solution of the differential commis- 
sion problem is separation in mixed 
agencies where the Bureau. companies 
receive additional compensation. 

The conference last week between 
Commissioner Conn, of Ohio, and rep- 
resentatives of both the Union and the 
Bureau did not bring out any proposals 
for peace which were made public. 
Negotiations are going on at all times 
between representatives of the rival 
forces and their friends in the hope of 
finding a common meeting ground, but 
as yet the two company organizations 
are apparently as far apart as ever, 


between 
Insurance 





AGENTS’ MEETING 
(Continued from page 21) 


should not go into commercial lines, 
Mr. Giberson declared, and urged 
agents to work against moves of the 
National Motorists’ Association to write 
automobile insurance. 

W. C. Carter, president of the Mary- 
land Association, told how this consoli- 
dation was being voted on in his state 
and how many had voted favorably on 
the issue, being ignorant of the real 
motives of the step. 

The agents of Maryland are opposing 
the compulsory automobile liability in- 
surance bill at Annapolis, attacking the 
specific bill there and not the principle 
of such insurance. 

As a general policy James L. Case, of 
Connecticut, is hostile to compulsory in- 
surance in any form for fear it will lead 
eventually to state funds. The New 
York State bill to compel personal ex- 
aminations of every motor car driver, 
a means of reducing accidents, was 
strongly supported by Frank L. Gard- 
ner, of Poughkeepsie. 

George E. Turner, of the Casualty In- 
formation Clearing House, was present 
and spoke briefly. He gave it as his 
view this is the day for insurance men 
to stand by and unitedly support the 
business when it is being attacked. 


as 





George F. M. Hauck has been elected 
a director of the Central Fire Insurance 
Company of Baltimore to fill the va- 
caney caused by the death of Charles 
H. Koppelman. 





The North River Insurance Co. of 
New York 


Richmond Insurance Company of 
New York 
United States Merchants & Ship- 
pers Insurance Company 
New York State Fire Ins. Co. of 
Albany, N. Y. 


Union Fire Insurance Co. of 
Buffalo, New York 


Department, Freeport, Illinois 
Hines Brothers, Managers, South- 
ern Department, Atlanta, Georgia 





CRUM AND FORSTER 
| 110 WILLIAM STREET—NEW YORK CITY 
REPRESENTING 


F. M. Gund, Manager, Western 


United States Fire Insurance Co. 
of New York 

British America Assurance Co. of 
Toronto, Canada 

Western Assurance Company of 
Toronto, Canada 

Potomac Insurance Company of 
Washington, D. C. : 

United States Underwriters’ Policy 
of New York 


H. Junker, Manager, Pacifie Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept., Durham, North 
Carolina 








Bell Makes Plea For 
Sole Agency System 


TO STABILIZE FIRE BUSINESS 


National Association President Devotes 
Talk at Mid-Year Meeting to 
Vexing Problems 
President Frank R. Bell, of the Na- 
tional Association of Insurance Agents, 
devoted his entire talk on Tuesday 
morning before the mid-year conference 
of the Association at the Hotel Wash- 
ington, in Washington, to consideration 


of the commission and _— separation 
troubles brought on by the Union- 
Bureau war. After reviewing the his- 


tory of the disruption and the futile at- 
tempts by agents and insurance com- 
missioners to bring the two great com- 
pany organizations together he launched 
into a discussion of principles that 
should underly a_ peaceful settlement 
and suggested several steps leading to 
peace. 

“After all these negotiations, confer- 
ences, hearings and this litigation, we 
find conditions almost precisely the same 
as they were before we began our ef- 
forts to close the breach,” declared 
President Bell. 

“While we shall not attempt at this 
time to fix any blame or responsibility, 
vet it does appear that conciliatory ef- 
forts made by both The Union and the 
Bureau have no received the approval 
of the other party. So we have wit- 
nessed a spectacle like that of a team 
consisting of a horse and a mule, alter- 
nately pulling forward and_ pushing 
hackward. 


National Association’s Duty 


“The settlement of commission ques- 
tions, or the payment by companies of 
compensation to agents for services ren- 


dered, is per se no part of the work 
of the National Association of Insur- 
ance Agents. Nevertheless we believe 
that the administration of the National 
Association is not only charged con- 
stantly with the duty of endeavoring to 
stabilize insurance conditions and bring 
about correct practices but also to chal- 
lenge that which tends to disrupt or tear 
down the institution of sound and 
properly administered insurance in this 
country. 


“A vital need for a national stabilizing 
influence within the company ranks, of 
sufficient force to consider and decide 
such controversies, seems to exist. The 
husiness would be relieved of many, if 
not all of these unhappy conditions, by 
such an influence. 


“A striking and alarming lesson is be- 
ing taught us by present troubles. It is 
that out of these differences is growing 
an inclination on the part of some super- 
vising state officials to inject themselves 
into the internal affairs of the fire in- 
surance business and to interfere in 
matters that can and should be wholly 
and entirely disposed of by companies 
charged with its administration. 

“A contributing factor to this unrest 
is the slight, if any, curtailment of 
multiple company representation in the 
same territory, which comes through 
additional agents of a parent company 
or its underwriters annex. T believe this 
evil is responsible for many ills in the 
fire insurance business. It is the reason 
why we cannot hope to reach a desir- 
able basis of company representation— 
namely, the sole agency basis, which is 
the proper and the only dependable. 
normal, economic way of conducting the 
fire insurance business. 


Agency System Being Tested 


“The administration of your National 
\ssociation has been constant in its én- 
deavor to bring forth better company 
relations, better local conditions, better 


working afrangements 
satisfied public. 

“The American Agency System may 
be approaching rapidly the testing time. 
It is said that the establishment of 
branch offices and general agencies, to- 
gether with the constantly inereasing 
number of incompetent and unfit repre- 
sentatives, is grafting an unhealthy con- 
dition upon the business. The multipli- 
cation of company representation is no 
evidence of loyalty to agents; on the 
contrary it is calculated to destroy a 
necessary good faith in human relations. 

“Perhaps a country-wide survey should 
be undertaken by the National Associa- 
tion, independent of any other organiza- 
tion, to determine these interrelated 
questions. It is continually becoming 
harder to remove unjust public suspicion 
of the business and consequent. state 
interference, as well as possible inimical 
state legislation, all of which can be 
warded off only by closer co-operation 
between companies and agents and a 
better understanding of agency repre- 
sentation. 

“The necessity for sound insurance, 
handled in the filed by qualified and in- 
telligent agents, in a way best to produce 
the greatest public service, is the three- 
fold interest required to restore the 
practice of good faith in human relations 
and permanently relieve the business 
from sinister and unjust attacks from 
without. Ours is an interest upon which 
the whole superstructure of insurance 
depends; and to the task of removing 
obstacles in the way should be directed 
the best thought and energy within our 
ranks. We call upon the agency force 
of America today to rally to the sup- 
port of those principles which are right, 
and fo join us in opposing those prac- 
tices which are manifestly contributing 
much to the unfortunate agitation in 
which we are now encompassed. 


and a better 





GET FIRE COMPANY 

Platt, Fuller & Co., of this city, have 
been appointed fire insurance managers 
of the National Security. They have 
secured the services of C. Ammermuller, 
now with Darby, Hooper & McDaniel, 
to assist them in handling the fire busi- 
ness. The unique feature of the ap- 
pointment is that this is the first fire 
appointment for Platt, Fuller & Co., 
who are prominently known as marine 
underwriters and handle a large group 
of companies. In addition the appoint- 
ment is extraordinary in that it is one 
of the first attempts to introduce a fire 
underwriting office in the marine insur- 
ance district. The National Security is 
under the control of the Insurance Com- 


pany of North America. Mr. Ammer 
muller has been in the fire insurance 
business for over twenty years. 


HENRY M. JACKSON DIES 
Henry M. Jackson, at one time secre 
tary of the United States branch of 
the North British & Mercantile, died 
Sunday at his home in Brooklyn at the 
age of seventy-eight. He is survived by 
three daughters and a son. 











FRED S. JAMES 


1819 


GENERAL FIRE ASSURANCE 
COMPANY 


of Paris, France 


1888 


URBAINE FIRE INSURANCE 
COMPANY 


of Paris, France 


1807 


| EAGLE, STAR & BRITISH DO- 
| MINIONS INS. CO., Ltd. 


of London, England 





GEO. W. BLOSSOM 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 


123 WILLIAM STREET 
NEW YORK 





UNDERWRIT1NG SERVICE THROUGHOUT THE UNITED STATES 


WM. A. BLODGETT 


Assistant United States Manaryers 
CARROLL L. DE WITT 
0. F. WALLIN 





| WESTERN DEPARTMENT 
175 West Jackson Blvd. 
Chicage 








PACIFIC COAST DEPARTMENT 


108-110 Sansome Street 
San Francisco 
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Insurance Department 
for Magazine “System” 


IT WILL ANSWER QUESTIONS 





J. R. Wilson, Chicago, Chief Engineer 
of Marsh & McLennan, Author of 
Leading Article 


“System,” a Chicago business mag- 
azine which claims a circulation of 200,- 
000, has established a department of in- 
surance and invites its readers to sub- 
mit insurance problems for discussion by 
its insurance editor. ‘The companies ad- 
vertising to date in the new depart- 
ment are the New York Underwriters’ 


Agency and the Insurance Company of 
North America. 

In the March issue the principal ar- 
ticle on insurance is written by J. R. 


Wilson, chief engineer of Marsh & Mc- 
Lennan, the caption being “The 80% 
Clause In Your Insurance. What It Is 
and How It Operates.” The article fol- 
lows in part: 

Che managers of the Town Whole 
sale Furniture Company at their direc 
tors’ meeting, for instance, decided that 
their class of risk was so good as to 
warrant carrying as little insurance as 
possible. They had a_ nice five-story 
and basement building, substantially 
constructed, and in consideration of the 
good floor cut-offs they decided that a 
fire could not possibly destroy very much 
of their property on any one floor and 
certainly could not spread from floor to 
floor. If a fire should occur they were 
fully equipped with an automatic sprink 
ler system with water from a gravity 
tank on the top of the roof that would 
readily prevent the spread of fire be 
yond a very limited space. 

The Contingencies Not Provided For 

Why, they argued, carry insurance for 
than a small percentage of their 
total value of $1,000,000 if their loss, in 
the event of fire, would probably be con 
siderably below 20% of the full value? 
Their architect told them’ so and cer 
tainly he must know, for, according to 
him, was not each floor a separate little 
building by itself? 

Mr. Town, chairman of the board of 
directors, and his able counsellors, how 
ever, did not consider their next-door 
neighbor. And, one night a fire broke 
out in their neighbor’s premises, playing 
against every window of the Town 
Wholesale Furniture Company. Even 
though metal frame-wired glass win 
dows had been installed to prevent fires 
from invading the interior of their 
building, radiated heat soon raised the 
temperature on every floor, and opened 
numerous sprinkler heads which quick- 


more 


ly exhausted the water supply. With 
subsequent ignition on many floors, a 
50% loss was suffered by the Town 


Wholesale Furniture Company. 

Such an occurrence brings very force 
ibly to one’s mind the operation of the 
co-insurance clause in fire insurance 
policies. On the basis of $1,000,000 
valuation and a 50% or $500,000 loss, 


what insurance did the managers of 
the Town Wholesale Furniture Com- 
pany collect? 


insurance to 
to $200,000, 


They had reduced their 
20% of the total value, or 


on the basis that probably not more 
than 20% of their entire property value 
could be destroyed by fire. In accor- 








0. J. PRIOR, President 
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Che Standard Fire Insurance Co. 
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WwW mM. CROZER, Secretary 








dance with the 80% co-insurance clause 
retained in their policies, they should 
have been carrying $800,000 of insur- 
ance. In other words, they were $600,- 


000 short and were carrying this re- 
sponsibility themselves. 
In Case of Partial Loss 
In case of a partial loss this co-in- 
surance clause requires that the insured 


become “co-insurer” with the insurance 


companies for the difference between 
the amount of insurance carried and the 
percentage of the total amount that 


hould have been carried as required by 
the co-insurance clause. In this in- 
tance the Town Wholesale Furniture 
Company was making itself co-insurer 
to the extent of six-eighths of any 
partial loss. 

Now then, how much of this $500,- 
000 loss was collectible from the insur- 
As stated before, the 
Town Wholesale Fur- 
niture Company, were co-insurers to 
the extent of six-eighths, and they 
therefore collected two-eighths of the 
amount of the loss, or $125,000, being co- 
insurers with the companies to the ex- 
tent of $75,000 and suffering a further 
Joss on account of the small amount of 
insurance to value of $300,000. Had 
they been carrying their full amount of 
insurance to value as required under the 
co-insurance clause no question or 
quibble would have been raised, and 
they would have received the complete 
amount of the loss, namely $500,000. 
That is the way the 
works out. No matter 
amount of a partial loss may be, 


ance companies ? 


managers of the 


co-insurance 
what the 
as long 


clause 


as the assured does not carry insurance 
up to the percentage amount required 
hy the co-insurance clause, the insured 
will be co-insurer for the difference be- 


amount carried and what 


been carried. 


tween the 
should have 


That is why it is important that a 
business man should ask himself such 
questions as these: “Can my _ business 
stand participation in fire damage?” 
“Am I fully insured, or at least to the 
percentage amount required under the 
co-insurance agreement?” “If not, has 
this lapse been voluntary or is it an 
oversight?” It is hardly necessary to 
point out that in the last analysis an 
insurance man should pass on these 
questions. That is his business. An in- 
telligent agent, for instance, would never 
have allowed such a dangerous liability 
as that previously described to have re- 
mained his client’s. 


LUMBER RECIPROCALS 
Wisconsin Commissioner Demands Pay- 
ment of License Fee For Fire 
Protection There 


A total of fifty-four lumber com- 
panies in Wisconsin are carrying insur- 
ance with the National Lumber Manu- 
facturers  Inter-Insurance Exchange, 
Chicago, which has transacted business 
in the state for more than five years 
without paying the required license fees, 
W. Stanley Smith, state insurance com- 
niussioner, announces. As a result each 
of the insured concerns are liable for 
the tax on their insurance plus penalties 
ranging up to 60%. 

Commissioner Smith in letters to the 
compames demanded that they pay the 
required fees. The license fee is 2% 
plus. This fee is for fire protection in 
cities. There is also a penalty of 1% a 
month during which the fee was unpaid. 


Robert H. Romig, insurance agent in 
Anchorage, Alaska, conducting an agency 
without stenographic or clerical assist- 
ance, in 1923 had a gross premium in- 
come of $45,746. 
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Enderly Auto Manager 
for North America 


IN METROPOLITAN DISTRICT 


Succeeds Charles Gunn Who has Re- 
signed; Local Office Can Write 
Everything Except Life 








Charles F. Enderly, whose prominence 
in insurance is steadily gaining and re- 
sponsibilities accumulating, has been 
appointed manager of the  metro- 
politan automobile department of the 
Insurance Company of North America, 
succeeding Charles Gunn, who has re: 
signed. Mr. Enderly is one of the most 
popular fire insurance men on William 
Street and through the large brokerage 
service department which he has person- 
ally developed he has built up an en- 
viable circle of friends. 

As manager of the automobile depart- 
ment Mr. Enderly has secured A. L. 
Marthinsen as underwriter. The latter 
for the last eight and a half years has 
been connected with the automobile de- 
partment of the Aetna Life and Affiliated 
Companies, serving for some time as 
counterman. Mr. Gunn, it is expected, 
will announce a new connection this 
week. Mr. Enderly’s office becomes a 
full branch office of the company, pre- 
pared to give brokers the same service 
that can be obtained at the home office. 
Staff adjusters are connected with the 
New York office to render prompt serv- 
ice on all losses. 

In addition to his North America posi- 
tions Mr. Enderly represents the Phila- 
delphia Fire & Marine for all classes 
of marine business. Moreover, the New 
York office of the Indemnity Insurance 
Company of North America is located 
on the ground floor at 122 William 
Street so that the office is prepared to 
give brokers all kinds of protection ex- 
cept life insurance. 

As far back as 1907 Mr. Enderly was 
considering the idea of establishing a 
bro‘ erage service department. At that 
time he was a special agent in New 
Jersey for the New York Underwriters 
Agency and found that much good busi- 
ness on out-of-town risks was being 
taken by brokers and not passing 
through local agents’ hands at all. It 
was his idea that if a separate depart- 
ment was established for the binding 
of this outside business a fair deal would 
be given to everybody and both agents 
and brokers helped. 

In January, 1910, Mr. Enderly opened 
such a department for the New York 
Underwriters Agency and was appointed 
superintendent. Six years later he be- 
came manager of the brokerage service 
department of the Insurance Company 
of North America, at the same time con- 
tinuing his binding authority for the 
New York Underwriters Agency. 

Mr. Enderly can now offer country- 
wide binding facilities for the following 
companies in addition to the North 
America and the Philadelphia F. & M: 
Alliance, American, Boston, National, 
Liberty, Tokio, Dixie and Atlas. 





FORM NEW COMPANY 
The District Mutual Fire has been 
organized at Lynchburg, Va., with W. 
A. Taylor as president and C. L. Probst 
as secretary. It was chartered as a 
non-stock corporation, authorized to 
conduct a mutual insurance business. 
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Richards Supplement : 
To Rating Schedule 


ADDS TWO EXPERIENCE YEARS 


For Twenty-two Years Former Man- 
ager Finds An Underwriting Profit 
Of 4.07% 


Ix. G. Richards has prepared a sup- 
plement to the chapter upon Underwrit- 
ing Profit in his book on Experience 
Grading and Rating Schedule. His 
original paper was based on statistics 
on a twenty-year basis and showed a 
profit of 5.45%. Now he has added two 
years and on the twenty-two year 
record the underwriting profit is shown 
under Mr. Richards’ formula as 4.07%. 

Since Mr. Richards has begun his 
survey resulting in the showing of un- 
derwriting profits which are at variance 
with those arrived at by the National 
Board committee, his activities have 
been a subject of considerable dis- 
cussion. It is understood that he be- 
lieves that the publicity given to his de- 
ductions regarding underwriting profits 
at a time when the commissioners had 
the matter under discussion (last De- 
cember) have been misunderstood. His 
formula had been made public first about 
six months before the agreement be- 
tween the commissioners and the Na- 


tional Board. In his statement he says 
in part: 


Earned and Unearned Premiums 


In the preparation for a stated period, of 
a record of underwriting or net profit or 
loss, if it were practicable to keep open 
the account until all policies written dur- 
ing that time had expired (as would be the 
case under the unit rule tor classification 
purposes, see page 81 of Schedule; and as 
is followed out in unearned premium reserve 
tables) the exact outgo would be known and 
the actual profit readily ascertained. But 
in computing profit upon a going business 
of one or more -companies for a_ given 
period, the liabilities which are expected 
to vceur thereafter under unexpired 
policies, should of necessity be estimated 
from an average of past experience of many 
years, ‘Therefore, 

irst—True fire underwriting profit is 
that which remains, if any, of premium 
income received for policies issued during 
a given period, after deducting (a) losses 
and expenses incurred thereunder and (b) 
an estimate for all losses or other outgo 
which will probably occur thereafter un- 
der unexpired policies as shown by actual 
experience. 

Second—Neither five nor ten years’ ex 
perience are sufficient to furnish reliable 
loss averages for such estimate. 

Third—The use of present rate-making 
systems, all of which are based upon es 
timates and are unsupported by any data 
of actual experience costs, will not enable 
the companies or the commissioners to ad 
just rates of insurance in the United States 
up or down to any agreed level of profit. 
Kor that purpose costs in detail as well 
as in aggregate are absolutely necessary. 

Discussing earned and unearned pre- 
miums, he makes these comments in 
part: 


The system of rate-making presented in 
the Experience Grading and Rating Sched- 
ule recognizes that all premiums are carned 
(that is, become the property of the com 
pany) when received; but the method ap- 
proved by the insurance commissioners and 
the companies treat as “earned premiums” 
only that amount which remains after de 
ducting from the total premiums received 
such amount of these premiums as are 
legally required for unearned premium re 
serve. The terms “earned premiums” or 
“unearned premiums” as generally used 
are misleading because all) premiums are 
the property of the companics, even though 
the insurance contracts for which htey 
were paid have not terminated. The actual 
(though not legal) liability of the com 
panies at the end of any given period (be 
it one year, five years or longer), is not 
the amount of the so-called “unearned pre 
miums” under expired policies (except upon 
policies which happen to be cancelled—a 
very small matter as will be seen later) but 
is chiefly for losses to oceur thereunder. 
The use of these terms is doubtless re 
sponsible for a prevalent belief that such 
portions of premiums as make up the so 
enlled “unearned premium reserve” belong 
to the assured, so long as the policies upon 
which they are computed remain in force: 
and therefore as a matter of course, the 
interest income upon those unearned pre 
miums likewise belongs to the assured and 
should constitute a eredit to the cost of 
their insurance. This fallacy was disposed 
of when in December, 1921, the fnsuranee 
Commissioners’ Convention concurrently 
with the National Board adopted the prin 
ciple that “no part of the so-called banking 





profit or loss shall be considered in arriv 
ing at the underwriting profit or loss. 

This decision was, in effect, a recognition 
of the fact that interest income gained by 
the companies from the part of their in- 
vested funds known as “unearned premium 
reserve’ is not the property of the assured. 
It follows as a logical sequence that all 
premiums earned or unearned are ad- 
mittedly the property of the companies and 
as unquestionably so as are the funds re 
ceived by the Government for postage, or 
the moneys paid for transportation belong 
to the railroads or express companies, or 
interest paid to the banker is his property 
and not the borrower's, even though the 
service for which those moneys were paid 
has not been rendered. It would seem with 
out question, therefore, that net or under 
writing profit for a prescribed period is 
that sum, if any, which renains after de 
ducting from net premiums all losses and 
expenses incurred upon policies issued dur- 
ing that period, with such further de 
duction for the probable losses and cancelled 
premiums which experience has shown the 
companies are likely to become liable for 
under unexpired policies. 


The Future 


In speaking of the future Mr. Rich- 
ards said: 

If the time arrives when under the agree 
ment between the States and the companies, 
it is found that rates are either too high or 
too low and their readjustment to the 
agreed level of profit becomes necessary, 
such readjustment by any ‘estimate’ sys 
tem of rate-making will be found impos 
sible. No readjustment can be made until 
the detailed costs of fire insurance become 
known, which in their aggregate equal the 
combined underwriting results or costs of 
the United States. That aggregation of sell 
ing prices is made up of losses, expenses 
und profit and se every subdivision of 
that uggregation must be even to the in 
dividual rate. To attempt to adjust rates 
by the use of present rate-making systems 
to a higher or lower level would produce 
endless confusion, involve an enormous 
amount of very costly work and prove an 
absolute failure. Such readjustment cannot 
be confined to one or a few states but must 
be applied gradually to every insured risk 
in the country. If a system of experience 
rate-making is adopted, and the fire-cost 
per $100 of an average risk is known of 
each grade of quality in each occupation, 
its use will bring about automatically a 
complete readjustment of rates, class by 
class, in every state because each rate will 
be made up of average fire-cost, expense 
cost and the agreed percent of profit. 


Mr. Richards says that the ratio of 
loss to insured values in the United 
States has not increased. It is different 
about expenses. In the course of twenty- 
two years the expense ratio has jumped 
irom 36 to 44%. 


INSURANCE STOCKS 


The following table gives the par 
value, dividend, and the latest bid and 
asked prices of insurance stocks, re- 


vised by J. K. Rice, Jr., & Co. 


NEW YORK COMPANIES 
Asked 
Div. Bid Per 
Name of Company W/ Dollars Share 
Ayer. WOW... 20 $5 $s 
Bankers & Shippers... .. 170 see 
City of New York.... 10 220 229 
Continental ...... . 0 ow 4 
Fidelity-Phe. ........ 24 117 121 
Cl a re 2 4 is 
GsFOCQt AMeOP.. «ii s.«s rey 20 i) 
Cine & BGG. 60. cices 20 goo ‘ee 
PRONE odes ckcaccs 10 115 ree 
BRON: | aadiven ec ceesas 25 338 S42 
Knickerbocker ....... 16 i) 8 
National Lib. ........ 22% 195 
ha TS eer rer 16 155 162 
pS eee 10 15 10 
North Hiver ...+<.. 12 a Wh 
POGUES Seg hicakes oe na 24 11) 120 
United States oa ae Sd 92 
Westchester ......... 25 BOY, 2 
HARTFORD COMPANIES 
Actna (Fire) : s 24 n20 
Automobile a er J80 
Aetna Cas. & Sur.. 2 DOO 
4 a) 12 7 
Hartford Fire ae TA 
Iartford Stm. Boil.... 12 380 
GION ecdacaeviccere 20 520 
PROGRES. hvciccves . 20 115) 
Travelere® ...icecsccee O18 720 





of Wetertoron 1B. 


F. F. BUELL, Troy, N. Y., General Agent 
E. J. PARMELEE, N. Y., Special Agent 
H. H. PORTER, Special Agent 





W. P. PHILLIPS, 1506 East 17th St., B’klyn, Executive Spl. Agt.,. NEW YORK SUBURBAN 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agt.,. NORTHERN NEW JERSEY 








E. A. MORRELL, 205 Walnut Place, Philadelphia, Special Agent.. 
GEORGE SHAW, 116 Milk St., Boston, General Agent 
H. H. LANDON, 374 Main St., Springfield, Mass., Special Agent............ NEW ENGLAND 


Fire, Marine, Windstorm, 

Automobile, Sprinkler Leak- 

age, Riot and Explosion In- 
surance. 
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Open Lights Termed 
Big Mine Fire Hazard 
SHOULD USE ELECTRIC LAMPS 


Bureau of Mines States Open Lamps 
Caused 11 Fires and 102 Explosions 
in Seventeen Years 





Warning that the several hundred 
thousand open lights daily carried in the 
coal mines of the United States are a 
constant menace to life and property 
through danger of fire or explosion is 
viven by the Department of the In- 
terior. .\ recent study of the disaster 
files of the Bureau of Mines, covering 
a period of seventeen years, reveals the 
fact that the use of open lights was the 
attributed cause of seven fires and 102 
explosions in coal mines, and of four 
fires in metal mines, in the United 
States. 

These disasters were responsible for 
the death of 2,341 men, injury to 376 
miners, and great damage to property, 
in some instances the mine being en- 
tirely wrecked. These totals do not in- 
clude several hundred lives lost in ex- 
plosions caused by men striking matches 
either to light a pipe or to light an un- 
locked and unapproved flame safety 
lamp. Nor is there included a number 
of cases in which there was doubt as 
to the initial cause of ignition, although 
the facts pointed fairly clearly to the 
open light. If all of these disasters 
were included the Bureau of Mines be- 
lieves that the total fatalities would ap- 
proximate 3,000. 

Flame safety lamps have been avail- 
able for over a hundred years, but dur- 
ing the last ten years safe and practical 
clectric lamps have been perfected. 
These have eliminated many of the 
flame safety lamps, and in a few mines 
have replaced open flame lamps. But 
there are still more than twice as many 
open lamps as electric lamps in the 
mines of the United States, all of which 
the Bureau of Mines declares should be 
discarded in favor of an approved type 
of electric lamp. 


R. F. VAN VRANKEN SPEAKS 

Insurance agents of Middletown, N. 
Y., being desirous of informing their 
clients relative to certain features of 
the insurance business, requested State 
Agent R. F. Van Vranken, of the Home, 
to speak before the Kiwanis Club at its 
monthly meeting which was held on 
March 19. The subject of his talk was 
“The Average or Co-Insurance Clause.” 

LOWN IN BERMUDA 

James M. Lown, deputy superinten- 
dent of insurance of this state, in charge 
of the New York City office of the de- 
partment, left Saturday for Bermuda 
with his wife to spend a short vacation 
there. 





ASSETS 


H. A. Smith, President 








National Fire Insurance Company | 
OF HARTFORD, CONN. 


Statement, January 1, 1923 
CAPITAL PAID IN..... aiihi in Gaia 


POUL CI LOCUPET TPP OE CECT Co $ 2,000,000.00 
RESERVE FOR ALL LEADILITING.:........00sccessececssase 19,525,218.56 
WR ENO nis cecsccnsesvancnsaacnnsscisisdniceisees ecvesescocs 8,350,064.24 
CONTINGENT RESERVE FUND.................00.005 500,000.00 


TOTAL SURPLUS TO POLICYHOLDERSG..................... 10,350,064.24 


S. T. Maxwell, Secretary 
F. D. Layton, Vice-President C. B. Roulet. Ass’t Secretary F. B. Seymour, Treasurer 
G Cowee, Asst. Secretary 








-- 30,375,282.80 


R. M. Anderson, Asst. Sec’y 




















Insurance Institute 
To Be Incorporated 


BILL NOW 


IN LEGISLATURE 


Several Leading Executives Behind 
Move to Broaden Educational Aims 
of Institute 


Steps to incorporate the Insurance In- 
stitute of America were taken last Fri- 
day when a bill was introduced in the 
New York Legislature at Albany to ac- 
complish this purpose. Thomas Hun, 
New York City, gave the bill to Chair- 
man Hutchinson, of the Assembly insur- 
ance committee, to introduce. 

The purposes of the Institute, as in- 
corporated, will be somewhat more ex- 
tensive than although its 
educational program to date has been 
comprehensive and most successful. As 
cited in the bill, the expressed inten- 
tions of the corporation are explained 
brietly as follows: 


heretofore, 


To provide and maintain a central 
organization for the promotion of ef- 
liciency, progress and general develop- 
inent among persons employed in con- 
nection with insurance of any _ kind, 
whether members of the Institute or 
not, so as to secure and justify the 
confidence of the public and employers 
by reliable tests and assurances of the 
competence and trustworthiness of per- 
sons engaged in insurance. 

To encourage and assist the study of 
any subjects bearing on any branch of 
insurance. 

To publish a journal and any other 
inatter deemed desirable. 

To form a library for the use of the 
members of the institute. 

‘lo offer money or other prizes for 
essays or research on any subject bear- 
ing on insurance. 

lo devise and impose means for test- 
ing the qualifications of candidates for 
the certificates of the institute by ex- 
amination in theory and practice or by 
any other tests and to grant certificates 
of qualifications to the successful candi- 
dates. 

To establish an honorary membership 
and to take such appropriate action, not 
inconsistent with the laws of this state, 
as to the executive committee may seem 
fitting and proper for recognizing and 
honoring work of distinction and par- 
ticular merit in the field of insurance. 

The institute will be authorized, if the 
bills become a law, to acquire by gift 
or purchase such property, real and per- 
sonal, as shall be necessary to conduct 
its business. It shall also be permitted 
to solicit funds and receive gifts for 
the purposes of a permanent endowment 
and shall have power to invest any such 
funds in securities which may be law- 
fully held by trustees or savings banks 
under the laws of New York State. 

The institute will not be allowed to 
issue certificates of stock or to pay 
dividends, its purposes being solely of an 
educational and benevolent character 
and not for pecuniary profit to its mem- 
bers. 

The original incorporators of the in- 
stitute include the following leading fire 
and casualty insurance executives: Rob- 
ert R. Brown, W. G. Falconer, Edward 
R. Hardy, O. E. Lane, Edson S. Lott, 
C. A. Ludlum, Charles R. Pitcher, Cecil 
F. Shallcross, C. W. Bailey, William 
Embry, Daniel N. Handy, J. B. Levison, 
Frederick Richardson, Victor Roth and 
William H. Stevens. 
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TI he ccnemmau Susdnete wT Disses 


By Bela Deutsch 


Roumania, which obtained through 
the Peace Treaty double its former area, 
has possibilities of intense economical 
development. Its yearly production of 
wheat, barley and oats has grown con- 
siderably. 

The Empire of Roumania consists of 
two distinctly limited territories: of 
Old-Roumania and New-Roumania. Be- 
sides Bessarabia, the most important 
part of New-Roumania is Transsylvania, 
which belonged formerly to Hungary. 
Phe conquest of this province placed im 
mense wealth at the disposal of the vic- 
torious state. Nearly 400 big mills, 12 
factories, 55 


sugar factories, 240 spirit 
breweries, extended coal, iron, and gold 
mines, and other natural treasures were 


Roumanian 
2% million 


annexed by the state. The 
forests were increased from 
to 7% million acres. 


The Insurance Business 


It is beyond doubt that among the 
Jalkan states the insurance business is 
most developed in) Roumania, which 
stands in this report high above its 
Servia and Bulgaria. For 
half a century Roumania has had in- 
surance companies of its own. The fire 
line is of the greatest importance, and 
premiums paid by the owners of forests, 
factories and oil springs amount to very 
sums. The loss ratio is 
average of 40-45% 


neighbors, 


considerable 
not unfavorable, an 
last year. 

lariffs are generally the same as be- 
fore the war, only the insurance of 
woods became more expensive. Fire 
protection is not organized everywhere 
in modern style. Tile roofs are not 
used: fire brigades are missing, which 
results in the companies charging higher 
fees than elsewhere. 

In New-Roumania the old tariff of 
the former Austro-Hungarian insurance 
cartel is still effective. Besides the 
premiums, the companies collect separate 
handling charges amounting to 15-20% 
of the premium, which fall exclusively 
to the benefit of the direct insurance 
companies, the reinsurance companies 
not sharing them. In this way the com- 
panies easily cover their general ex- 
penses without touching the premiums. 

Contracting for new business is e asy, 
and owing to the fluctuation of the cur- 
rency, supplementary insurances are 
popular, which greatly increase the in- 
come of the companies. In order to 
characterize the situation we may men- 
tion that an average flat of three rooms 
is generally insured for 500,000 to 800,- 
000 Lei, or between $300 and $400. 

Regarding reinsurance, about 60-70% 
of the whole stock is reinsured. There 
is no one reinsurance company of a na- 
tional character, though such an institu- 
tion would have large possibilities. Re- 
insurances are transmitted to the big 
companies of the  Middle-European 
states; also to such Italian companies as 
the Assicurazioni Generali and the 
Riunione Adriatica. 

The insurance of transports is highly 
developed. Corn and oil, the important 
export goods of Roumania, warrant the 
constant attention of this insurance line. 
Insurance against burglary has been 
found very profitable. The new real es- 
tate reform greatly handicaps the de- 
velopment of insurance against hail. In 
consequence of this law changes took 
place in the proprietors, the estates now 
being in the posse ssion of owners not 
yet sufficiently acquainted with the idea 
of insurance. Small farmers are every- 
where too conservative regarding hail 
insurance. Some other lines, such as 
surety and insurance against accidents, 
are not yet popular, and have only re- 
cently been pushed. 

The results of the life insurance busi- 
ness are satisfactory. Insurances are 
contracted in Lei. Policies made out in 


the currency of the defeated countries. 
In the last years many insurances were 


contracted in German marks, and people 
interested in those contracts, lost their 
money almost entirely. Owing to this 
circumstance there is no demand any 
more for insurance in bad currencies. 


Insurance Companies of New Roumania 


Insurance is more popular in Transsyl- 
vania than in the other half of the 
Empire. According to the decrees of 
the Roumanian Government, the foreign 
companies were compelled to nationalize 
their Roumanian branches. The share 
majority of these institutions are now in 
the hands of Roumanian banks and 
capitalists. The former — institutions 
share the profit of the business through 
lucrative reinsurance contracts. The 
Roumanian business of the richest Hun- 
garian insurance concern, the First 
Hungarian Insurance Company, was 
transferred to the Prima Ardeleana, 
which was founded with the co-opera- 
tion of the Dacia Romania, national 
companies -of old Roumania, the Na- 
tionala and the Agricola. The Prima 
Ardeleana has a big income of fire in- 
surance premiums, estimated at 30,000,- 
Q00 Lei yearly. 

The Fonciera General Insurance Com- 
pany is likewise very successful in New- 
Roumania. It collected last year 25,- 
000,000 Lei premiums, which is double its 
income reached in the previous year. 
The great companies of Old-Roumania 
are concerned in the results of the 
lonciera, therefore, they do not com- 
pete with it in New-Roumania. 

The Riunione Adriatica is the only 
institution which leads business under 
its old firm, and which suffered no 
change by the new regime. It annexed 
a smaller company, the Fortuna, which 
was a foundation of the First Hungarian 
Insurance Company. 

The former Austrian companies were 
consolidated into Roumanian _ institu- 
tions: the Duna into the Transsylvania ; 
the Phenix into the Steana Romana; 
the Farmers Insurance Company into 
the Agronomul. The lranco-Hongroise 
carries on business under the name of 
Franco-Romana. 

Besides the companies already men- 
tioned, there are several not tariff, such 
as the Helvetia, Orient and Ivria. The 
two latter were founded by the Insur- 
ance Company of Frankfort. The Ivria 
lately suffered a very great loss through 
the fire of a large Roumanian forest. 


Companies of Old-Roumania 


The Dacia Romania, founded in 1871, 
has the oldest and largest business. Its 
fully paid capital amounts to 24,000,000 
Lei, completed by a surplus capital of 
17% millions and a premium reserve of 
112 millions. In the last year it col- 
lected 128 million fire premiums, and 25 
million life insurance premiums. For 
incurred damages it refunded 66 million 
Lei. This company reinsured 60% of its 
fire insurance obligations. The net 
profit of 1922 was 8 million Lei, that is, 
vne-third of its capital. 

The second company in age is the Na- 
tionala General Insurance Company 
with a capital of 10 million Lei, a sur- 
plus capital of 5 million and a premium 
reserve fund of 55 millions. The latest 
statement shows a net profit of 2.8 mil- 
lions. The fire section of this company 
collected 93 million Lei premiums. It 
does strong business in the insurance of 
transports with a premium income of 
11 million Lei. The rate of its fire rein- 
surance is only 10% 

The Generala belongs to the 
razioni Generali, Triest, and celebrated 
recently the twenty-fifth anniversary of 
its foundation. It has a capital of 15 
million Lei, a separate reserve fund of 
7 millions against losses caused by the 
fluctuation of rates of exchange. Its 
premium reserve funds amount to 16 
million in the elementary lines and to 
70 million in life insurance. They state 


Assicu- 








4.2 million Lei net 


etents in one year. 
Phe company has a big business in 
New-Roumania too. Its fire depart- 


ment made a turnover of 110 millions, 
whereas in the elementary lines it pro- 
duced a premium income of 130 millions. 
Its rate of reinsurances is higher than 
that of the aforementioned companies, 
which is due to its dependence on the 
Assicurazioni Generali in Triest. 

The Agricola in Bukarest is the 
fourth considerable company. 

The next task in the Roumanian in- 
surance business would be the founda- 
tion of a strong reinsurance company, 
which could do big business not only 
within the country, but also in the 
neighboring states, chiefly in Bulgaria, 
which likewise has no reinsurance com- 
pany of its own. 


ASSIGNED TO PHILADELPHIA 
William M. 


Ryan, fire protection and 
iusurance engineer who recently joined 
the fire department of the Automobile 
and the Fire and Marine Underwriters, 
has been assigned to Philadelphia, where 
he will work in connection with the spe- 
cial risk department to assist agents in 
Eastern Pennsylvania, Maryland, Dela- 
ware, and the District of Columbia in 
negotiating insurance on sprinklered and 
other special hazard properties. After 
completing a civil engineering course in 
Norwich University with the class of 
1907, Mr. Ryan spent a year as an en- 
yvineer for the Boston Elevated Railroad 
and then joined the Sanborn Map Com- 
pany, where for three years he was en- 
gaged in the preparation of maps for in- 
surance companies. He has also been 
with the Underwriters’ Bureau of the 
Middle and Southern States as an in- 
spector of manufacturing properties, and 
with the St. Paul Fire and Marine In- 
surance Company doing general in- 
spection and insurance field work. He 
also was with the Great American In- 
surance Company for two years, serving 
as assistant special agent in Philadel- 
phia, following which he joined James 
S. Kemper and Company, having charge 
of the fire department in their Philadel- 
phia office. 


BECOME LIFE MEMBERS 


Six insurance men have become with- 
in the last few days life members of the 
Insurance Society of New York. They 


include Lyman Candee, vice-president of 
the Globe & Rutgers, and the following 
five from Davis, Dorland & Co.: Julian 
Lucas, Jr., Ralph Landon, Raymond P. 
Dorland, Sidney L. Asche and Clifton B. 


White. 














| INSURANCE 
; HARRY C. yey. ye hich Sat 


JOH ec'y. 
= HETRICK, Treasurer 


LOGUE BROS. & CO., Ine. 


37 FOURTH AVENUE PITTSBURGH 


WEST VIRGINIA ASS’N MEETS 

Certain fire companies were called to 
account last week at the annual meeting 
of the West Virginia Fire Underwriters’ 
Association for violating rules of that 
organization. The meeting was held at 
the Bellevue-Stratford Hotel. Neither 
the names of the companies involved 
nor the violations of which they were 
accused would be revealed. Among the 
executives in attendance at the meeting 
were the following: J. M. Waller, 
Aetna; A. L. DeRossett, Liverpool & 
London & Globe; John A. Cosmus, Con- 
necticut Fire; C. D. Dunlop, Providence- 
Washington; S. Kk. Bickford, Norwich 
Union. 


GETS HOME FIRE & MARINE 


_R. B. McFalls & Co., Inc., 12 Gold 
Street, have been appointed suburban 
general agents for the Home Fire & 


Marine of California. The company had 
assets of $4,270,856 on January 1 of this 
year and a net —_ then of dina 159.633. 





The "Beginning 


of The 


WORLD 


Fire and Marine Insurance Co. 


HARTFORD, CONN. 





Capital, $1,000,000 Surplus, $1,000,000 





RALPH B. Prestdent 








NEW AGENCIES now 
being ESTABLISHED 





‘“Then give to the World the 
best that you have and the best 
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Particular Average Liability 


By ROBERT B. JENNINGS 


Automobile Insurance Company of Hartford 


A particular average loss is a partial 
loss of the subject-matter insured, 
caused by a peril insured against, and 
which is not a general average loss. 
Speaking generally, such losses are re- 
coverable from the insurance company 
if they are fortuitous and due to one 
of those causes commonly known as 
perils of the sea; they are not recover- 
able if they are merely the result of the 
ordinary conditions of ocean transit, nor 
if they are due solely to the wilful act 
or negligence of the owner, master or 
crew of the ship—as for example, poor 
stowage, failure to pump bilges, allow- 
ing water or fuel oil tanks to overflow 
into the cargo holds, ete. 

Where damage is caused by sea water 
usually considered prima facie evidence 
of sea perils. 

Not infrequently, however, underwriters 
will insist on actual proofs that the sea 
waiter damage was the result of sea perils. 

Where damage is caused by fresh 
water or rain. This in itself is difficult 
to reconcile with sea perils or other 
perils covered by the policy, although 
occasionally such a situation arises. The 
proofs of this, however, must be con- 
clusive. 

To show that fresh water 
particular 


damage is a 
average Claimable under the pol 
icy, Clearest of proofs mut be produced. 
Kor illustration, suppose that an extraordi- 
nary working and pressure of cargo, or 
shifting, due to stress of weather encoun- 
tered caused the breaking of a fresh water 
pipe; that the location, strength and con- 
dition of said fresh water pipe was usual 
and proper. Damage to cargo caused there- 
by, could quite rightfully be attributed to 
sea perils. 

Another illustration: Fresh water, in fact 
rain damage, would come within the scope 
of sea perils or rather “other like perils” 
where, during a deck lighterage operation, 
to or from the steamer, a hurricane or storm 
of irresistible fury blew off the tarpaulins 
or coverings and despite the efforts to pro- 
tect the cargo thus exposed heavy rains 
dumaged it. 





Contact Damage 

Where cargo is damaged by contact 
with other cargo. Proofs that the dam- 
age was caused by perils of the seas, 
etc., must be conclusive. 

An extraordinary working and pressure, 
or shifting of cargo from stress of weath- 
er, causing the breaking of containers of 
liquids, and resulting in damage to other 
cargo, would bring this damage to other 
cargo within the scope of sea perils. 

Loss or damage by “sweat” of ves- 
sel’s hold, atmospheric conditions, odors, 
heat of the hold, or by delay is not 
covered. 

Because of the following Exceptive War- 
ranty in the policy 


“Warranted by the assured free from 
damage or injury from dampness, change 
of flavor, or decay, or from being spotted, 
discolored, musty or mouldy, unless caused 
by actual contact of sea water with the 
articles damaged, occasioned by sea 
perils.” 

Breakage of machinery or other mer- 
chandise or leakage of liquids is not 
covered. 

Except when caused by stranding, sink- 
ing, burning or collision. Breakage and 
leakage liability is thus limited because of 
the following exceptive warranty: 

“Not liable for leakage on molasses or 
other liquids, or for breakage of merchan- 
dise unless occasioned by stranding, or col- 
lision with another vessel.” 


Theft and Pilferage Losses 


Loss from simple or ordinary theft 
and/or pilferage is not covered. 

Is not in itself reconcilable with the 
Perils covered by the policy and, there- 
fore, not collectible as particular average. 
There have been instances, however, where 
unusual circumstances made it a general 
Average loss. 

Loss or damage caused by strikers, 
ete., war, etc., illicit or prohibited trades 
IS not covered. 





Beeause of the following exceptive war- 
ranties in the policy: 


Phone: 








The “Home”’ of Automobile Insurance 


Chester M. Cloud 


Metropolitan Agent 
Automobile Dept. 


The Home Insurance Co., New York 
59-61 Maiden Lane 
John 1363 

















“WARRANTED free of loss or damage 
caused by strikers, locked-out workmen, or 
persons taking part in labor disturbances, 
or riots or civil commotions. 

“NOTWITHSTANDING THE FORE- 
GOING, warranted free of capture, seizure 
and detention and the consequences there- 
of, or any attempt thereat, and whether as 
an act of war or by civil authority, or by 
any person or persons whatsoever, lawless 
or otherwise, piracy excepted; and also 
free from all consequences of hostilities 
or warlike operations, whether before or 
after declaration of war. 

“ALSO WARRANTED not to abandon in 
ease of blockade and free from any ex- 
pense in consequence thereof, but in the 
event of blockade to be at liberty to pro- 
ceed to un open port and there end the 
voyage. IT IS ALSO AGREED that the 
property be warranted by the assured free 
from any charge, damage or loss which 
may arise in consequence of a seizure or 
detention for or on account of any illicit 
or prohibited trade, or any trade in ar- 
ticles contraband of war, or the violation 
of any port regulation.” 


Growth of Marine 
Insurance in Norway 


HEIGHT WAS REACHED IN 1920 


Seventy-two Companies Started in 7 
Years; Several Withdrawals Lately; 
Premium Volume Good 


How marine insurance developed me- 
teorically in Norway during the years 
of the World War and its conditions 
today are told by the Holborn Agency 
Corporation, reinsurance’ brokers, of 
this city, in a letter sent out this week. 
Although a small country from the point 
of view of population, Norway, together 
: with the other Scandinavian countries, 

The following aihiiiins’ reports of gained prominence in marine insurance 
fire companies doing business in Mary- Circles because of its vast insurance ven- 





land, 1923, have been filed: tures, particularly in the reinsurance 
Losses business. How the Holborn Agency 
Premiums Paid views Norwegian conditions today is set 

— sec e ee eeceeeereseees — eo yond forth in the following paragraphs: 
OYRE civiccccccccnsvdoccwe an y a 27,58 c ‘ * T ie i 
Insurance Company of ' During the war Norway suffered 
North America ......... 213,692 85,544 heavy losses of tonnage amounting to 
Peoples Wire... 6.06 66.06 130,391 %,70 = over 47 per cent. In other words, about 

London Assurance ...... 115,611 ‘W781 


Baleares half their ships were destroyed. How- 





American...... 108,767 


45 
Commercial Union........ 88, 98S 26299 ever, this loss was greatly minimized, 
nr ge a itn ne sas — pp and was at the end of 1918 reduced to 
North British Mercantile 82,086 28,65 sr ihe a vill oo a3 
Eagle, Star & British Do- ’ but 20 to 25 per cent., by a shipbuilding 

MN hie sodldebceraeee T9527 57,430 campaign, which increased the tonnage 
Northern Assurance Baas bet = = by 10-15 per cent. per annum, as com- 

10enix Assurance....... 60,2 0,596 arec x. ‘ bs © uiubir aide aa ‘ 5 pe 
London & Lancashire. 4 205 17,692 pared ae . normal pita of 2 per 
Farmers’ Fire............ 50.214 17.738 cent. oday Norway owns about 4 per 


Scottish Union & National 46,686 35,788 cent. of the world’s total tonnage of 


Royal Exchange Assur- - P ive 1TE6ce 

BRCO cage weenie hes cwewnns 26,316 6,860 steam) and motor driven vessels. 
Oe gs) 24,211 12,771 Hull Insurance 
Mutual Fire of Carroll " 4 ‘ 

- COUNNY, WN cc cenccsnn 23,506 14,881 Formerly very good, until the discon- 
— — ——— eer 19,801 8,002 tinuation of the obligatory tariffs, and 
ennsylvania Lum ber- : > ( 

men’s Mutual Fire..... 10,352 6741 the resulting rate war. From 1920 to 


1922 the threat of compulsory State In- 
surance did much towards reducing the 
interest of the underwriters in acquiring 
a good business, but this project was 
recently dropped. This will greatly help 
the Sectbe Geant Aeaueee’ taee to — the business, so that already 
, ac yas i omo P - f¢ 923 < ave ‘ Mi ‘ 
writers Conference. Three companies me aaa 
have announced outright that they will 
not write collision insurance at the 
new rates. Has 


Not all casualty companies writing 
automobile collision insurance in Cali- 
fornia are going to adopt the new rates 
for that coverage as promulgated by 


expenses 
Cargo Insurance 

shown fairly good results, es 
—— -— pecially as compared with hull business. 

Oliver H. Hill, of the Lumbermen’s ‘There is scarcely the competition in 
in Philadelphia, who has been ill for cargo business that there is in hull busi- 
more than two months, is now reported ness. One reason is that the hull fleets 
as recovering nicely. are owned mostly by individual ship 








GENERAL AGENTS WANTED 





Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 
Organized 1824 Incorporated 1886 


THE TOKIO MARINE & 
UNITED STATES MERCHANTS & FIRE INSURANCE CO., 
SHIPPERS INSURANCE CO. LTD., OF TOKIO, JAPAN 


OF NEW YORK, N. Y. (Marine Department) 
Organized 1872 Incorporated 1918 Incorporated 1879 


APPLETON & COX, Inc., Altorney 
1-3 So. William Street NEW YORK 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 























operators, and promise large premiums, 
which attract quotations from foreign 
companies. The second reason is that 
very many Norwegian steamers are 
operated as tramp steamers, and cargoes 
out of Norway are insured in Norway 
only. Again, exports from Norway, 
such as dried fish, wood pulp, etc., are 
not so subject to partial losses and pil- 
ferage as are more general cargoes. 


Companies 


In 1913 there were 17 domestic com- 
panies, with a total capital of about 25 
million kroner. By 1920 this number had 
increased to 89 companies, with a total 
capital of about 160 million kroner. In 
1922 and 1923 no new Norwegian com- 
panies entered the marine field, but there 
were ten withdrawals, and one company 
suspended operations in order to balance 
their business, which probably forecasts 
liquidation. In addition there are over 
40 foreign companies operating in Nor- 
way. Nevertheless, the domestic com- 
panies have succeeded in holding the 
lead as shown by the following table: 


Premium Income in Norwegian 
Kroner—Direct Business 


Domestic Foreign 
Year Companies Companies 
1 Sree 119,745,000 15,401,000 
1917 ... 125,670,000 11,488,000 
|. eee 123,769,000 7,527,000 
|) ae ee 120,591,000 5,539,000 
| eae 133,006,000 8,237,000 


Mutual Companies 


Norway has many strong Mutual In- 
surance Clubs. In 1905 they wrote 75 
per cent. of the Norwegian tonnage, in 
1914 45 per cent., and in 1921 27.7 per 
cent. This reduction was due to the 
plentifulness of cheap insurance on the 
market. 


PREPARING LAKE RATES 

Marine underwriters are getting ready 
for the 1924 Great Lakes season which 
opens April 1. There is some specula- 
tion as to who will get the various fleets 
that will be marketed around. Competi- 
tion for the fleets is always keen 
especially as British underwriters make 
a vigorous effort each year to nail the 
Canadian owned fleets as well as_ bid- 
ding for American lake hulls. The cus- 
tom followed last year will probably be 
copied this season, and that is not to 
quote rates definitely until nearly the 
end of the month in order to keep 
foreign underwriters from underbidding. 
In years when underwriters here defi- 
nitely mentioned rates Lloyd’s and 
other British underwriters cut the quo- 
tations without extra ceremony, but 
without any fixed rate to fire at the 
foreign underwriters haven't the same 
advantage over local underwriters that 
they had formerly. Rates this year will 
likely be about the same as for 1923. 





S. W. SHIPWAY LEAVES WILLCOX 


S. W. Shipway, well known in marine 
insurance circles as a broker with Will- 
cox, Peck & Hughes, has resigned from 
that organization, and will enter a gen- 
eral brokerage business for himself. Mr. 
Shipway began with Hayward & Wreaks 
in 1893, which later merged with Walker 
& Hughes. During the war Mr. Ship- 
way was. secretary and underwriter for 
the now defunct Maritime Underwriting 
Agency. 
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CASUALTY AND SURETY NEWS 











C. R. Miller President 
Of Fidelity & Deposit 


UNDERWRITER OF FIRST RANK 





Went With Company When It Was Or- 
ganized By Governor Warfield; 
His Life’s Motto 





Charles R. Miller has been elected 
president of the Fidelity & Deposit Com- 
pany, of which he has been vice-presi- 
dent for years. 

Throughout the surety world Mr. 
Miller is held in the highest esteem. 
He is not only an all-around under- 
writer and skillful executive, but his past 
activities have demonstrated that his 
feet are on the ground and his advice 
has been listened to with most respect- 





C. R. MILLER 


ful interest by executives of other com- 
panies. He has been quick to recognize 
the advantage of new or more complete 
coverages, some of which he originated. 
Furthermore, he has had the advantage 
of spending his entire surety career with 
one company, having gone with the 
Fidelity & Deposit when it was founded 
by the late Governor Warfield. He had 
been with Gov. Warfiled when the lat- 
ter was surveyor of the port of Balti- 
more, 

His academic education was at West- 
ern Maryland College. Upon gradua- 
tion he studied law in the office of the 
late Judge Charles B. Roberts and was 
admitted to the bar in 1884. 


First F. & D. Position That of Legal 
Clerk 


Mr. Miller’s first position with the 
Fidelity & Deposit was as a legal clerk. 
Three years later he was placed in 
charge of the judicial department. In 
1903 he was elected a_ vice-president; 
in January, 1920, the vice-president. For 
the past two decades he has had super- 
vision over all of the company’s under- 
writing operations. 

A. Kk. Darby, financial editor of the 
Jaltimore “Evening Sun,” in comment- 
ing upon his election, said: 

“Mr. Miller’s motto throughout life 
has been ‘if a thing is worth doing it is 
worth doing well.’ That is the advice 
he gave to the younger men in the ser- 
vice of the F. & D., and it was that 
record, say those who know him best, 
which won for him the highest post 
with the company; it is that motto 
which has made him such a high au- 
thority in the surety world.” 

About eighteen months ago the man- 
agement of the company paid Mr. Miller 


Issue New Rates On 
Public Liability 


APPLY TO GREATER NEW YORK 





Type of Dwelling Classified; Boroughs 
Divided Into Sixteen Territories; 
Took Effect March 17 


The new public liability rates for 
apartment and tenement houses _ in 
Greater New York went into effect 
March 17 both as to renewals and new 
business and show a substantial increase. 
Under the rules as formulated by the 
National Bureau of Casualty & Surety 
Underwriters the Bureau will establish 
on all risks involving apartments and 
tenements the area, frontage, class and 
territory to which such risk shall be as- 
signed prior to the issuance of any 
policy or renewal thereon. 

The new rates on private residences 
follow in part: Public liability only, $5 
per annum; employers’ and public liabil- 
ity, $6 per annum. On_ two-family 
dwellings the rates are as follows: pub- 
lic liability only, $6 per annum; one 
dwelling being occupied by assured, in- 
cluding employers’ liability for assured’s 
private servants and excluding assured’s 
liability to employes engaged in the care 
and maintenance of the premises not 
occupied by assured, $7 per annum. 

The annual rates for one or two- 
family dwellings apply to the portion 
occupied for residence purposes, and the 
rates applicable to the class of oc- 
cupancy, shall apply to the portion of 
the premises occupied for other than 
residences purposes, subject to a min- 
imum premium $6 for such additional 
occupancy. The policy shall exclude in- 
juries to patients or customers due to 
the rendering of any professional ser- 
vices or omission thereof. 

Apartments, tenements, boarding or 
rooming houses have been classified as 
follows: A.—Risks with elevator and 
without store. B.—Risks with elevator 
and with store. C—Risks without 
elevator and without store. D.—Risks 
without elevator and with store. Under 
the new territorial arrangements the 
Borough of Manhattan, the Borough of 
the Bronx and the Borough of Brooklyn 
have been divided into four territories 
each. The Borough of the Queens has 
been divided into three territories. The 
Borough of Richmond is the other ter- 
ritory. 





a signal honor. During his absence in 
Kurope the management set aside the 
week from September 18 to 23, as 
“Charles R. Miller Testimonial Week.” 
Special slips to be attached to all bonds 
and policies executed that week were 
sent to the company’s agents through- 
out the United States. Mr. Miller re- 
turned to his office on his birthday. 
The first thing to greet him was a stack 
of slips recording the writing of $250,- 
000 in premiums during the week. 
Throughout that day agents of the com- 
pany located in all parts of the United 


States were sending him congratulatory 
telegrams. 
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Mutual Policyholder 
Resists Assessment 


CONTENDS FOR PAID LOSSES 


Says Incurred Losses Include Estimates 
Which Is Unjust; Fowler Argues 
For State 





Whether or not the present method 
used in New York State for fixing 
assessments of mutual company policy- 
holders is correct is the point at issue in 
the case of the Standard Automobile 
Mutual Casualty against Dr. Joseph A. 
Manzella, of Brooklyn, a_ policyholder. 
The Standard is a defunct company now 
being liquidated by the Liquidation Bu- 
reau of the New York State Insurance 
Department and assessments have been 
levied against former policyholders to 
cover outstanding obligations in the 
form of claims and expenses. 

Although the Manzella case, tried in 
Albany last week, involves only $106.24 
it is in a measure a test case because 
it Justice Ellis J. Staley of the Supreme 
Court decides in favor of the liquidator 
policyholders of several defunct auto- 
mobile mutuals, against whom assess- 
ment claims of about $400,000 are out- 
standing, will have to pay without 
further litigation. If the case goes in 
favor of the defendant the state still has 
several more counts upon which it will 
bring suit. 

Clarence C. Fowler, chief of the 
Liqidation Bureau, argued the case at 
Albany for the insurance department, 
with S. M. Louis appearing for the 
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plaintiff, the Standard, and John G. Mil- 
ler for the defendant. Mr. Fowler 
spent several days in Albany preparing 
this and other cases in which the state 
is interested in liquidating in the inter- 
est of claimants and creditors. 

The defendant admits being a policy- 
holder in the Standard but refuses to 
pay the assessment on the grounds that 
it was improperly levied. Mr. Miller 
iaintained the assessment was based on 
claims filed against the company and 
“estimated losses” instead of amounts 
“actually paid out” to policyholders by 
the company, while the defendant was 
a member. The statute to be inter- 
preted provides that assessments are to 
be pro-rated according to the loss of 
the company “incurred” while the 
policyholder is a member. 

Mr. Louis stated that there were more 
than two thousand members of the 
Standard from whom the state will col- 
lect unpaid assessments if the court 
rules in accordance with the interpre- 
tation placed upon the statute by the 
insurance department. It is estimated 
that the total amounts of assessments 
outstanding in the Standard are about 
$200,000. 

It is the contention of the Liquida- 
tion Bureau that if Mr. Miller’s rather 
fanciful contention is right then there is 
practically no possibility of assessing 
muiutual company policyholders. If as- 
sessments are to be based only on claims 
incurred. and paid out during the life 
of a policy, with estimates prohibited in 
the calculations, then all claims not set- 
tled within a year or life of a policy 
after the accident or damage had oc- 
curred would be ruled out. The mat- 
ter of paid losses is not viewed as the 
logical basis for reasoning nor figuring 
as “paid” figures are capable of juggling 
whereas a loss incurred and estimated 
is on the books of the company until 
paid and cannot be tinkered with. 

Mr. Miller held that estimated losses 
would allow for exaggeration and un- 
reasonable assessments. When asked 
who would benefit by the collection of 
extra funds Mr. Miller was informed 
that all surplus funds are divided among 
policyholders and cannot go to schem- 
ing officers of a company. 

Several packing cases full of books 
and documents were brought into court 
for the litigaiton of the Manzella case. 
which was tried without a jury. 











R. 
Unite 
unhe: 
pens 
not | 
the b 
If th 
when 
come 
the 
adeq 
mane 
recei 

Mr 
Mla 
nece 
with 
has 
line 
the | 
been 
instr 
man 
adhe 

He 
of ¢ 
a gi 
prem 
larg 
by 
chat 
then 

















March 21, 1924 


THE EASTERN 


UNDERWRITER 


31 








Bland’s Warning Note 
About Compensation 


PREMIUMS NOT HIGH ENOUGH 
Doesn’t Propose to Accept Blindly Risks 
On Basis of Merely Nominal 
Premiums 

R. Howard Bland, president of the 
United States F. & G. says there is an 
unhealthy condition prevailing in com- 
pensation insurance and that “We do 
not propose to accept blindly risks on 
the basis of a merely nominal premium. 
If the agent or the manager does so, 
when the inspection and audit reports 
come in and it appears therefrom that 
the initial or deposit premium is  in- 
adequate, we reserve the right to de- 
mand an additional premium, and, not 
receiving it, to cancel the risk.” 

Mr. Bland says he cannot impress upon 
Managers and agents too strongly the 
necessity for underwriting compensation 
with more care and intelligence than 
has been exercised in the past. This 
line has proved most unprofitable with 
the companies, “and the point has now 
been reached where it is essential that 
instructions be issued to our respective 


managers and agents which must be 
adhered to,” says Mr. Bland. 
He believes that a large percentage 


of compensation risks are 
a grossly inadequate initial or deposit 
premium, but also in many cases when 
large additional premiuins are found due 


written upon 


by payroll audits conditions have 
changed and we are unable to collect 
them. Losses can then be paid from 


one source only—our surplus. 

It is obvious that this unhealthy sit- 
uation cannot be tolerated or allowed 
to continue. We must insist, therefore, 
that when a compensation risk is sub- 
mitted as a new proposition, or as a 
renewal, every effort be made to ascer- 
tain the number of employes engaged 
during the previous year and the ap- 
proximate payroll. 


Safety Bureau Work In 
Buffalo Gets Results 


SHOP AND FACTORY ACTIVITY 





Recent Appearance There of H. P. Stell- 
kagen of National Bureau Proved 
A Help 


Buffalo is rapidly becoming a leading 
city in safety work, through the efforts 
of the Safety Bureau of the Buffalo 
Chamber of Commerce and other safety 
organizations formed under the 
Chamber’s supervision. Recently, a class 
of several hundred foremen and other 
employes of shops and factories were 
granted diplomas at the end of a two 
months’ course in safety work fostered 
by the chamber, which included as 
speakers some of the foremost safety 
experts in the country and a number 
of well-known insurance men. 

The safety course covered fire and 
explosion losses in grain mills and 
elevators, fire and other hazards in steel 
plants, electrical shops, the paint indus- 
try and various others. Public safety 
was also touched upon. 

A more recent development was the 
graduation of a class of 31 employees of 
Buffalo factories who had completed the 
advanced first aid course under the 
auspices of the American Red Cross, 
Dr. George Mosley, instructor. 

The Buffalo Chamber has recently be- 
gun a program of automobile safety 
work which will last the whole year 
through. About 2,000 boys recently at- 
tended a mass meeting at a local thea- 
tre, were shown a safety picture and 
given talks on the ways in which chil- 
dren can help prevent street accidents. 
Sydney Coleman, Manager of the Buf- 
falo Safety Bureau, arranged a tableau 
showing 106 children each one of which 
represented a child killed by accident in 
Suffalo during the past year. 


The boys were enrolled as members of 
the Buffalo Junior Safety Council. With- 
in a few weeks there will be a mass 
meeting for girls. 

A meeting has been called of own- 
ers and operators of fleets of three or 
more trucks and out of this meeting 
it is expected that a permanent com- 
mittee will be formed to hold a series 
of meetings in the Spring for truck driv- 
ers, in which the elements of safe driv- 
ing will be expounded. 

Recently H. P. Stellwagen, manager of 
the automobile department of the .Na- 
tional Bureau of Casualty and Surety 
Underwriters, spoke in Buffalo before a 
meeting of the Mayor’s traffic com- 
mittee, the Citizens Safe Traffic Com- 
mittee and the Safety Bureau of the 
Buffalo Chamber of Commerce. Mr. 
Stellwagen told how 1924 automobile 
liability and property damage insurance 
rates were made up and explained why 
it was that Buffalo had been raised to 
the second highest premium rate in the 
country. The speaker said that if the 
present safety campaign did nothing 
more than hold down the number of 
accidents to the present levels it would 
be worthwhile. 

Statistics which were examined by the 
rate-making body showed that during 
the past few years the accident rate in 
Buffalo has increased. In late years 
the insurance companies have had an 
annual loss on insurance on private pas- 
senger cars in the city of $100,000 under 
liability coverage and $30,000 under 
property damage coverage. 

Statictics showed, Mr. Stellwagen 
said, that the insurance companies were 
paying out for claims in Buffalo $1.28 
for every $1.00 collected as premium 
for public liability and $1.30 for each 
$1.00 premium on property damage. Out 
of every seven private passenger car 
owners in the city one had an accident 
once a year in which someone had phy- 
sical injuries and two had accidents in 
which the property of others was in- 
jured. 


LETTERING INSURANCE 





Not a Well Known Line But Necessary 
in Connection With Plate Glass 


Cover 
A line that is perhaps not as well 
known as the other forms of cover is 


that of lettering insurance, though it is 
of particular importance in connection 
with plate glass insurance and if not 
paid attention to may result in the loss 
of clientele, according to “Around the 
Globe,” the house organ of the Globe 
Indemnity, which calls attention to the 
following facts: 


“Suppose you have a client for plate 
glass. He may also be carrying bur- 
glary, automobile or liability with you 

-or it may be that he gives you just 
the glass and nothing else. But if he 
isn’t such a very good client now there’s 
always a chance for vou to make him 
one so long as you ‘hang on.’ 

“Then, one day, he 


has a glass loss. 
He’s covered, 


and a new plate is set. 
But as soon as the job is finished he 
calls you up and asks you when the 
necessary lettering will be put on. 

“Certainly he gets peeved when you 
tell him that that wasn’t covered by his 
policy! Why shouldn’t he? He trusted 
you to see to it that he got complete 
protection; he believed his windows to 
be fully insured—and you fell down on 
the job! The chances are that he 
switches his lines before very long and 
goes over to another agent and com- 
pany.” 


POSTPONES LECTURES 


The meetings that are being given by 
Martin W. Lewis, of the Towner Rating 
Bureau, on bankers and brokers blanket 
bonds have been postponed on account 
of the absence from New York of Mr. 
Lewis. Mr. Lewis hopes to resume his 
series of lectures on this subject in 


May. 
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New York Newspapers Want 
Protection For Business 


Leading Journals Publish Edito- 
rials Taking Position Against 
State Fund Monopoly in Com- 
pensation Insurance; Their Ob- 
jections to Political Control of 
Insurance Production. 


At the hearing mn Albany last week on 
the monopolistic state fund measure, the 
Insurance Federation told how the leading 
papers of this state are lining up in favor 
of private initiative as against state control 
of business. Some extracts from editorials 
in newspapers follow: 


New York Journal of Commerce 


State monopoly opens up a wide field 
for petty graft and favoritism. The op- 
portunity for malingering, with the aid 
of a political pull or plain graft, is 
enormous. Thus the honest employe has 
nothing to gain by the change. To the 
contrary, he runs the risk of subjecting 
himself to petty graft and of seeing him- 
self sacrificed to make way for the fake 
claimant. 

If there were any gain in sight for 
the workers the risk of gevernment op 
eration would be amply justified and 
should be undertaken. But since their 
welfare unites with the general welfare 
of state finances in opposing the change 
the bills should be defeated. The only 
persons whose weliare the bills would 
certainly advance are the politicians. 


The New York Tribune 


Under bills introduced in the legis- 
lature workmen's compensation insur- 
ance would all have to be carried by 
the State Fund. The business of stock 
and mutual companies as well as of self- 
insurance would be excluded. The prac- 
tical effect of the enactment of such a 
law would be the setting up of another 
department of the state government with 
about 2,000 jobs to parcel out, which 
would of course be a great temptation 
for political manipulation. This depart- 
ment would control an insurance busi 
ness in which the premiums would be 
approximately $60,000,000 a year. We 
have very grave doubts that any state 
department: could administer any such 
volume of business without confusion 
and mismanagement. The opposition to 
the bill comes from all quarters; every 
party interest is alive to the menace of 
such legislation and is fighting to defeat 
it. 


The Newburgh Daily News 


If the state can offer compensation in 
surance at rates which will prove a check 
upon private corporations, the State 
und is a desirable thing as an optional 
means of securing insurance. But to 
create a State monopoly, and compel 
people to use it, unless greater advan- 
tages can be shown than are now ap- 
parent, would be repugnant. 


The Schenectady Union-Star 

Under the system now prevailing the 
employer may insure in a stock com- 
pany, in a mutual company, in the State 
Fund; or he may set up self-insurance 
under terms which adequately protect 
his employes against accident and which, 
of course, comply with provisions in the 
state law. 

This system makes for a healthy com- 
petition which is to the advantage of 
the employer and does not militate 
against the interests of employes. 

To give the state exclusive control of 
a great business is simply to expand 
the possibilities of political patronage, 
summoning to the public crib a new 
army of place-holders and thereby in- 
creasing in the long run the cost of an 
insurance system which now works out 
with reasonable satisfaction to employ- 
ers and employes both. 


The Brooklyn Eagle 


Kvidently the politicians look upon 
the State Fund as the source of more 
patronage. There can be no other rea- 
son, except the fever of socialistic ex- 
periment, for the attempt to take com- 
pensation insurance out of competition 
and put it completely at the mercy of 
bureaucrats. 

The total amount of the premiums 
paid for compensation insurance in this 
state is about $60,000,000 a year. The 
State Fund is now writing only 9 per 
cent. of this business. 

But why is the state writing only one- 
eleventh of the business? The answer 
is simple. The state, even with the ad- 
vantage of being able sometimes to offer 
lower rates than the stock corporations 
and the mutual associations, cannot of- 
fer the service which these privately 
managed agencies offer to both em- 
ployer and employed. 


The New York Herald 


So general is the distrust of the pub- 
lic in state insurance that only 9 per 
cent. of the total is underwritten in that 
way, which is in itself a conclusive argu- 
ment against the plan to create a mon- 
opoly for the benefit of the politicians. 

State insurance affords another de- 
monstration of the fact that govern- 
ment is a failure when it strives to do 
what ought to be performed by private 
means. 

The Chamber of Commerce, the Mer- 
chants’ Association and other bodies of 
business men all over the state have 
all the evidence on their side in oppos- 
ing this bill. If it is forced through, the 
legislature will be flying in the face of 
bitter experience. 


The New York Evening Telegram 


If this legislation goes through, where 


is the end? The state could go into the 
coal business, flour and feed, it could 
go into the milk business, establish a 
chain of state-owned restaurants and 
compel all people to patronize them, it 
could ban all but state-owned movies. 
There is no limit to what it could do. It 
would out-soviet the soviets. 


The Watertown (N.Y.) Daily 
Times 

Why should New York have monopoly 
of compensation insurance? 

Why stop with a monopoly of com- 
pensation insurance? Why not fire in- 
surance and life insurance? 

Why not a state monopoly of all busi- 
ness? Why should there be any pri- 
vate business at all? 


New York Commercial 

There is considerable merit in the op- 
position of insurance companies in this 
state to the proposal at Albany to for- 
bid employers using their own judg- 
ment in selecting their insurance car- 
riers. 

It seems to us that freedom of choice 
should be permitted as between all the 
existing modes of protecting workers. 
The stock companies are especially 
strong, while the state fund is notably 
weak—doing only about 8 per cent. of 
al! the compensation insurance business 
in the State of New York. 

Surely if it were superior to the 
others, it would show better results. 
There is essential weakness somewhere. 

But our main objection is the attempt 
at monopoly. Since when has it become 
desirable to eliminate competition in 
business matters? Some western states 
are running wild on state-owned eleva- 
tors, state-operated utilities, etc., but the 
Empire State is still sane. Let’s keep 
it so. 


The Poughkeepsie Evening Star 
and Enterprise 


The bills are designed to amend the 
workmen’s compensation law in such 
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manner that the state will have absolute 
monopoly of workmen’s compensation 
insurance, in which business it is now a 
competitor. 

It is as near an approach to Bol- 
shevism as we may believe to be pos- 
sible in this country of whose freedom 
we boast. 

That most of those who take out 
compensation insurance prefer to deal 
with private concerns is proved by the 
fact that in the nine states in which the 
state government competes for such pat- 
ronage, all but a small percentage of the 
total business goes to the private com- 
panies. That is because they give bet- 
ter service. 

When competition is taken out of any 
business, detriment to its patrons re- 
sults, either in the form of increased 
cost or in that of impaired service. That 
is true no less where government be- 
comes the monopolist than when private 
concerns combine to obtain monopoly. 

There cannot be argument that can 
overcome the objections which stand 
against this proposal to give the state 
a monopoly of business in which thus 
far private companies have been com- 
petitors. 


The Albany Journal 
The State As a Monopolist 

The State of New York, which main- 
tains laws against monopoly, cannot it- 
self consistently become a monopolist. 
But aside from a question of consistency 
it cannot in fairness legislate a business 
out of existence. Live and let live, is 
a good rule applicable to the state when 
it ventures into the world of business. 


Albany Knickerbocker Press 

The chambers of commerce of the 
state, made up of the state’s leading 
businessmen, have in a very large num- 
ber gone on record as in opposition to 
this proposed legislation. Many of the 
resolutions passed by these bodies, we 
understand from officers of these asso- 
ciations, are now on file with the com- 
mittee. Such large organizations as the 
Merchants’ Association of New York, 
the Brooklyn Chamber of Commerce 
and the New York Board of Trade and 
Transportation, the Bronx Board of 
Trade and the Chamber of Commerce 
of the State of New York and _ the 
Chamber of Commerce of the Borough 
of Queens, have given this proposed leg- 
islation intensive study and have pre- 
pared rather extensive memoranda in 
opposition thereto. 

These men are the ones who have to 
pay for the workmen’s compensation, 
that is to say, they buy it from the in- 
surance companies and pay the pre- 
miums. They have the right of self-in- 
surance, or they can patronize the stock 
companies, or the mutual companies, or 
the State Fund. It is to their selfish 
interest to get the best insurance pos- 
sible at the lowest rate. They have 
studied this proposal of an exclusive 
State Fund, not only in the brief period 
that has elapsed between the introduc- 
tion of the measure this year and _ this 
hearing, but have been analyzing it and 
debating it ever since it was first pro- 
posed. The result of all these delibera- 
tions has been an unqualified opposition 
to a monopolistic State Fund. 

The honorable gentlemen of this com- 
mittee well know that the members of 
the chambers of commerce are repre- 
sentative citizens of the various com- 
munities. They certainly can never be 
considered as propagandists nor as rad- 
icals, chasing some fantastic legislative 
rainbow. They are the men who have 
built the drygoods stores, and the gro- 
cery stores, and the hardware stores, 
and the jewelry shops, and the manu- 
facturing plants throughout our won- 
derful state. They have erected fine 
homes for themselves and made it pos- 
sible for workmen to build dwellings 
all over the Empire State. Surely their 
opinion, given after moderate delibera- 
tion, should carry considerable weight 
on a matter which touches them so 1n- 
timately as does this proposed legisla- 
tion, because after all, gentlemen, it 15 
proposed to make these business men 
take a form of insurance which they do 
not want. ; 
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Sees N. Y. State Aroused 
By Monopolistic Bill 


O’NEIL TALKS AT HEARING 


Business Men, Newspapers and Other 
Responsible Interests Against Ex- 
clusive State Compensation Cover 


Pook 


At a hearing in Albany on the _ bill 
to create a monopolistic state fund 
bill Frank J. O'Neil, vice-president of 
the Royal Indemnity, said that the 
measure had aroused more condemna- 
tion among business men than any 
measure before the legislature this year. 

Practically every big association of 
business men in the City of New York 
is on record as denouncing it. The mer- 
chants and manufacturing interests of 
Buffalo, Rochester, Syracuse and Albany 
have taken a like stand. They decry 
this attempt to compel business men to 
buy insurance where they don’t want 
to. These business men denounce this 
attempt to drive out of one field of in- 
surance thousands of brokers and agents 
throughout the state. 

The stock insurance men have no 
quarrel with Commissioner Shientag, 
now in charge of the state fund. If a 
business man wants to insure with it, 
that’s his business. At present many 
big interests are self-insurers. Others 
are insured in mutual companies and 
thousands more have policies in stock 
companies. The state fund now writes 
this form of insurance cheaper than we 
do, yet it gets only 8% of the business. 

The Merchants Association, the Board 
of Trade and Transportation of New 
York, the Brooklyn Chamber of Com- 
merce, the Chamber of Commerce of 
the Borough of Queens, the Bronx 
Board of Trade, the Chamber of Com- 
merce of the State of New York, the 
Chambers of Commerce of Albany Buf- 
falo, Rochester, Syracuse, Elmira, 
Ithaca, Plattsburg, Binghamton, and so 
on all over the state have passed strong 
resolutions voicing unqualified opposi- 
tion to this measure. The Insurance 
Federation of the State of New York 
has shown the economic fallacy behind 
this bill. The National Association of 
Credit Men, the mutual insurance com- 
panies, the self insurers, like the New 
York Central Railroad, medical societies 
and the New York State Association of 
Insurance Agents condemn this_ bill. 

In Rochester the insurance brokers 
and agents have organized a Casualty 
Club to fight vigorously these annual 
attempts to drive them out of an honest 
business by an act of legislaure. They 
feel they have just as much right to do 
business as the butcher, the grocer or 
the dry goods man. They build houses, 
educate their children to be good citi- 
zens, pay taxes and play their part in 
the life of the various communities. 

Public opinion all over the state is 
aroused by this attempt to drive re- 
spectable citizens out of business. 

The principal newspapers are unani- 
mous in denouncing this bill. They be- 
lieve that the healthy competition which 
now exists should continue. They 
visualize the catastrophe of a_ state 
monopoly. 


MUST CARRY INSURANCE 

The Public Service Commission of 
New York State on March 4 consented 
to the transfer to John F. Spencer of 
the certificate for the operation of the 
Ithaca-Grotan bus line, now held by 
Arthur M. Harris, on condition that 
Spencer file with the Commission a cer- 
tificate showing. that he has taken out 
insurance to protect his passengers in 
case of an accident. Unless this is done 
the Commission withholds its consent to 
the transfer of the certificate. The 
Commission assumes such position un- 
der the terms of the Public Service 
Commission law which permit it to is- 
sue an order with the same force and 
effect as statute. Eventually whether 
the legislature pass a law to that effect 
or not all bus lines under the juris- 
diction of the Commission will carry 
insurance as a requisite to operate. 


PASS KENTUCKY BILL 


Abolishing of Contract Bonds Not Ex- 
pected to Apply to Federal Aid 
Projects. 


The bill that was introduced in Ken- 
tucky designed to do away with con 
tract bonds and leave it to the State 
Highway Commission to require such 
security from the contractors as it saw 
fit has been passed in the Senate of that 
State. 

Just what effect this will have on the 
surety business in that state as yet can- 
not be determined but it was pointed out 
that a large part of the contracting 
business comes from Federal Aid pro- 
jects and it is believed that the govern- 
ment will insist upon surety bonds to 
cover these jobs. 





Bonding Companies to Rescue; 
Risks in Contracting Shown 


R. H. Towner, of the Towner Rating 
Bureau, in his correspondence with L. 
G. Holleran, deputy chief engineer of 
Bronx Parkway Commission, which has 
attracted considerable attention, says 
that from 1918 to 1923 some of the 
largest contractors in New York and 
elsewhere failed. All their professional 
and engineering skill, all their ability 
and all the experience of years of suc- 
cessful contracting were — insufficient 
protection against the menace of con- 
stantly rising costs. William Bradley 
used to be one of the biggest contrac- 
tors in New York City, who made mil- 
lions out of subways, tunnels, and other 
gigantic work. He died the other day, a 
poor man. Contractors for the Shandaken 
Tunnel fell down, the surety companies 
on their bond handed over to the City 
of New York the completed tunnel fin- 
ished by the surety companies a year 
ahead of the contract time. The con- 
tractors’ estimates on a job like the 
Scituate Dam, Providence, R. 1, will 
vary anywhere from $1,000,000 to $2,- 


700,000, and the surety companies at 
present rates receive a premium of $70,- 
000 for the whole term of this work. 
Their premiums average only about one- 
tenth of the difference between the 
lowest bidder and the next lowest biddet 
on public work; often not more than 4 
or 5 per cent. of the difference between 
the estimates of the contractors them- 
selves who are bidding on the same job. 

“The evidence fully justifies my asser- 
tion that bonding companies that as- 
sume these risks and pay their way for 
a premium of 1% per cent. (but a small 
fraction of the contractor's own esti- 
mate of the difference in cost), are 
really doing it by the keenest foresight 
and the greatest underwriting skill. Cer- 
tainly they are not doing it by raising 
their premium rates either gradually or 
otherwise; for the rates have not been 
increased since 1917, and look at the 
contractors that have failed since then.” 


ISSUES NEW POLICY 


The United States National Life & 
Casualty has issued a new low priced 
accident only policy that gives $25 a 
week disability indemnity and _ $5,000 
death benefit for a $20 annual premium. 
It provides for double benefits for travel 
accidents and can be sold with a wait- 
ing period of one week for accidental 
injuries for a $16 permium, or a reduc- 
tion of $4 in the premium for the elim- 
ination of the first week's disability 
benefits. The policy is sold only to pre- 
ferred risks, ages, 18 to 65. 








CASE OF MISTAKEN IDENTITY 


The killing of a person by a shot in- 
tentionally aimed at him under the be- 
lief that he was another is held not to 
be within the exemption in an_ in- 
surance policy from liability for injury 
intentionally inflicted on the assured by 
any person, in the California case of 
Mah See v. North American Acci. Ins. 
Co. 213 Pac. 42, which is accompanied 
by supplemental annotation in 26 
A.L.R. 123.—“Case and Comment.” 
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Financial Statement for the United States 


Assets (Admitted by N. Y. Ins. Dept.).......... $19,035,151.18 
Liabilities (Required by N. Y. Ins. Dept.)....... 14,584,402.19 
Voluntary Reserve for Contingencies.......... 3,000,000.00 
Surplus to Policyholders....................... 1,450,748.99 
Premium Income (1923)... .............6.00005 13,875,885.79 
Claims paid since organization over............ 59,000,000.00 
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Text of Opinion In 
Motor Bonding Case 


WHY DISCRIMINATORY 


State Has Right to Control Use of 
Streets For Profit; Bond Costs 
Not Prohibitive 


NOT 





The following are the reasons given 
by the Supreme Court of the United 
States for its decision of February 18, 
sustaining the New York motor vehicle 
bonding statute, as given in the opinion 
delivered by Mr. Justice Sutherland: 

The contention most pressed is that 
the act unreasonably and arbitrarily dis- 
criminates against those engaged in op- 
erating motor vehicles for hire in favor 
of persons operating such vehicles for 
their private ends, and in favor of street 
cars and motor omnibuses. If the state 
determines that the use of streets for 
private purposes in the usual and ordi- 
nary manner shall be preferred over 
their use by common carriers for hire, 
there is nothing in the Fourteenth 
Amendment to prevent. The streets 
belong to the public and are ordinarily 
for the use of the public in the ordinary 
way. Their use for the purposes of 
gain is special and extraordinary, and, 
generally at least, may be prohibited or 


conditioned as the legislature deems 
proper. Neither is there substance in 


the complaint that street cars and omni- 
buses are not included in the require- 
ments of the statute. The reason, ap- 
pearing in the statute itself, for exclud- 
ing them is that they are regulated by 
the Public Service Commission laws, 
and this circumstance, if there were 
nothing more, would preclude us from 
saying that their non-inclusion renders 
the classification so arbitrary as to cause 
it to be obnoxious to the equal protec- 
tion clause. Decisions sustaining the 
validity of legislation like that here in- 
volved are numerous and _ substantially 
uniform. 

It is asserted that the requirements of 
the statute are so burdensome as to 
amount to confiscation and. therefore, 
to result in depriving appellant of his 
property without due process of law. 
The allegation is that the rate of 
premium fixed by insurance companies 
operating in New York amounts to 
about $18.50 per week for each taxicab, 
while the net income from each is about 
$35 per week. The operator, under the 
statute, however, is not confined to this 
method of security, but instead may file 
either a personal bond with two ap- 
proved sureties or a corporate surety 
bond. Appellant says that he cannot 
procure a personal bond, but it does not 
appear that he might not procure the 
corporate surety bond at a less cost. 
Affidavits filed below on behalf of ap- 
pellees (representing the county and 
state of New York) tend to show that 
insurance policies in mutual casualty 
companies may be secured for $540 a 
year, and that operators of upwards of 
a thousand cars have furnished personal 
bonds. The fact that, because of cir- 
cumstances peculiar to him. appellant 
may be unable to comply with the re- 
quire ment as to security without assum- 
ing a burden greater than that generally 
borne, or excessive in itself, does not 
militate against the constitutionality of 
the statute. Moreover, a distinction must 
be observed between the regulation of 
an activity which may be engaged in as 
a matter of right and one carried on by 
government sufferance or permission. 
In the latter case the power to exclude 
altogether generally includes the lesser 
power to condition and may justify a 
degree of regulation not admissible in 
the former. 





GLOBE’S FIGURES 
The statement of the Globe Indemnity 
as of December 31, 1923. shows assets 
totaling $20,983,301. The surplus 


amounted to $5,000,000 of which $1,500,- 
000 was capital. 
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Hubbard Makes Hit With Unique Talk 
A novelty at the insurance class here 
on Monday of the Aetna Life and Af- 


filiated Companies was a talk by Clar- 
ence T. Hubbard, who is secretary of 
Vice-President C. H. Remington. Mr 


Hubbard, 


ments, 1s a 


among his other accomplish- 
legerdemain artist and he 
made sleight-of-hand tricks fit in with 
a crackerjack side line talk. Mr. Hub 
hard, by the way, has built up a nation 
vide reputation as both a speaker and 
a writer. Quite a lot of national mag 
azines use his articles stimulating sales 
manship, as they have the merit of 
being practical as well as readable and 
entertaining. Also, speaking at the class 
this week was George Garrett, whose 
talk fitted in nicely with Mr. Hubbard’s. 
It was one of the best of the lectures 
in the entire Aetna lecture here 
at 100 William Street. 

x * 


series 


* 


Used Another Man’s Letters; Got $15,000 

\fter working for several days in the 
Canal Street Bank a crook left this 
week with $15,000 of currency and 
securities, the .United States F. & G. 
being on the bond. The crook got hold 
of some letters of recommendations 
which another man had obtained to 
help find a position. The bank thought 
the letters O.K. 

* * * 
J. W. Mason’s Radio Talks Printed 
Book Form 

The interesting and instructive radio 
talks, delivered from Station WEAF, 
New Yor, by Jervis W. Mason, vice 
president of the American Surety, have 
attractively bound in brochure form 
and mae a handsome volume. The 
subjects treated are these: Early His 
tory .of Suretyship, Corporate Surety- 
ship and a Brief History of Its De 


heen 


velopment, the Fidelity Bond, Fiduciary, 
Suretyship, Official Bonds, Contract 
Bonds, Court Bonds, License, Franchise 


Bonds, Miscellaneous Bonds, 
Insurance. Mr. Mason performed 
service for the business by pre- 
paring these radio messages and broad 
casting them. 

The coneluding paragraph of the book, 
which has to do with theft insurance, 
savs: “A theft policy not only covers 
losses, the result of an act of outsiders, 
but also is, in fact, a fidelity bond, bond 


and Permit 
Theft 
a fine 


ing each employe in your residence. Al 
Ways insist on theft insurance.” 
* x 


Linking Up With Aetna-Izer Ads 

\gents in various parts of the coun 
try are linking up with the Aetna Life 
ids in magazines of national circula- 
tion by drawing attention locally to the 
fact’ that they sell the Aetna Life 
policies. This is illustrated in the case 
of J. A. Gibersor of Alton, Tl, former 
president of the National Association 
who inserted an ad in a local paper, 
with his picture, ahd this comment: 
“The man they are talking about on 
page 152, March Ist issue, Saturday Eve- 
ning Post.” 

Page 152 of the March ] 
Saturday Evening Post is 
ment of the Aetna 
Companies. The final paragraph of Gib 
erson’s ads was this: 

“See the Aetna representative in your 
community. He is equipped to provide 


issue of the 
an advertise 
Life and Affiliated 


necded protection for vour life—your 
earning ability—your property—and your 
business. You will find him a oman 
worth ksowing and a real friend.” 

a a * 


F. D. Roosevelt In Florida 
Franklin D. Roosevelt, vice president 
in New York State for the Fidelity & 


Deposit, is in Florida. 


English Papers On File 
The Drug & Chemical Club, 


100 Wil- 
liam Street, where many of the leading 
casualty as well as fire men of New 
York eat at noon, has added the Man- 


London Times to 
suggestion of E. 
known insurance 


chester Guardian and 
its reading file at the 
Rk. Hardy, the well-} 
educator 
* x x 
Discussing “The Observer” 

The National Surety has issued a 
pamphlet called the “Needed Improve 
ment in Methods and Practices of the 
Fidelity and Surety Business,” in which 
is contained the article that was writ 
ten by “The Observer” who recently 
caused much comment by prominent 
urety executives. This article was in 
the form of a plea for concentrated 
action to improve methods employed in 
the surety business. 

In this pamphlet are also 
that appeared in’ various 
comments made by casualty 
\mong these are: George Weir, man 
ager for Canada of the London Guar 
anty & Accident; Bayard P. Holmes, 
president and general manager of the 
Hooper-Holmes Bureau; Hale Ander 
assistant secretary of the Fidelity 
& Casualty, and others. 

x ok O* 
“The Wheel of Fortune” 

The Preferred Accident has issued an 
attractive circular called “The Wheel of 
Fortune” that portrays in a_ striking 
manner the necessity of insurance pro- 
tection for the automobile owner. In it 
are accounts of large verdicts awarded 
in cases of auto victim injuries 

k ok 


editorials 
papers and 
executives 


son, 


The Special Auto Accident Policy 

\W. T. Grant, president of the Business 
Men’s Assurance of Kansas City, made 
one of the best talks delivered at the 
recent Accident & Health Underwriters 
Conference, and not the least interest- 
ing of his observations was his criticism 
of accident and health policies of ex- 
tremely limited coverage. In discussing 
the special automobile policy issued by 
some companies he made these observa- 
tions: 


“Recently a new form of limited acci- 
dent insurance has been initiated and 
has seemed to have made rapid growth. 


| refer to the so-called special auto- 
mobile accident policies. Unquestionably 
the tremendous and ever-increasing 
number of automobile accidents has 
caused the public to be in an especially 
receptive attitude toward a contract cov 
ering this particular kind of accidents. I 
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do not believe there is the same degree 
of danger that the insured will not un- 
derstand that the coverage is not com- 


plete as in the ordinary restricted form. 
The very fact that it is called an auto- 
mobile policy tends to impress upon the 
mind of the buyer the fact that it is 
designed to cover only automobile acci- 
dents. The great danger that I see in 
the issuance of these policies is that 
they tend to stop the buyer from the 
purchase of complete coverage accident 
and health insurance. | believe the hold- 
er of the automobile policy will in many, 
many offer as an excuse for not 
buying complete insurance the fact that 
he already has an accident policy, and 
that he not only deprives himself there- 
by from benefits which he sorely needs, 
but the company is likewise deprived 
of the full premium that it would have 
otherwise received on a full coverage 
contract.” 


Cases 


* 4 * 
How an Insurance Man Got Rich 
W. H. Gaither, agent of the Globe In- 
demnity at Harrisburg, Pa., is using the 
following story printed on cards to cre- 
ate good will among his friends: “He 
started poor as a_ proverbial church 
mouse twenty years ago. He has now re- 
tired with a comfortable fortune of $50,- 
000. This money was acquired through 
industry, economy, conscientious effort 
to give full value, perseverance, and the 
death of an uncle who left the insur- 
ance man $49,999.50.” 
x ok 
Says Most Children Are Not Honest 
William G. Shepherd, magazine writer, 
has a very depre ssing article in one of 


the women’s periodicals about the 
honesty of public school children. He 
quotes the result of several tests to 


prove his points. 
* * 


New Book From England 
An insurance book with a big reputa 


tion abroad—Wilson on “Liability In- 
surance”—has been received by the 
library of the Insurance Society of New 
York. 


* * x 


NOW IN PHILADELPHIA 


Robert K. Barton, manager of the U. 
S. F. & G. in Omaha, has been trans- 
fered to the Philadelphia branch office 
where he will be associated with John 
Kent Kane in the management. 
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Cash Capital $1,500,000.00 








FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 
Workmen’s Compensation Insurance 


Great Eastern Dept. 


100 Maiden Lane 
New York 


Executive Offices 


830-836 Union St., 
New Orleans 




















WANTED TO PURCHASE 
The advertiser will purchase or 
place burglary, surety and fidelity 
lines of insurance from retiring 
brokers, agents or others. 


Address B. F. 8. 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 


























83 Maiden Lane 
New York City 





NORTHWESTERN 


Casualty and Surety Company 


Milwaukee 
George L, 
Vice-President and General Manager 


CASUALTY—FIDELITY—SURETY 
GREENE & GOETSCHIUS, INC. 


MANAGERS 


New York State and Northern New Jersey 


Truitt, 


Chamber of Commerce Bldg. 
Newark, N. J. 








NEW DEPOSITORY BOND RATE 





Towner Rating Bureau Announces 
Changes in Western States On Ac- 
count of Bad Experience 


The Towner Rating Bureau has an- 
uniform rates on depository 
bonds for state banks that have a 
capital of $25,000 or less in the following 
states: Minnesota, Wyoming, Missouri, 
New Mexico, N. Dakota, Idaho, Kansas, 
Arizona, S. Dakota, Oregon, Oklahoma, 
Utah, Montana, Washington and Texas. 
The annual premium is 1% on penalty 
of bond subject to average daily bal- 
ances for twelve or more months at 1% 
on such average daily balance with a 
minimum of % of 1% on penalty of 


nounced 


bond. 

For fifteen years the bureau has con- 
sistently advised a uniform rate on de- 
pository bonds average on the entire ex- 
perience of all banks throughout the 
United States over a long period of 
time on the ground that the violent 
fluctuations of experience on this classi- 
fication cannot be absorbed in any other 
way. But the experience on small state 
banks in the area included in these 
states has been so bad for three years 
past and threatens to be equally bad in 
1924 that the bureau is convinced that 
a separate grouping and higher rate 
must be given to them. Other banks in 
and out of this region should not be 
called upon to contribute premiums to 
meet the excessive losses incurred on 


the above group. 
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FIDELITY and DEPOSIT 
COMPANY 


OF MARYLAND 
“The Bonding Company’ 
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PLENTY OF LEADS 


VERY mercantile, industrial and financial estab- 
lishment on your books is a live prospect for 
Honesty Insurance, i. e., Fidelity Bonds. 


And then there are fraternal orders and similar 


societies; private and public educational institu- 
tions, etc. 


Fidelity Bonds are written in three forms: 


(1) Individual (used by firms with less 
than six employes to be bonded) ; 


(2) Schedule (generally used where 
six or more employes are to be 
covered) ; 


(3) Position Schedule (covering the 
position instead of the incumbent). 


The business is there and all you need to get it isa 


surety company representation plus a bit of sales- 
manship. 


The F ann D can supply the first requirement and 
supplement the second with mail campaigns and other 
selling aids. 


Why not let the, F ann D help you make more money 
in 1924? 


Baltimore, Md. 


BALTIMORE an agency connection with your Company. 
Fidelity and Surety Bonds (Signed) 
and Burglary Insurance prow 
EU 321 
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PRODUCTION DEPARTMENT 
FIDELITY & DEPOSIT COMPANY 


If you are not already adequately represented in thie 
territory | will be glad to have full information regarding 
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The Wrong Place to Look! 


OU can find “money” in the Dictionary, but it is not 
the kind you can spend. 


By the same token, you can find “Insurance” there, and 
in many other places, but it may not be the kind that will 
settle a loss or pay for damage. 


You can’t get something for nothing! 


The only way to be “sure of insurance” is to pay for 
protection that pays. 


Such protection is offered by 6,000 Glens Falls Agents, 
each of whom is a “specialist” and knows how to furnish 
real protection from practically every kind of insurable 
loss. 


“Old and Tried” Glens y Founded in 1849 


INSURANCE COMPANY 
GLENS FALLS, N.Y. 


E. W. WEST, President H. N. DICKINSON, Vice-President F. M. SMALLEY, F. L. COWLES, H. W. KNIGHT, J. A. MAVON, Secretaries 
R. S. BUDDY, C. R. WHITEHEAD, Assistant Secretaries R. C. CARTER, Treasurer 
































